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For More and Better Homes! 


Frankly and unequivocally, that is the goal of the 
Home Owners’ Association movement originated 
and sponsored by the AMERICAN LUMBERMAN, and 
strongly endorsed by many of the leaders in all 
branches of the jumber industry. The preliminary 
announcement which appeared on front page of the 
Sept. 17 issue of this journal, under the heading, 
“Wanted: A Million Members for the H. O. A!” has 
brought scores of letters expressing unqualified ap- 
proval, and in many instances offering valuable sug- 
gestions. The initial article broadly outlined the 
need and the field for such an organization, and sug- 
gested certain activities and functions that naturally 
would engage its attention. In the present article it 


is purposed to be somewhat more specific, and to 
attempt to outline a statement of plan and program 
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that shall serve as a guide to lumbermen and others 
desiring to aid in getting local associations formed in 
their communities. Many readers have written ask- 
ing how to proceed, and it is hoped that the informa- 
tion and suggestions here given may enable them 
to get started on the work of organization. Inas- 
much as this is a new movement, without exact 
precedents to serve as guideposts, it of course will be 
necessary for both the sponsor and the local or- 
ganizers to “feel their way” to some extent, meeting 
situations and conditions as they arise. However, a 
great deal of thought and study was given to this 
subject in the office of the AMERICAN LUMBERMAN 
before the public announcement was made, and a 
working program has been evolved which, it is be- 
lieved, will prove sound and [Turn to page 26] 
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Plan and Program 
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This is to certify that upon his assent to and agreement with the prin- 
ciples and purposes of this association as set forth in its Statement of 


has this day become a member of the 


Home Owners’ Association of- 
and is entitled to all the rights and benefits of such membership. 


It is agreed that in case of termination of membership for any 
cause this certificate will be surrendered to the Association. 
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Section of Big Stacker Shed at one of our Four Mills 


A Mixed Car 
Service Worth 
Investigating 


Many buyers are surprised when they learn 


the scope of the Camp mixed car service— 
how in one car we can include from Marion, 
< 


N. C. PINE 


CYPRESS, HARDWOODS 


Camp mixed car service enables you to maintain 


a varied stock at minimum investment. Camp 
simplifies your buying problem — practically 
everything you need from one source — one 
order—one shipment—one checking of stock 
on arrival — one invoice. 


For ready reference in obtaining future 

quotations, write today for details re- 

garding the Camp range of stock for 
straight or mixed car loading. 


Camp Manufacturing Co. 
Franklin, Virginia 


EASTERN SALES OFFICES: 

NEW YORK: 51 East 42nd St., Vanderbilt Ave. Bldg., 
E. D. WOOD, Mer., Phone Vanderbilt 3071 and 3072 
PHILADELPHIA: Otis Bldg., E. D. WOOD, Mer. 

PITTSBURGH: Oliver Bldg... GEORGE L. CAMP, Mer. 
TAMPA, FLA.: 3504 Barcelona St., B. J. WILKINS, 

Sales Rep. 


MILLS DAILY CAPACITY 
Franklin, Va. Marion, S. C. Saw Mills 500,000 Feet 
St. Stephen, S. C. Planing Mills 600,000 Feet 
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r Another Dealer Approves 
S & K Frames 
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Here's what a big Ohio Dealer 
says: 
Columbus, Ohio, June 2, 1932. 
"We consider the S & K “Weather-Tite" 
frame about the best thing we have seen 
in this line." 
—Name on request 
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Satisfaction Everywhere 


Wherever S & K “Weather-Tite” frames have been in- 
troduced, they have met with instant approval. Dealers 
who have demonstrated S & K frames to their contractor 
and builder customers—to show them exactly why the 
S & K frame is 'weather-tite,"" have found that customers 
actually insist on this frame when they understand its ad- 
vantages in positively keeping out water and air. 


Send today for your copy of our new catalog. 


US COMPANY, 
ISCONSIN. 
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TWICE as Many SALES 
TWICE as Much PROFIT 
































“Glide” 
Track No. 111] 


One piece construc- 
tion — no brackets 
or bracing. Patented 
telescoping joint 
forms two or more 
lengths into one con- 
tinuous piece. Rust- 
resisting steel. 





There are three important reasons why 
“Glide’”—for 15 years—has been the 
fastest selling door hanger and track 
made. First—“Glide” sells easier and 
stays sold. Second—“Glide” costs no 
more than ordinary types. Third— 
“Glide” is easier to stock and thus 
“Glide” Hanger No. 1 more profitable to handle. 








por se roller neste and Investigate “Glide” today — write for 
axles assure smooth opera- con i H « ices 

con ae ae eos aplete information and prices. 
fastens on inside of door. i 4 
Also No. 2 Hanger with FRANTZ MFG. COMPANY 
adjustable drop strap. Dept. AL Sterling, Il. 
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Shall Lumber Fail? 


AILURE to provide the compara- 

tively small sum of $6,000 re- 

quired for a wood-built house 
exhibit at the Chicago Century of 
Progress Exposition would reflect 
everlasting discredit upon the lumber 
industry and immeasurably retard the 
revival of the greatest market for its 
products. It seems unbelievable that 
an industry numbering 40,000 units in 
its various branches would fail in an 
effort of this kind. But there will be 
no “sunshine house” of wood at this 
great exposition unless $4,000 are con- 
tributed to the fund within the next 15 
days. 

Are there not 6,000 individuals or 
concerns in the lumber industry who 
will contribute one dollar each to 
match with a wood-built house the sev- 
eral other houses, already assured, 
built of alternate materials, that will 
be inspected by millions of people who 
visit the Century of Progress Exposi- 
tion in 1933? 

The last call for funds has gone out. 
The next two weeks will tell the story. 


Aid From “Outsiders” 


HILE lumber manufacturers 

themselves are discouragingly 

reluctant to spend any money 
on advertising space and thus help to 
encourage and promote home building, 
they are the indirect beneficiaries of 
the willingness of some large concerns 
outside the industry to spend some 
real money in advertising—this adver- 
tising being put over with a punch 
through magnifying the advantages of 
building now, while costs are low. 
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The International Harvester Co. is 
using space in national magazines that 
reach seven million people carrying 
the message “Build Now—At Lower 
Costs.” But it did not stop there. It 
realizes the important part the dealer 
plays, both in the distribution of build- 
ing materials and in the use of trucks, 
and it is using space in the AMERICAN 
LUMBERMAN and other business papers 
to hook up its national campaign with 
the dealer and it is supplying dealers 
with reprints of its advertising to dis- 
play in their offices and wherever they 
will attract attention. Likewise, the 
Illinois Central Railroad uses adver- 
tising space in important publications 
to convey the message that “not for 
many years have conditions been so 
favorable for buying forest products. 
This will mean employment and pur- 
chasing power.” 





Courage Is Needed 


PON every hand there are indica- 
tions of a better demand for lum- 
ber. Retail yards and wood using 
industries are doing some buying, but 
purchases are being made cautiously. 
There has been some firming up of 
prices, which have been and are in- 
credibly low. The situation is one 
that needs careful handling and the 
exercise of wise judgment. 
Assortments at many of the mills 
are broken and orders for certain items 
hard to fill. In this time of great need 
for business it is going to require con- 
siderable “intestinal fortitude” for pro- 
ducers to turn down orders when, by 
increasing production they quickly 
would be able to supply this demand. 
However, neither dealer nor manu- 
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facturer desires the present price situa. 
tion to continue. A stable price thy 
will produce a fair profit to all cop. 
cerned is the earnest wish of bot 
buyer and seller. The manufacturer 
have done a splendid job of reducing 
surplus stocks and holding productig; 
below the demand. The battle is a. 
most won. If there is no breaking 
over, no ill-judged increase in produc. 
tion, if there is real salesmanship an( 
continued courage, the next 60 to ¥ 
days should see the lumber industry 
in a much better position and prepare; 
to enjoy some real prosperity. 





Ease Freight Burden 


HE RAILROADS have no warmer 
friends, nor any who more sin. 
cerely wish the rail lines to pros. 

per, than the men in the lumber indus. 
try. When the railroads make money 
they are among the largest buyers o 
lumber. The conviction has become 
firmly established among lumbermen, 
however, that the present excessive 
freight rate burden is doing as much 
as anything else to stifle the movement 
of lumber and in turn reduce railroa( 
revenues. 

If substantial reductions were made 
in freight rates it would encourage 
people again to consider building; the 
movement of lumber would increase; 
men would be put back to work in 
woods, at the mills and in the retail 
yards; demands for other products 
used with lumber would increase an¢ 
other industries would again employ 
men, the general purchasing power 
would be enlarged and every line o 
business would feel the effect ; railroad 
tonnage would increase and this vol 


















Last Call Goes Out for Lumber House 


WASHINGTON, D. C., Sept. 26.—The last call for contri- 


than to have a few manufacturers put up the entire sum. 








butions to the all-lumber house at the Century of Progress 
Exposition in Chicago was mailed today to lumber companies 
and associations by Walter F. Shaw, trade extension manager 
of the National Lumber Manufacturers’ Association. 

Only 20 days remain in which to collect approximately 
$4,000 of the $6,000 required for the construction and ex- 
ploitation of the lumber house. 

The call is illustrated with a plot of the housing section of 
the Exposition which shows that of all the lots reserved for 
individual residences, representing different materials and 
types of construction, only Lot No. 6—the lumber lot—is 
tentatwely vacant. 

Owing to the lack of funds in all association treasuries it 
was decided at the June meeting of the National Lumber 
Manufacturers’ Association in Chicago to endeavor to raise the 
$6,000 for the lumber house by collecting $1 or more from 
each of thousands of lumbermen throughout the country. As 
there are something like 40,000 lumber manufacturers, dealers 
and distributors, it was thought that so small a fund as $6,000 
for so important a purpose could be easily raised; also that 
it would be better to collect the funds in small contributions 


While the majority of both indivdual concerns and associa- 
tions have been slow to respond, there have been many re- 
markable efforts to put the project over. Perhaps the most 
impressive is that of 100 4L members in Washington and 
Oregon, who, out of their reduced wages and short time, have 
contributed 5 cents apiece. T. W. Fry, a St. Louis whole- 
saler, not only contributed generously himself, but got 12 
others to give. The Tacoma Lumbermen’s Club, the Roofer 
Manufacturers’ Club, the Twin Cities Hoo-Hoo Club and some 
other groups have subscribed a dollar for each member. 

With two-thirds of the fund to raise and only 20 days to go, 
it is evident that association officials and enthusiastic individual 
lumbermen, especially manufacturers, will now have to con- 
tribute generously both of time and money if the Chicago 
Fair is not to be a liability rather than an asset to the lumber 
industry. 

Checks should be made payable to W. M. Ritter, Treasurer, 
and mailed to the National Lumber Manufacturers’ Associa- 
tion, 1337 Connecticut Ave., Washington, D. C. If the neces- 
sary amount is not raised contributions will be promptly re- 
turned, 
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ume, With its attendant reduction in 
overhead, would set the railroads fairly 
on the road to prosperity. Not only 
producers, but purchasers of lumber, 
are getting mighty restive and will 
make every effort to secure relief from 
high freight rates. 

The railroads would do a fine thing 
if they would voluntarily offer this re- 
lief. 


Thinks Building Costs May 


Increase 


The editor of the Hamilton (Ohio) News 
gives his readers some good advice when in an 
editorial in a recent issue he said: ‘People 
who are planning on building homes had better 
hurry and do it, because the prices of building 
materials have already increased and a revival 
that is going on in the building industry indi- 
cates that the prices on materials may soon be 
higher than in 1929.” Continuing, this editorial 
said : 

The price increase in materials that has 
been recorded includes cement with a 6 per- 
cent increase since Aug. 20; all metal roof- 
ing advanced 5 percent Sept. 1; asphalt roof- 
ing, both roll and shingle, advanced 10 
percent Sept. 10 and there will be another 
increase during the early part of October. 
Red cedar shingles have made three ad- 
vances totaling 12 percent since Aug. 1 

All plumbing manufacturers’ lists show a 
10 percent increase in roughing-in material 

5 percent increase in fixtures; the 





and a 5 
price on electrical conduit has advanced and 
there will be an increase on wire very shortly 
and all No. 2 items in yellow pine lumber 
have increased 10 to 12 percent and No. 1 
items have increased 5 percent. 





Better Collections on Building 


Loans 


According to H. F. Cellarius, of Cincinnati, 
secretary-treasurer of the United States Build- 
ing and Loan League, reports of better collec- 
tions on loans are being received from all parts 
of the country. Three definite signs of im- 
provement based on reports from thirty-nine 
State leagues were noted as follows: 

1, New money continues to come in. 

2. Continued promptness in payment of 
monthly installments on home loans. 

3. A considerable percentage of install- 
ment savers continue to add regularly to 
building and loan holdings. 

Promptness with which home owners are 
meeting monthly mortgage obligations was not- 
able in all States except those which were “pre- 
dominantly industrial, with unemployment still 
grave.” 


Railroad Lumber Shortage 
Possible 


An editorial in a recent issue of “Railway 
Purchases and Stores” sounds a warning to 
purchasing agents of a possible shortage of lum- 
ber for car building and other railroad pur- 
poses. In this connection it says: 

It is the fortunate railroad that finds itself 
with a reasonable supply of car lumber at 
the present timé, for this is an item which 
is In more critical condition in respect to 
available stocks than any other of the major 
items carried. Not only have stocks of rail- 
road car lumber at the mills been reduced 
to the vanishing point, but a large number 





of mills which formerly specialized in rail- 
road car material have been closed down 
completely. 


_ The nature of lumber production and par- 
Ucularly the preparation of the high grade 
material required for car siding, decking and 
lining is such that anything like immediate 
delivery is entirely out of the question. Any 
Sizable demand for this material will have 
to start with the logging operations in the 
Woods, followed by the three to six months’ 
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delay in manufacturing and seasoning oper- 
ations in the rough before the material is 
ready for kiln drying and finishing. 

Although rapid drying apparatus has been 
developed and used with considerable suc- 
cess in cutting down the time of seasoning, 
very few railroads are so equipped. 

When any sizable car building or repair 
programs get under way, the railroads may 
find themselves competing strongly with each 
other for the small stock of this lumber 
which may be available. 

While all items of stock are important and 
a car program held up on account of short- 
age of brake cylinder gaskets is about as 
bad as one held up on account of shortage 
of car lumber, the latter is more important, 
not only because of the greater delay in se- 
curing the material, but because of the fact 
that it involves far more in man hours in 
connection with its use than any other class 
of material on the car. 

It represents one of the basic materials 
in car repair and as such should receive spe- 
cial consideration of supply department offi- 
cers. 





Low Costs Are Bringing Building 
Revival, Report Architects 


Increased activity in building during the year 
beginning in September, 1932, and ending with 
September, 1933, is forecast from a compre- 
hensive survey among architects, conducted by 
the American Architect. The most important 
deduction from the analysis, says this publica- 
tion, is that the coming year will definitely 
show the beginning of the recovery period. 

Figures were obtained on new buildings and 
modernizing projects under plan—those actually 
on the boards of architects for immediate con- 
struction, and also on prospective building or 
modernizing. Reports came from 1,636 archi- 
tects, and on the basis of these there was an 
estimate made of the total volume for the 
United States. 

New projects actually on the boards of re- 
porting architects amounted to $299,623,082. Of 
this amount there was $18,275,500 for dwell- 
ings, $18,155,000 for apartment buildings and 
hotels, and $4,900,000 for hotels—the total for 
these residential types being $41,330,500. The 
classifications with largest totals were public 
buildings, educational structures and hospitals 
and institutions, totaling about $170,000,000. 

Modernizing projects under plan _ totaled 

27,950,750—dwellings, $1,902,605; apartment 
buildings and hotels, $2,340,000; hotels, $1,136,- 
500; total residential $5,379,105. 

Of the $890,142,922 of prospective new 
buildings, about $180,000,000 was for the resi- 
dential classes enumerated above; and of the 
prospective modernizing, totaling $39,879,250, 
somewhat over $8,000,000 was for these classes. 

The estimate for the United States is that 
total building and modernizing work will 
amount to $1,753,806,000, which includes $572,- 
738,000 under plan, and $1,181,068,000 contem- 
plated. Under plan there is estimated to be 
$478,800,000 new building, and $93,938,000 mod- 
ernizing, while contemplated new building to- 
tals $1,047,200,000, and contemplated modern- 
izing, $133,868,000. 

According to this estimate, the States that 
will lead in building activity are New York, 
Massachusetts, Pennsylvania, Illinois and Cali- 
fornia, with New Jersey, Ohio and Minnesota 
close runners-up. The States reporting the 
largest dollar totals of new dwellings actually 
under plan are New York, Pennsylvania, 
Massachusetts, Connecticut, New Jersey and 
District of Columbia; Ohio, Illinois, Michigan 
and Wisconsin; Missouri and Texas, California 
and Washington. 

Realization is sweeping the country, says 
the survey, that now is a good time to build, 
because costs of materials and labor are low, 
and it is thought that the total expenditure 
forecast is a safe estimate, in view of the fact 
that it is for a total only about one-fourth of 
that for the boom period. 

The survey and the forecast are limited to 
work which will be controlled by architects’ 
plans and specifications. “No attempt has been 
made to include the vast number of minor al- 
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terations and individual modernizing projects 
or the small dwelling and building projects 
which normally do not involve architectural 
service.” 





Recommends Buying Heavily as 


Possible 


The Thomas E. Powe Lumber Co., of St. 
Louis, well known exporter of hardwoods, par- 
ticularly gum, poplar, ash and oak, recently ad- 
dressed a letter to its foreign customers calling 
attention to the evidences of business revival 
and recommending that purchases be made on 
the present market, advising that “the long 
awaited revival of business is here and there 
are a multitude of fundamental facts which tend 
to make us feel that the overdue business re- 
vival has arrived.” The letter among other 
things said: 

Hardwood lumber is increasing in value 
and quite naturally so, because it has been 
selling below its actual cost of production, 
which condition can not long prevail. If 
a fair volume of demand materializes, and 
it undoubtedly will, there is going to be an 
acute shortage of dry stock. This prediction 
is not mere guesswork, but is substantiated 
by actual statistics compiled. 

Buyers would be using extremely good 
foresight to take advantage of today’s prices 
and buy as heavily as possible to avoid the 
inevitable necessity later on of paying higher 
prices. The price today will undoubtedly 
show a worthwhile saving as compared with 
sixty days from now, and the advantage thus 
gained will amply repay buyers for their 
investment. 

We are not offering these suggestions to 
unduly coerce you to buy, but we rather ask 
that you consider them as our frank, candid 
and sincere opinion as to the future condi- 
tion of the market. In justice to your trade, 
we think that you should familiarize it with 
those conditions as they exist on our side 
and urge customers to buy as heavily as 
possible. 

During the last week a number of south- 
ern hardwood producers have raised their 
prices from $2 to $5 per thousand, mainly 
on staple items, such as 1-inch oak, gum, 
poplar etc. Hard maple flooring manufac- 
turers have notified their trade of advances 
in prices on all grades and sizes and there 
seems to be a feeling that within the next 
few days oak flooring prices will be ad- 
vanced. Mills now are refusing orders they 
formerly accepted when prices offered are 
below cost of replacing. 


Home Building Is Good Sign of 
Prosperity 

A writer in a recent issue of the Cleveland 

(Ohic) News said that “among the highly en- 

couraging signs of better times in the Cleveland 

district is the fact that there has been an indis- 


putable gain in the number of new residences 
being erected here.” Continuing, this writer 





said 

There have been those business and 
industrial leaders who have claimed that 
when prosperity comes back, one of the 


leaders in the parade will be new residential 
construction. They have based their opinion 
on the fact that in other depressions it has 
been the new residential building that has 
been'a forerunner. 

There are many indications now that the 
worst is over, and the fact that residential 
building permits are gaining here is only 
one of them, but to the close observer it is 
a mighty satisfactory indication. 





Bids for Barracks Buildings 


SHREVEPORT, La., Sept. 26—On Oct. 20 bids 
will be received in the office of Capt. Geo. E. 
Lamb, construction quartermaster, for construc- 
tion of two barracks buildings at Barksdale 
field, Government airport here, to cost around 
$400,000. The work is authorized under the 
recent congressional appropriation. Date has 
not yet been set for receiving bids on a pro- 
posed hospital building, plans for which have 
been approved, it is reported. 
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Cheerful News From 
THE WEST COAST— and —THE SOUTH 


Builds New Type Chicken House 


WINLOcK, WaAsH.—A new type of chicken 
house, the walls of which are built of matched 
cedar lumber, has been perfected by Toivo 
Hovila, prominent Winlock poultryman. Hovila 
has built a specimen chicken house, 24 feet wide 
and 150 feet long, on his poultry farm, west of 
here. The building is of double construction 
throughout. The walls are of matched cedar 
lumber, both inside and out. This, according 
to Hovila, eliminates the possibility of vermin 
accumulating, as they do on rough lumber. The 
double construction insures protection from 
cold even in the most severe weather. The 
150-foot building is divided into three compart- 
ments, with a large feed and egg storage room 
at one end. The other two compartments are 
fitted up for trapnesting. 


Loggers Buy Spruce Timber 


SoutH Benp, WAsH.—Ralph Street and Cal 
Maupin, South Bend logging operators, have 
purchased a section of spruce timber on Clear- 
water Creek, near Raymond. They have com- 
menced logging operations and are marketing 
the logs to the Pacific Fruit Package Co. on 
Willapa Harbor. 


Will Build New Sawmill 


KaLAMA, Wasu.—L. E. Markel, of Seattle, 
has purchased the Murphy sawmill near Kal- 
ama. Mr. Markel recently leased part of the 
former Plue mill site from the Kalama port 
district and plans to start construction of a 
new sawmill that will have a capacity of 25,000 
feet of lumber daily. 


Awarded Contract for Railroad 


Hoguiam, Wasu.—The Northwestern Lum- 
ber Co. has awarded a contract to Rowland 
Bros. for construction of a railway line to con- 
nect its road with the Saginaw line on North 
River, according to W. H. Dole, manager. The 
new line is being built in preparation for the 
company’s future logging activities, he said. 


Building a Shingle Mill 

Port ANGELES, WASH.—Construction started 
here Sept. 21 on the new plant of the Angeles 
Shingle Co. which is to .be completed and 
operating within 90 days. Charles Kemp and 
E. S. Mills head the company. Two new up- 
right shingle machines will be installed and the 
mill will operate two shifts daily. 


Will Install Additional Machinery 


RAYMOND, Wasu.— Charles Hammond, 
South Bend, Wash., logging operator, has pur- 
chased the Raymond Veneer Co. site and build- 
ings here. Hammond, who is now operating a 
small mill on Elk Creek, plans to move that 
plant here and consolidate it with the equip- 
ment he has just acquired. He plans to install 
additional machinery and will cut lumber and 
box ends, operating in conjunction with the Pa- 
cific Fruit Package Co. of this city. 





Lumber for Big Mexican Project 


ABERDEEN, WaASH.—Grays Harbor has been 
chosen as the northern shipping terminus to 
. supply lumber, provisions and other material 
for a large colonization project at Sonora, 
Mexico, headed by F. F. Rodriguez, brother of 
the new president of Mexico. The announce- 
ment was made here by H. O, Swarg, colon- 
ization agent for the company in charge of the 
Mexican development. Two Aberdeen men, 
Capt.. Ralph E. “Matt” Peasley and Phil S. 
Locke, have been elected directors of the com- 
pany and will act as purchasifig agents for the 


concern here. Capt. Peaslev will have com- 
mand of a ship that will run between Aberdeen 
and the colony every six months. Starting in 
December, the company will purchase 10,000,000 
feet of lumber a year on Grays Harbor, ac- 
cording to Swarg. The development is planned 
for 10,000 colonists, most of whom are to come 
from Germany. 


Promoting Use of Wood Products 


Loncview, WASH.—Fifth of a series of State- 
wide meetings to promote the use of wood prod- 
ucts in public works construction was held at 
the Hotel Monticello here Sept. 20, with ap- 
proximately forty lumbermen in attendance. 
Harry E. Morgan, assistant general manager 
of the Weyerhaeuser Timber Co., presided. 

The meeting authorized Chairman Morgan to 
appoint a local wood utilization committee to 
work with similar committees in other parts of 
the State in furthering use of wood products. 

George Umbaugh, acting as spokesman for 
the board of commissioners of Cowlitz County, 
assured the lumbermen that the board would 
do its utmost to give timber preference in 
bridge work and other types of construction, 
wherever such use was feasible. 


Buying Chestnut Wood 


Sytva, N. C.—About $2,000 a week is 
now being paid out for chestnut wood by the 
Sylva Paperboard Co. T. W. Fernald, vice 
president and general manager, said. The wood 
is used in the manufacture of corrugated boxes 
and is cut in nearby forests. The board mill 
is operating at full capaicty. 


A Cheerful Note from Kentucky 


LovtsviLLe, Ky.—The Mengel Co. reports 
that its new popular priced washer-dryer, for 
home laundry use, is now in commercial pro- 
duction, and on sale in 23 of the 25 largest 
stores in America. 

The Adler Manufacturing Co., Louisville, 
manufacturer of musical instruments, radio cab- 
inets, etc., reports full time operations, with 
about 400 workers employed, in handling fall 
business, with business in sight up to late No- 
vember. 

D. C. Cramer, Cramer Manufacturing Co., 
furniture manufacturer, Louisville, reported 
full time operations, with good business out of 
the Northeast and mid-West. It was stated 
the plant is operating on a 24 hour basis. 

Bentwood Products Co., Louisville, manufac- 
turer of folding furniture such as bridge sets, 
chairs, play furniture, etc., reports increased 
volume, and better running time. 


Large Building Projects Begun 


Lexincton, Ky.—Recently considerable 
building activity has developed in this locality, 
especially during the last two or three weeks. 
The largest of the local construction projects 
is the new post-office and Federal building to 
cost $450,000, excavation for which was begun 
last week. 

Work on the erection of a $100,000 hotel also 
is scheduled to begin next week, according to 
E. L. Sandusky, president Savage Lumber Co., 
which has the general contract for this four- 
story structure. The same company also is now 
completing two attractive apartment buildings, 
at a total cost of over $40,000. 

S. A. Glass, Lexington, head of a grocery 
chain, is preparing to erect a new store build- 
ing at the northeast corner of Chestnut and 4th 
Streets. Other projects under way include 
three large tobacco warehouses. Besides these, 
a considerable number of remodeling and repair 
jobs are reported under way. 


Improving in West Virginia 

Cuarceston, W. Va.— Improved industrig 
conditions and a slight upward trend in. ep. 
ployment in West Virginia were reported by 
two governmental agencies. Reopening g 
plants in various sections of the State indicate 
continued industrial improvement, Howard § 
Jarrett, commissioner of labor, said. 

The increase in employment was shown fy 
the report of A. D. Lilly, State director of th 
United States employment service. 

The commissioner of labor said he had bee 
advised the Northeast Lumber Co., of Nolan 
had reopened after being idle for a year. Th 
plant is employing 100 men. 

The handle plant of J. D. Westcott & So 
employing 70 workmen, was reopened. The 
plant, which was moved from Richwood ty 
Williamson, had been idle since last June. 

The labor commissioner also received con- 
firmation of a report that the band mill of th 
Meadow River Lumber Co., of Rainelle, js 
now operating three eight-hour days each week, 
after being closed for some time. The planing 
mill is now operating six days of eight hour 
each. The employees are being rotated so that 
all will have some work each week, the repor 
said. 


Activity in the Birmingham District 

BIRMINGHAM, ALA.—Contracts totaling more 
than $500,000 were let by the State Highway 
Department last week. In addition the State 
supplies the cement used and this adds $200,000. 
These contracts cover five of the twelve to hk 
let, which will total $5,000,000 highway con- 
struction in Alabama. When this total has 
been matched by the State and counties, the 
State will have spent above $10,000,000 before 
Spring ends in 1933. 

The Tennessee Coal Iron & Railroad Co 
traded a 105-acre tract to Jefferson County to 
be used in the county disposal plant to bh 
erected at Bessemer, and secured a right o 
way for the drainage canal for its limestom 
quarries. These two projects, including th 
additional drainage system installed by the city- 
county sewerage lines, will total more than hal 
a million dollars. These contracts will require 
about $100,000 worth of builders supplies, it 
cluding about a half million feet of lumber. 

Oden-Elliot Lumber Co., wholesaler, is re 
ported to have secured the contract for the lum 
ber to be used in the Ensley disposal plant 
This was sold at $11 a thousand feet, according 
to the contractors. 

Total construction contracts in the Birming- 
ham district for the last week ran the highest 
for any week within the last year and a half 
These, however, have not benefited the retail 
dealer to the extent desired by him, as car-te 
job deliveries have been the rule and margin 
has been rather thin. Among these will & 
listed the train shed for the Louisville é 
Nashville Railroad Co. Limited amount 
real retail business will be found in the cor 
tract, since the facilities of the purchasing d 
partment of the railroad are in line with the 
best organized wholesale dealer in the countty 
and the lowest and best bidder gets the cot 


tract. 
—>——_—_—_—_—_—_— 


Order Files Justify Operation 


Betzont, Miss., Sept. 26.—Having sufficient 


orders on the books to keep them busy 
into next year, the mills of Alexander Bros, 
in Humphreys County, recently resumed opefe 
tions. Employment has been given to abjtt 
100 men, and it is expected that this force wil 
be increased. 
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[2edwood Log Cabin At- 
tracts Many Visitors 


One of the busiest thoroughfares leading into 
Chicago is the Dixie Highway, Route No. 1, 
and it is expected that during the Century of 
Progress Exposition in Chicago in 1933, traffic 





W. G. Moeling, sr., (left) and John Moeling, 
activating heads of the Sterling Lumber & Sup- 
ply Co. 


on this highway will be tremendously increased. 

On this highway, in the outskirts of the city, 
is located one of the most attractive retail lum- 
ber and building material plants in this section. 
This is the yard and office of the Sterling Lum- 
ber & Supply Co., located at 119th and Halsted 
streets. Attention of the thousands of motorists 
who pass there daily is being centered now on 
an attractive redwood log bungalow that has 
just been completed through the joint efforts 
of the Sterling Lumber & Supply Co. and the 
Hammond Lumber Co. In the last year or 
two there has been tremendous interest all over 
the country in the erection of log cabins for 
summer homes and for permanent residences. 
This demand has resulted in the development 
of a log cabin siding that is being used gen- 
erally for the erection of these houses, this giv- 
ing the appearance of the old-time log construc- 


tion, with the comfort of the modern building. 
_Cabin is 100 Percent Redwood 


To meet this demand, the Hammond Lumber 
Co. has developed a redwood log cabin siding, 
and it is of this material that this demonstra- 
tion building has been constructed. In fact, it 
is 100 percent redwood throughout. The build- 
ing is 14x22 feet, including a 6-foot porch, and 
was designed by Mr. Waterman, architect in 
charge of the log cabin design division of the 
Hammond Lumber Co. The regular pattern 
of redwood siding, with V-joint on the inside, 
made from 2-inch stock, was used; the studs 
are 3x4, 4-foot centers; V-joint ceiling is used 
on the inside, with an 8-inch V-joint floor that 
gives the plank effect so popular in this type of 
construction. The building is finished with 
Sherwin-Williams redwood sealer, which gives 
the wood a fine polish 
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Forms Integral Part of Elabor- 

ate Display at Retail Lumber 

Yard, “Dressing Up for the 
World’s Fair” 


at the windows on the inside and flower boxes 
outside have been designed and arranged to give 
the most pleasing effect. 


Hundreds of People Interested 


Since this log cabin was finished and thrown 
open for inspection, it has been visited by hun- 
dreds of people and has attracted a great deal 
of interest. Already a number of prospective 
sales have been made to people who expect to 
put up their log cabins next spring or summer. 

As a result of this display, many people have 
become interested in the use of redwood log 
cabin siding, and the demand has been so great 
that the Hammond Lumber Co. has found it 
necessary to replenish its stock of this siding 
in its warehouses at Riverdale. 

This redwood log cabin was designed for the 
particular location it occupies, near the entrance 





and makes a completely 
tight job. 
Carrying out the ef- , 





This attractive log cabin 
of 100 percent redwood 
construction will catch 
the eyes of thousands of 
World’s Fair visitors. 
Built of special redwood 
log cabin siding sup- 
plied by Hammond 
Lumber Co. 














fect of solidity typical 
of the old-time log cab- 
in, 8x8 rough redwood 
posts are used on the porch, and a decorative 
feature that continues to carry out the pioneer 
effect is the placing of an old oil lantern over 
the doorway, this having been wired for elec- 
tricity. The roof is of redwood shingles, and 
on the side facing the street the shingles are 
laid to present a thatched effect. On the in- 
side a double deck bunk is provided. Curtains 








am 


Carefully designed by a: competent architect and sturdily constructed, this redwood log cabin has 
good ventilation, ample light and a maximum of comfort 








to the plant of the Sterling Lumber & Supply 
Co., and will become a permanent feature of 
the displays, landscaping and decorating that 
will be completed by the company before the 
opening of the Century of Progress exposition. 

Probably nowhere is there a more handsome 
or attractive retail lumber office building than 
that of the Sterling Lumber & Supply Co., and 
it is the plan of President Walter Moeling and 
his son, John, eventually to complete the en- 
tire plant in harmony with this building. 


Dressing Up for the World's Fair 


“We are dressing up for the World’s Fair,” 
said Mr. Moeling, “and also we are planning 
for a revival of building, which we know is in 
the offing.” Continuing, he said: 


In planning the arrangement of our yard, 
the landscaping and displays, we are keeping 
in mind the fact that as visitors to the 
World’s Fair drive into Chicago, thousands 
of them will pass our doors and we want 
their first impressions of Chicago to be 
favorable. At the same time we want to 
impress them with the fact that there is 
an organization here prepared to supply 
every need of the home owner or the indus- 
trial and commercial builder. 


W. R. McMillan, manager of the Hammond 
Lumber Co., who collaborated with John Moel- 
ing in the erection of this handsome demon- 
stration redwood log cabin, is delighted with the 


eee ot the display and with the favorable 
reac of the public. His company already 


has developed an important’ demand for this 
redwood log cabin siding, and he is looking 
forward to an active sale in all parts of the 
country, particularly in the resort sections 
where log cabins are becoming so popular. 
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Compensation Insurance Rates 
Increased 


MINNEAPOLIS, MINN., Sept. 26—lIn its de- 
cision of Sept. 15, the Minnesota Compensation 
Insurance Board authorized increases in the 
rates on workmen’s compensation insurance 
averaging 8 percent on nearly all classes of 
employers, to become effective Oct. 1, 1932. 

liowever, coal merchants (classification No. 
8233) and fuel and material dealers, not other- 
wise classified (classification No. 8231), were 
somewhat more fortunate than other classes, 
their increases being 4.6 percent and 4.9 percent 
respectively. The insurance companies, at a 
hearing in St. Paul on Sept. 1, requested an 
average increase of approximately 21 percent, 
on the ground that payrolls have been sub- 
stantially reduced. The Minnesota Employers’ 
Association vigorously opposed this plea, with 
the statement that reduced payrolls also reduce 
risk, but apparently this argument was not se- 
riously considered by the board. The present, 
proposed and approved rates on coal merchants 
and fuel and material dealers are as follows: 
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*8231 $2.65 $3.16 $2.79 $2.78 
48233 4.55 5.29 4.67 4.76 
*Fuel and Material Dealers, not otherwise 


classified. 
+Coal Merchants. 





Unusual Wood Floor in 
Postoffice 


SHREvEPORT, La., Sept. 26.—The floors on 
both the first and second stories of the new 
postoffice building here, being the space where 
the postal employees work, are most unusual in 
Shreveport and are said to be the second of the 
kind in the nation. They are made of pine 
“ends” cut from two by four timbers. esnecially 
treated with paraffine oil. The pine blocks are 
two and a hai inci.es long and are set up end- 
wise. The pine serves two purposes, the con- 
tractors stated: First, wearing longer than 
concrete, while providing much more comfort 
for those compelled to stand for long periods, 
and, second, it prevents anyone from slipping. 

The blocks for this floor were made by the 
Cherokee Lumber Co. of Alabama, especially 
treated and shipped here for the new Federal 
building. The Government, it was pointed out, 
requires that floors where the postoffice em- 
ployees stand when working must be of wood. 





Seek Freight Rate Reduction 


E.xins, W. Va., Sept. 26.—Reduction of at 
least 30 percent in freight rates on lumber 
shipped from West Virginia is being sought by 
lumber companies operating in the State. This 
was revealed at a meeting here attended by 
representatives of lumber firms from all sec- 
tions of the State. Another meeting will be 
held Oct. 1 at the Waldo Hotel at Clarksburg 
to go into further details of the movement 
launched here. The effort to secure the reduc- 
tion in freight rates will be made through the 
West Virginia and Pittsburgh Shippers As- 
sociation. 

The meeting at Elkins was called by Merritt 
Wilson, sr., of Elkins, president of the Wilson 
Lumber Co., and also a member of the State 
Forestry, Fish and Game Commission, McDuffie 
Baker, of the Delphi Lumber Co., of Clarks- 
burg, presiding. 

Companies represented at the meeting were 
the Croft Lumber Co., Westwood Lumber & 
Manufacturing Co., Wilderness Lumber Co., 
Wilson Lumber Co., Inter-Mountain Coal & 
Lumber Co., Central Lumber Co., Howard 
Lumber Co., Delphi Lumber Co., Marlin Lum- 
ber Co., Williams & Pifer Lumber Co. Charles 
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C. Donley and a Mr. Ramsey of Pittsburgh, 
traffic experts, attended and were asked to send 
a questionnaire to lumbermen throughout the 
State and to be prepared to submit data at the 
meeting to be held in Clarksburg. 

It is claimed by lumbermen who attended the 
meeting that with freight rates on lumber at 
their present level, it is impossible to ship at a 
profit and that railroads are losing traffic. 


Heads Retail Concern 


[Special telegram to American LuMBERMAN] 

LouisviLLe, Ky., Sept. 30—W. E. Difford 
has been elected president of W. J. Hughes & 
Sons Co., Louisville. The Hughes company is 
a large jobber of millwork, and operates a re- 
tail lumber yard in Louisville. Mr. Difford 
was secretary Kentucky Retail Lumber Dealers’ 
Association, and of Louisville Retail Lumber 
Dealers’ Association; secretary-manager Mutual 
Service Co., handling building specialties on a 
co-operative basis; secretary Louisville Hoo- 
Hoo chapter; director of building and loan as- 
sociations; president Central States Forestry 
Congress, and member of the Southeastern Eco- 
nomic Council. He was formerly connected 
with Anderson Manufacturing Co., Louisville, 
and prior to that was sales manager Louisville 
Fire Brick Works. He has resigned his secre- 
tarial posts. 








Negotiating for Timber 
Purchase 


ASHEVILLE, N. C., Sept. 26.—Negotiations for 
the purchase of approximately 33,000 acres of 
land in the Great Smoky Mountain National 
park area by the North Carolina park commis- 
sion from the Suncrest Lumber Co. for $600,000 
have been instituted. Thomas L. Johnson, of 
the law firm representing the lumber company, 
appeared on Sept. 24 in superior court at Ashe- 
ville with Mark Squires, chairman of the State 
park commission, and agreed for a jury to place 
a $600,000 tentative valuation on the Suncrest 
holdings in the park area. Consent to this 
judgment was given so negotiations could be 
started with bondholders of the lumber com- 
pany, attorneys explained. Mr. Johnson left 
at once for Chicago to place the proposition 
before bondholders and other interested parties. 
Acceptance of the $600,000 valuation rests with 
this group. 





New Box Department Serves 
Apple Growers 


WENATCHEE, WASH., Sept. 24.—Fruit grow- 
ers of the Wenatchee Valley highly appreciate 
the new service instituted this year by the box 
department of the Biles-Coleman Lumber Co. 
This company with sawmill and factories at 
Omak, Wash., 85 miles north of Wenatchee, 
manufactures lumber and millwork, including 
Omak Kwality Okanogan soft pine frames, 
which it ships mixed with cut-to-length in- 
terior trim, random length or cut-to-length 
moulding, casing, base and finish lumber. It 
also has an extensive box department. Lo- 
cated in the Okanogan Valley and near the 
Wenatchee Valley, this company is in the heart 
of the great apple country of central Wash- 
ington. 

This year it opened a warehouse and box 
making department in Wenatchee to serve the 
growers of that great district. Here the grow- 
ers can get prompt delivery of either box 
shook or nailed-up boxes, in large or as small 
quantities as they desire. Also the Biles-Cole- 
man box department this year developed a new 
box with rounded edges, which is meeting with 
great favor among shippers. Rounded edges 
prevent the injury to the fruit during packing 
that was caused by sharp corners of the old- 
fashioned apple boxes. 

At the Omak factories, Biles-Coleman Lum- 
ber Co. added a new line of lawn and porch 
furniture this year, which has met with a 
ready acceptance. 
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Louisiana Construction Project; 


To Use Much Lumber 


New Orteans, La., Sept. 26.—Lumberme 
here are awaiting completion of negotiations 
favorable progress on which has been made 
expected to open the way for large constrye. 
tion providing an outlet for wood products 
notably the New Orleans Public Belt Railroad 
bridge which is expected to use up to 20,000,009 
feet of lumber. 

With the New Orleans bridge showing signs 
of culmination, announcement has been made 
that the Louisiana Highway Commission wil} 
revive the Baton Rouge span, undertaking the 
project as its own with the Missouri Pacific 
System and Louisiana & Arkansas Railroad 
participating. 

The Federal building program involves a 
$1,700,009 building in New Orleans, one for 
$80,000 at Bastrop, one for $90,000 in Houma, 
an $80,000 building in Plaquemine, and a ma. 
rine hospital costing $195,000 at Carville. Lum. 
ber interests are already active toward having 
wood specified where fitted for the use as 4 
means of relieving unemployment in the lum- 
ber industry, an object of the Government pro- 
gram. 





Loadings of Revenue Freight 


A report of the car service division of the 
American Railway Association shows that the 
revenue freight loadings for the two weeks 
ended Sept. 17, 1932, total 1,089,126 cars as fol- 
lows: Forest products, 33,493 cars (an increase 
of 538 cars above the amount for the two weeks 
ended Sept. 3) ; grain, 71,728 cars; coal, 196,120 
cars; coke, 6,611 cars; ore, 12,683 cars; live- 
stock, 39,836 cars; merchandise, 327,652 cars, 
and miscellaneous, 401,003 cars. The total load- 
ings for the two weeks ended Sept. 17 show a 
decrease of 8,574 cars below the amount for the 
two weeks ended Sept. 3. 





Cypress Veteran Optimistic 


JACKSONVILLE, FLa., Sept. 24.—There have 
been definite signs of improvement in condi- 
tions, according to John A. Bruce of Perry, 
Fla., veteran cypress operator, for many years 
the credit and sales manager for Burton-Swartz 
Cypress Co. Mr. Bruce has just completed a 
4,000-mile trip. During August, the Burton- 
Swartz outfit was busier filling orders than in 
any previous month within a year, and had re- 
ceived some from sections where it had been 
unable to get any business for more than a year. 
He said that September was showing better 
than August, so far. 

—_—_—_— 


No Limitation on Sap Stain 


New Or Leans, La., Sept. 26.—An error has 
crept into the revised Southern Pine Grade 
Rule Book which has just issued from the 
press. Only a small number of the books have 
been distributed and the remainder will go out 
when corrections have been made. As printed, 
the rules for longleaf and for shortleaf dimen- 
sion (material two inches thick) show a limi- 
tation of 15 percent stain in the No. 1 grade 
and a limit of 25 percent stain in the No. 2 
grade. By action of the grading committee im 
March, 1932, the last meeting, such stain limi- 
tations were not approved, and the grade rules 
for dimension, insofar as stain is concerned, re- 
main as previously—without limit. 

In a previous meeting of the sub-committee 
on grade refinements it was recommended that 
there be a limitation on stain in both the No. 1 
and No. 2 grades for longleaf and for shortleaf 
dimension. The manuscript was presented to 
the grading committee in March, where the rec- 
ommendation was not accepted and the com- 
mittee decided to retain the old rules in this 
respect, there being no stain limitations. 

Every effort is being made to reach all hold- 
ers of the grade rule books to correct this 
error, since by the action of the grading com- 
mittee, there are no stain limitations and the 
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inspectors of the Southern Pine Association 
will permit unlimited stain in shipments of 
either longleaf or shortleaf dimension, unless 
stain is limited by special contract between 
buyer and seller. ~ he 

The Southern Pine Association requests that 
every holder of the 1932 grade rule book make 
these changes in paragraphs 359, 360, 409 and 
411. 





Walnut Bookings Increased 


There has been a gradual decline in con- 
sumption and in sales of walnut over a con- 
siderable range of months, but the trade seems 
to have touched its low point in July. Since 
that time there has been a marked improvement, 
August volume showing an encouraging gain 
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Lumbermen Share in Road 
Building Activity 


ALBUQUERQUE, N. M., Sept. 26.—Increased 
taxes are due quite as much to increased road 
building as any one cause, and it is natural that 
those who pay so large a share of these taxes, 
and whose business is founded on_ building, 
should share in its benefits. The Hardman 
Lumber Co., with headquarters at Downs, Kans., 
has the Hardman Construction Co., managed 
by Dwight Hardman, one of the largest road- 
building organizations in the Sunflower state. 
In Louisiana, the fleet of scows of the George E. 
Breece |.umber Co. when not hrineine Ings to 
the mills at Monroe is employed in transport- 
ing sand and gravel, dredged from the river, to 





Announces New Sales Arrangement 


Announcement is made from headquarters of the Madera Sugar Pine Co., Madera, Calif., by 
John P. Hemphill, general manager, that his company has taken over the sale of the lumber 
; out by the 


of the Sugar Pine Lumber Co. (Ltd.). 
Madera company under 


The following announcement 


was sent 





date of Sept. 19: 

We have today taken 
over the sale of the lum- 
ber of the Sugar Pine 
Lumber Co. (Ltd.), both 
at Pinedale and Merced 
Falls, and will hereafter 
handle it in conjunction 
with that of the Madera 
Sugar Pine Co. 

We are extremely anx- 
ious to render you every 
possible service, and are 
certain that the stock 
and exceptional facilities 
now available to us equip 
us particularly well to 
take care of your every 
need. Please let us hear 
from you whenever there 
is anything we can do 
for you. 

Cordially yours, 
Mapera SuGar Pine Co. 
Jolin P. Hemphill, 
General Manager. 





The accompanying photo- 
graph affords some indi- 
cation of the quality of 
the lumber produced by 
the Sugar Pine Lumber 
Co. (Ltd.), the sale of 
which stock has been 
taken over by the Madera 
Sugar Pine Co., as told in 
accompanying announce- 
ment 











over July, while business during the first half 
of September continued to gain. Orders re- 
ceived by the manufacturers have made a very 
definite increase, and shipments have been about 
I proportion. Mill output had been declining, 
but for some time it trailed the sales in their 
downward trend, and as a consequence there 
has been a sizable accumulation of stocks. These 
stocks are in splendid shape, and they provide 
a wide range from which the consuming trade 
can make its selections. Production of walnut 
remains at a low level, and the size of the avail- 
able stocks means that there is no present need 
to increase it, for, despite the nice gain in sales, 
as compared with normal these are still at a 
rather low level. 


DurING THE PAST 6 YEARS, the Washington 
members of the Order of DeMolay have planted 
197,450 young forest trees on their forest in the 
Wind River valley, Columbia national forest. 








road building projects. In southern New Mex- 
ico, lumber manufacturers of Tularosa and 
Alamogordo—the Tularosa Lumber Products 
Co. and the Southwest and Breece Lumber com- 
panies—are anticipating a considerable market 
locally for lumber for concrete forms in the 
construction of 60 culverts and 1 steel 150-foot 
and 3 timber 64-, 127-, and 169-foot bridges in 
the 15 miles of new road between Alamogordo 
and Tularosa. 

The timber bridges will be built of creosoted 
lumber, and it is a matter of regret to New 
Mexico lumbermen that Federal specifications 
are so worded as to species as to bar them 
from participating in the business. H. A. 





Tatum, sales manager for the Southwest Lum- 
ber Co., has arrangements whereby he can fur- 
nish, treated, Douglas fir from its Sacramento 
Mountains tract, and he has received from the 
Forest Products Laboratory at Madison, Wis., 
a favorable report as to dry weight of samples 
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submitted by him, there being a close relation 
between specific gravity and strength. The 
Southern Pacific railway uses local fir, treated, 
in similar construction, and, indeed. the fir used 
in the superstructure of the “S” and other 
bridges on its Cloudcroft line 32 years ago has 
not required replacement, although not treated. 


Cheese Box Factory Is Busy 


WauvuzeKA, Wis., Sept. 26.—The Wauzeka 
Box Co. has a record of not a single man laid 
off in the last two years because of slackness in 
business. The factory is at present turning out 
2,000 cheese boxes a day. A part night shift 
as well as a day shift is worked. Three trucks 
are kept on the road, delivering boxes to cheese 
factories over a radius of 100 miles in _south- 
western Wisconsin, northern Illinois and north- 
eastern Iowa. 

A fourth truck operates in and out of Rich- 
land Center in the second hand box trade. This 
is a new venture of President Joe Doll and his 
partner and factory manager, H. Geisler. “Last 
spring they bought the stock and lease of the 
Wisconsin Box Corporation at Richland Center 
and are using the plant as a box cleaning sta- 
tion. Discarded cheese boxes from the grinding 
stations are shipped by train to Richland Cen- 
ter, cleaned and sold to the used box trade. 

The Wauzeka factory this fall will be piling 
up a surplus of boxes, to supply the trade during 
the winter months when the factorv force turns 
from box-making to lumber-jacking. 

The company grows all the wood used in its 
factory. It owns 1,600 acres of Wisconsin river 
bottomland heavily timbered with soft maple, 
cottonwood, ash and water elm. Each winter 
enough trees are cut on this tract to run the 
factory for the year. Nothing less than eight 
and ten inches in diameter is cut. Though the 
tract has been cut over for ten years, the timber 
supply holds up well, Mr. Doll said, because the 
soft woods grow so rapidly in the wet rich 
bottomland soil. 


Porto Rico Will Need Lumber 


New Or-eans, La., Sept. 28—Damage in 
the path of the tropical hurricane that has 
swept Porto Rico is greater than that in the 
storm of September, 1928, according to word 
received by the export lumber trade here. Re- 
ports indicate that much heavy construction will 
be necessary for replacement.of buildings and 
other property destroyed, and a. good demand 
for lumber is expected for next month. Lum- 
ber stocks in Porto Rico are reported to be 
sufficient only for a normal demand. 





—_—_—_—_ ; 
Gets Funds for Big Bridge 
New Orteans, La., Sept. 28 —Receiving 


word that the Reconstruction Finance Corpo- 
ration has agreed to purchase $13,000,000 in 
State and city bonds, that will provide funds 
for the New Orleans Public Belt railroad 
bridge across the Mississippi River, prediction 
is made that construction will begin possibly in 
November. Lumber and piling requirements 
make the project of vast interest to the south- 
ern pine and fir industries. Contracts already 
let will materially reduce the time intervening 
before work can be started. 
—_—_—_——_— 


Fires Deplete Lumber Stocks 


Toronto, Ont., Sept. 26—The last few 
weeks have recorded a serious epidemic of fires 
at sawmill points in northern Ontario that have 
seriously depleted stocks of manufactured lum- 
ber. It is conservatively estimated that  be- 
tween 35,000,000 and 40,000,000 feet of lumber 
have gone up in smoke, about 75 percent of this 
being white pine and the balance other soft- 
woods. 

Among the latest of these fires was that at 
Goward, which destroyed the sawmill of Teme- 
gami Timber Co. (Ltd.), the loss amounting to 
$85,000, covered by insurance. 
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REALM OF THE RETAILER 


q¢ Experiences With Financing Customers 
@ Interested in the Building and Loan 


Pueblo (Colo.), within sight 
of the Rockies, claims a variety 
of commercial interests. It may 
surprise some easterners. to 
know that it is a great steel 
center. The iron ore smelted 
here comes from Wyoming, quite 
a distance away. But, in the 
making of steel, some six or 
seven cars of coal are needed 
for each car of ore, and Pueblo 
has a big coal field right at its 
back door. It is also a whole- 
saling and jobbing center for 
the empire to the south and 
west—sharing this business 
with Denver, Amarillo and Al- 
buquerque. In the third place, 
it is a center of a fruit and vege- 
table country of great impor- 
tance. The Rocky Ford district, 
lying a short distance to the 
southeast, produced this year 
something like 3,000 carloads of 
melons. Then, too, Pueblo is a 
gateway into the Rockies, and a 
great many tourists and summer 
visitors come that way. 


FINANCING CUSTOMERS 
THROUGH THREE DECADES 


The city has some large and 
important lumber companies. 
The King Investment & Lumber 
Co. has been in operation for 
many years. Geo. E. King tells 
us that, for thirty years, he has 
been financing customers, a busi- 
ness he has learned by observa- 
tion and experience. Anyone 
who has tried this occupation 
for long, knows that it is one 
with a technique allitsown. The 
King company has a big revolving 
fund available for the purpose. It 
owns a good many houses, kept 
for rental purposes, and Mr. 
King says he has taken advan- 
tage of the current situation to 
put all these houses in first-class 
order. He thinks that, up to 
the present time at Ieast, the 


dealers who have made a suc- 
cess of financing have usually 
earried their own paper. The 


profits of financing are set to 
cover the risks, and still to 
yield a fair profit. If the dealer 
must underwrite the risks, he 
can hardly come out on the 
sunny side unless he gets the 
profits, too. Perhaps some of 
the newer financing plans will 
alter this situation, but, if that 
does happen, Mr. King is in- 
clined to think the event lies in 
the future. 


A FIRE CAUSED BY 
A FLOOD 


Some years ago, Pueblo was 
surprised by a full-sized flood, as 
you may remember. A series of 
huge rains, amounting to cloud- 
bursts, struck the region, and 
the city, or at least the lower 
portions of it, were covered by 
many feet of water. The King 
yard went with the rest. But, 
strangely enough, it suffered a 
special disaster which proved to 
be a valuable gift. A car of 
lime was being unloaded. The 
water, getting into this stuff, set 
up the usual chemical action, 
and the yard caught fire. Every- 
thing above water burned. Asa 
result, the insurance companies 
made settlement on the basis of 
the fire, while most of the other 
yards that did not burn carried 
little if any flood insurance and 
were not compensated. 


YARD HAS FINE HANDLING 
FACILITIES 


The plant covers an entire city 
block, and is equipped with a 
series of long umbrella sheds. 
Finish and flooring are stored 
behind tight doors. The shed 
for the mill stock has a very 
wide roof in front, and this 
makes possible the sheltering of 
wagons and trucks. The yard 
owns enough wagons to hold an 
entire car of lumber, and these 
are hauled about, singly or in 
trains, by a tractor. So should 





—— 
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@. Efforts to 


it be raining when a car is un- 
loaded, the wagons are pulled 
underneath the mill-shed roof, 
and remain there until the rain 
stops, after which they are 
taken around to the proper bins. 

This yard handles a big stock 
of long timbers, many of which 
are used in the neighboring 
mines. This stock runs up to 
12 by 12-inch, 40-foot. A mono- 
rail crane runs the length of the 
timber yard, and is used for the 
multiple purpose of unloading 
ears, loading trucks and carry- 
ing the big sticks to the mill, 
where a resaw and other re- 
manufacturing machines are in- 
stalled. 


LONG-TERM LOANS FROM 
DEMAND DEPOSITS 


Pueblo building was suffering 
somewhat from the difficulties 
of a large building and loan or- 
ganization, the Railway Savings 
& Loan Association. It seems 
that the executives of this con- 
cern had got so much money 
from subscribers that they had 
been hard pressed to find suit- 
able investments in which to set 
their funds to earning money, 
and possibly had made some 
loans a little outside the usual 
field. But more _ troublesome 
than these was the fact that, 
like some other associations, it 
had fallen into the habit of do- 
ing essentially a banking busi- 
ness—paying a little larger in- 
terest rates than the savings 
banks, and paying out deposits 
on demand. When the recession 
came, these essentially transient 
funds were withdrawn. It’s dif- 
ficult to weather a storm with 
long-term loans founded upon 
call money—something a num- 
ber of loaning institutions have 
learned to their sorrow. Wilbur 


Newton, a Pueblo lumberman, 
is acting as _ receiver. There 
seems to be some _ confidence 


that, when the country and the 
world get straightened up again, 
the investments of the organi- 
zation will prove of sufficient 
value to square everything and 
allow the association to con- 
tinue. There is no reason for 
mentioning these things except 
to point the obvious moral, that 





An entire city block is occupied by 
the plant of the King Investment & 
Lumber Co., of Pueblo, Colo., which 
has a series of long umbrella sheds, 
and an extension of its mill shed 
roof that is of great.service in un- 
loading in rainy weather 


q A Cash-and-Carry Experiment 


Stabilize Retail Sales 


the older policies of conserya. 
tism in the building and loap 
field have proved to be of ip. 
calculable value during the last 
three years. 


CASH-AND-CARRY BENE- 
FITS FROM BUILDING LOAN 


Mr. King admitted that 1932 
is hardly likely to be a prog. 
perous year, but he added that, 
while figures are not so good, 
there is a well defined feeling of 
rising confidence among local 
lumbermen; a feeling that the 
dark months have run their 
course, and that recovery is al- 
ready making itself felt. 

In this office we met Francis 
E. King, of the second genera- 
tion, and V. I. Prevost. A 





This is the down-town office of th 
Newton Lumber Co., of Puebl 
Colo., its distributing yard havy 
been re-located on higher growl 
following a disastrous flood. This 
office building occupies the forme 
site of the yard, burnt down by: 
fire caused by the chemical inte 
action of lime and water, as a card 
lime being unloaded was overtaka 
by the cloudbursts and floods ¢ 


some years ago 





























friendly and capable company. 

The powerful Newton Lumber 
Co. has a big down-town office, 
located on ground where its mill 
stood until the flood waters did 
their dirty work. Now the dis- 
tributing yard is some distance 
away on higher ground. This 
corporation also operates the 
Ladd Lumber Co., here in the 
city of Pueblo. 

L. W. Biele, with whom we 
talked, mentioned regretfully 
the folding up, temporarily at 
least, of the big building and 
loan. In fact every lumberman 
with whom we talked, including 
even a cash-and-carry dealer, 
spoke of this with regret. The 
cash-and-carry organization 
didn’t need its services, or at 
least we suppose not, for it 
seems to be universal building 
and loan policy to loan only 
after the house is finished, while 
the cash-and-carry gets the 
money before the boards leave 
home. But there’s an impetus 
comes to building in a community 
from the building and loan, 
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and, when something slows it 
down, even the concerns not di- 
rectly affected feel the slump. 


RETURNING INTEREST 
IN WOOD SHINGLES 


Mr. Biele tells us that wood 
shingles seem to be running a 
strong favorite hereabouts. On 
a previous visit to the South- 
west, some years ago, we were 
told that metal roofs were pre- 
ferred. The sun is a steady 
visitor in these parts, and when 
it sits down and pushes you 
know that something is happen- 
ing. It can skin a tenderfoot in 
about one motion, and, when the 
boys ride in from the ranches, 
the visitor gets visual evidence 
of the true meaning of that fa- 
mous war term, Leatherneck. 





AMERICAN LUMBERMAN 


A Steel City Tries 
Varied Retailing Ideas 


ers for a time rather slipped in 
this department, and added prof- 
itless sales to the distresses that 
were beyond their own control. 
This seems a foolish thing to 
do at any time, and especially 
just now. So they took full ac- 
count of the belligerent anti- 
trust laws, stayed inside them 
both in letter and in spirit, de- 
termined what prices were fair, 
and prepared lists which are 
available to bona fide customers. 
They don’t agree to maintain 
these prices. But because they 
are fair, it seems that most and 
probably all dealers do follow 
them. It became clear, long ago, 
that murdered prices were not 
adding a foot to general sales 
volume, and were destroying 
businesses. Every sale now, ap- 
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Well, this sunshine just isn’t 
healthy for a manufactured 
roof, unless it’s made of metal 
or asbestos. And the local peo- 
ple used to think that wood 
shingles wouldn’t stand the gaff, 
either. But manufacture has 
improved, and the well-made 
edge-grain wooden shingles are 
proving to be fine roof makers. 
We're told they outsell every- 
thing else by a wide margin. 
One concern said that strip shin- 
gles were the only item of which 
it had a full stock, that it had 
had this same stock for a long 
time, and didn’t quite know what 
to do with it. 

Mr. Biele, too, said that, while 
sales were not satisfactory, he 
could note a clear increase of 
confidence among his fellow 
dealers. 


MODERATE PROFITS 

ASSURED BY FAIR PRICES 
W. F. Warden, of the Ashley 

Lumber & Mercantile Co., told 


us of successful efforts to sta- 
bilize local prices. Pueblo deal- 





parently, is carrying a moderate 
profit; something that will be 
to the ultimate advantage of the 
public, as well as of the indus- 
try. Customers, it seems quite 
clear, don’t get any continuing 
advantage from ruinous busi4 
ness. Laws on this subject leave 
a good deal to be desired. In 
their effort to protect buyers, 
lawmakers unwittingly set the 
stage in such a way that it takes 
a great deal of common sense 
and co-operative spirit on the 
part of business men to accom- 
plish the things that are of mu- 
tual advantage, public and pri- 
vate. But it can be done. 

The Pueblo Builders Lumber 
& Supply Co. has an unusual ar- 
rangement of its office. The 
desks and sales counter are 
placed at the rear of quite a 
large room, so that the customer 
must pass through the storage 
display of sidelines and acces- 
sories. The display contains 
quite a number of staples, too, 
such as doors and sash. This 
room serves both as a sales dis- 





STEEL CITY LUMBER CO. 





s 





play and as a storage. Paint, 
for instance, is stored on shelves 
arranged in short alcoves, like 
those used for books in a public 
library. Hardware and the 
highly popular lawn furniture 
have their places. So every 
customer who enters to buy 
goods, or to pay a bill, has his 
attention called silently to ar- 
ticles which he is likely to need. 


DISCUSSIONS OF A 
DISTRIBUTING YARD 


R. C. Knight, of this company, 
said he was wondering whether 
Pueblo did not need a local semi- 
co-operative distributing yard. 
He mentioned a matter of which 
the Realm has no other infor- 
mation, nor do we know the 
names of the concerns he had 
in mind. He expressed more 
than a suspicion that certain 
wholesalers and jobbers in this 
part of Uncle Sam’s domain 
have not digested the wholesome 
idea that, in a trade, both 
traders must profit, or neither 
profits. In Mr. Knight’s opinion 
the wholesale prices quoted are 
unwarrantably high, and are not 
always wholesale in character. 
In other words, certain individ- 
uals have been known to com- 
pete at retail against their own 
wholesale customers. Have you 
ever heard of that in other 
places? 

The result of this suspicion, 
that some one goes crafty (now 
and then in the dark of the 
moon, and just about as often 
when that heavenly body is 
full), is that dealers are buying 
practically all stock in carlots. 
With some items that’s all right, 
but a car of others is an awful 
lot of stock. Then the dealer, 
in his anxiety to turn this heavy 
purchase as quickly as possible, 
is tempted to shade the price. 
He’s learning painfully that cut 
prices do not swell volume, and 
so Pueblo dealers have stopped 
giving away profits. But there 
they are, with a good many 
items overstocked. 


DISTRIBUTING-YARD 
MANAGEMENT POLICIES 


It is for_this reason that Mr. 
Knight is thinking of the pos- 
sible “usefulness of a semi-co- 
operative distributing yard, that 


This new retail plant of the Steel 

City Lumber Co., at Pueblo, Colo., 

has an attractive front in the 
Spanish style 





could handle these carlot items, 
and at one stroke improve serv- 
ice and reduce local _ invest- 
ments. It’s still in the field of 
conjecture. Mr. Knight calls 
the idea semi-co-operative for 
two reasons. It must have a 
certain amount of co-operation 
to hold the interest and patron- 
age of the local yards, and to 
make sure it would handle rea- 
sonable stocks, suited to local 
needs. But he doubts whether a 
wholly co-operative yard would 
work, for it’s a business in itself 
and needs a definite controlling 
head. Too many bosses, with 
power to control the stocks car- 
ried, but with divided respon- 
sibility in the matter of making 
it successful, might easily de- 
stroy its real usefulness. At 
least the subject is much in Mr. 
Knight’s mind. He adds that he 
thinks such a yard would prob- 
ably have to give up its retail 
trade. The two might mix, but 
there is a possibility that they 
would not. 

The Lindas Lumber Co., a 
line-yard corporation operating 
mostly in Kansas, has a branch 
here, in charge of W. Dale Rice, 
and this is the cash-and-oarry 
yard mentioned above. It is, 
we understand, the only point in 
the line operating on this prin- 
ciple, which is being tried as an 
experiment. 


A CASH-AND-CARRY FAN 
EXPLAINS HOW IT WORKS 


Mr. Rice states that he is more 
than satisfied with the under- 
taking up to date. Without be- 
coming inquisitive, he has satis- 
fied himself that his percentage 
of sales is holding up better than 
the average, indicating that local 
customers like the idea when 
they understand it. And when 
he says cash-and-carry, that’s 
just what he means. The yard 
will deliver goods and has its 
own trucks, but every delivery 
is charged for and paid before 
the material goes out. .The cash 
for the lumber or other goods is 


(Continued on page 33) 
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practicable in the actual work of forming local 
associations. In the first place, it is recognized 
by the sponsor that the promoters and organ- 
izers of local associations, in approaching home 
owners for membership must have something 
definite and tangible to show and to “sell.” 
Accordingly, the AMERICAN LUMBERMAN has 
designed and copyrighted a suggested Certificate 
of Membership, which is reproduced on front 
page of this issue. These certificates, printed on 
good paper, will be supplied local promoters 
and organizers at cost of production. Also, 
small electrotypes (choice of two designs) suit- 
able for use on letterheads, circulars and cards, 











or in newspaper publicity, may be had from 
the AMERICAN LUMBERMAN at nominal cost. 

The great objective of the Home Owners’ 
Association is, as stated in the beginning of 
this article, “more and better homes.” That 
implies the improvement and beautification of 
existing homes, as well as the construction of 
new ones. While membership is limited to 
owners of homes, such an organized body of 
property owners, naturally, will exert a strong 
influence for the encouragement of home build- 
ing. By the improvement and beautification of 
their own residences, home owning is dignified 
and made desirable in the eyes of those who 
are still renters. Naturally, also every prop- 
erty owner likes to see good homes built on 
the vacant lots of his community, because it 
tends to enhance the value of his own property, 
and indirectly to lighten his tax burden. A 
local Home Owners’ Association will help to 
raise the standards and ideals of home owner- 
ship in the community, and create a new spirit 
of appreciation of the home which can not help 
finding expression in “more and better homes.” 

It is suggested that as a basis of membership 
and guide to association activities a Statement 
of Plan and Program, or Constitution, be drawn 
up embodying the following points and any 
others that it may be deemed desirable to incor- 
porate therein: 


Statement of Plan and Program 


1. Believing that home ownership contri- 
butes to the stability of society, the ad- 
vancement of the community and the wel- 
fare of the individual, this association will 
aim, through co-operative endeavor of own- 
ers of homes, to promote the security, im- 
provement, beautification and enjoyment of 
the homes of its members in particular, and 
of all of the homes of the community in 
general. 


2. To these ends it will exert its influence 
along such lines of civic and public interest 
as working for equitable laws and ordinances 
relating to homes, including just taxation; 
city and town planning; zoning restrictions 
to prevent undue encroachment upon resi- 
dence districts; provision of small parks and 
playgrounds, and general community im- 
provement and development. 


3. It will seek the improvement and beau- 
tification of homes by encouraging the plant- 
ing of trees, shrubbery, lawns and flowers. 


4. It will seek to obtain and disseminate 
the latest and best information and plans for 
the improvement of homes; including best 
methods of modernizing and making needed 
repairs, where such treatment is desired by 
the owner. Reliable information as to the 
best methods and best materials for use in 
making any desired improvements will be 
available to members at all times. 

5. The association shall engage in such 
activities as may be determined by the pres- 
ent and executive committee. Meetings shall 





be held at stated intervals or subject to call 
of the president and executive committee, 
the character of such meetings to be de- 
termined by a committee on program, which 
may at its discretion arrange for addresses 
by competent persons on such subjects as 
Taxation, Relation of the Home to the Com- 
munity and to the Nation; the Home and 
Child Welfare, Community Betterment etc. 


As was suggested in the initial article on 
this subject, while the local lumberman nat- 
urally has a very direct interest in the main- 
tenance, modernization and general improve- 
ment of existing homes, as well as in the con- 
struction of new ones, ‘and while if the move- 
ment is to succeed he must be the moving 
spirit behind it, he should endeavor to keep 
himself in the background as much as possible, 
in order that it may not have the appearance of 
a commercial undertaking. Nevertheless, some- 
one must start the wheels turning, and that 
“someone” must be the local lumber dealer. 

Publicity is the life-blood of a community 
movement of this sort, and the co-operation of 
the local newspapers is of the first importance. 
It probably will be desirable, also, to send a 
letter, or series of letters, written on the asso- 
ciation letterhead, to the home owners of the 
community, in order to prepare the way for the 
personal calls that will be made by the local 
promoters to secure signatures on the dotted 
line. The question of dues has not hitherto 
been touched upon, but it is suggested that the 
amount be made as low as commensurate with 
the needs for a small revenue to cover the 
necessary expenses and to facilitate the work 
of the association. 


Steps in Forming Association 


The following suggestions are offered by a 
member of the AMERICAN LUMBERMAN sstaff 
who has given the subject a great deal of 
thought, as his contribution to this discussion 
of ways and means for getting the Home Own- 
ers’ Association movement successfully launched : 


If I were a lumber dealer and desired to in- 
terest the people of my community in a Home 
Owners’ Association and the things that 
could be accomplished by such an organiza- 
tion, I believe after getting the propasition 
pretty well fixed in my own mind, I would 
first call on the editor of the local news- 
paper and discuss with him the desirability 
of promoting such an organization in his 
community. Every newspaper man is inter- 
ested in any movement that will tend to 
make the community a better place in which 
to live and do business. 


After enlisting the interest of the news- 
paper man, I then would go alone, or with 
him, to the banker and lay the proposition 
before him. The banker is peculiarly inter- 
ested in the encouragement of home owning 
and home improvement, for anything that 
will help to make his community a more 
desirable place in which to live and do busi- 
ness will add stability to his banking enter- 
prise. 

Then I would in turn contact the leading 
merchant, the superintendent of the schools, 
the secretary of the chamber of commerce, 
the leading carpenter-contractor, and prob- 
ably the outstanding minister. After get- 
ting all of these interested, then I would ask 
the banker or the merchant to call a meet- 
ing of all the business men and leading 
home owners of the community, for the pur- 
pose of outlining a plan for the organiza- 
tion of a Home Owners’ Association. Before 
this meeting is held, I would have some one 
prepared to discuss the proposition and 
clearly outline the scope and purposes of 
such an association. 

If there was another lumber dealer in the 
town, I would take up the matter with him 
personally, provided, of course, we were on 
good terms. If we were not co-operating, 
or if there was no particularly friendly feel- 
ing between us, I would suggest to the 
banker or the newspaper man that this 
dealer be approached and his interest se- 
cured. 

I don’t believe this plan can be worked out 
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successfully on any selfish basis, for every. 
body in the community would be interested, 

With all of these forces lined up in ag. 
vance, there should be no difficulty in arous. 
ing considerable enthusiasm at the first 
meeting and putting over at that time a Plan 
of organization. When it came to organiz. 
ing, I, as a lumber dealer, would want to 
stay in the background and have the move. 
ment sponsored by either the banker, the 
educator, the newspaper man, the merchant 
or the secretary of the chamber of com. 
merce. 


While laying the groundwork for the 
launching of a Home Owners’ Association, | 
would secure all the printed matter and 
other information possible about the value 
and the desirability of home owning, an@ 
make this available to the local newspaper, 

I also would provide myself with a quan- 
tity of attractive but not expensive plan 
books, that could be used in enlisting the 
interest of the non-home owners of the com. 
munity. 

Having launched the movement and got the 
association started, I would work very closely 
with the officers, and in every way endeavor 
to guide the movement in the proper direc. 
tion, always steering it away from any sus- 
picion of an organization for political pur. 
poses. 

In the preliminary work, I would not over- 
look the importance of contacting the 
women’s organizations, and would endeavor 
to enlist the interest of the head of at least 
the most important women’s organization ard 
give her a prominent place in the active per. 
sonnel of the association. 

Inasmuch as one of the prime purposes of 
an organization of this kind is to create 
desire for homes in the minds of people in 
the community who are not already home 
owners, care would have to be exercised in 
promoting the movement and in carrying 
out the purposes, in order that there might 
not be drawn any line of demarcation be- 
tween the home owners and the non-home 
owning residents of the community. 

Having organized the Home Owners’ As- 
sociation, with a definite program before it, 
I, as a lumber dealer, would keep closely 
in touch with all of the activities, and where 
I found any evidences of lack of interest or 
any part of the work dragging, I would feel 
it incumbent upon me personally to get be- 
hind that part of the effort and restore the 
necessary enthusiasm. 

In order to keep up interest in the Home 
Owners’ Association, I would ask the minis- 
ters in the community to set aside at least 
one Sunday in each year as “Home Owner- 
ship Sunday” and ask them on that day to 


devote their sermons to the spiritual and 











esthetic advantages of home owning, in this 
way helping root the family to the communh- 
ity. The schools, also, could devote a cer- 
tain period during the school term to discus- 
sions and studies of the better influence to 
the growing child of living in a home owned 
by the family. 

In all the activities of the home owners’ 
association, I would want to see all the non- 
home-owners of the community invited to 
participate. In this way their interest would 
be aroused and maintained, and gradually 
they would be influenced to desire homes of 
their own. In the meantime, I would be 
sending out on my own account from time 
to time to the members of the Home Owners’ 
Association, letters, pamphlets, circulars 
etc., calling their attention to the desirabil- 
ity of keeping their homes modern and up- 
to-date in every particular, but being very 
careful all the time to keep this solicitation 
entirely separate from anything having to 
do with the Home Owners’ Association. 
course, the association itself would have 48 
one of its objects the improvement and benefit 
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of the homes of the members, as well as en- 
couraging others to own their homes. 


A National Association 


It is expected that as the movement pro- 
gresses, the local associations—where popula- 
tion and other conditions are favorable to such 
action—will affiliate themselves in county, dis- 
trict and State associations, these eventually 
to be headed up in a National Home Owners’ 
Association. These larger groups naturally 
would consist of delegates or representatives 
from the local groups. The influence which a 
strong State or National organization of home 
owners would exert in the way of creating due 
appreciation of home ownership and fostering 
the ideal of more and better homes is almost 
beyond calculation. However, the starting point 
is the local association and the first objective 
must be to organize strong local units. 


Lumbermen Endorse the Plan 


Since appearance of the preliminary an- 
nouncement concerning the Home Owners’ 
Association in the AMERICAN LUMBERMAN of 
Sept. 17 many letters have been received from 
representative lumbermen in all parts of the 
country, expressing their hearty approval and 
enthusiastic support of this nation-wide move- 
ment for putting the home first in the conscious- 
ness of the American people, thereby resulting 
in “more and better homes.” While space will 
permit publication of excerpts from only a few 
of these letters, the expressions which follow are 
presented as being of general interest in con- 
nection with promotion of this movement. 


Sees Unlimited Field 


C. L. Foretich, sales manager Bradley Lum- 
ber Co. of Arkansas, Warren, Ark., writes: 

“I am strong for the Home Owners’ Associa- 
tion, and certainly would like to see it developed 
into a real organization. The more I think 
about it the more good I can visualize in the 
prospect; and the greater good I| see can be 
drafted into the cause if we approach the proper 
forces at the right time, and I think the right 
time is now. 

“Unquestionably, American home life out- 
standingly excels in the world’s average levels 
of civilization. During the last twenty-five 
years the United States has set up an example 
in modernization, sanitation and home surround- 
ings generally, on a scale that other civilized 
nations have hoped to attain. It is surprising 
to note, however, that a recent survey reveals 
that approximately 50 percent of our citizen- 
ship is living in homes that fail to measure 
up to the excellent standards that we as a 
nation have established in modern equipment 
and surroundings. 

“The United States is primarily an industrial 
nation. We are prosperous only when industry 
can carry on its varied pursuits profitably. If 
industry is to proceed and carry on profitably, 
it must enjoy the unrestrained patronage of 
society. Likewise, if our social life and civiliza- 
tion continues on, in an ever improving ascend- 
ency, it has industry to thank for whatever 
progress it enjoys. 

“If our national social levels are maintained 
and improved continuously, it will necessarily 
be the incidental result of society’s patronage 
of industry. 

“It is obvious to even the casual observer 
that the magnitude and the strength of the 
United States is primarily founded upon the 
fundamentals that are represented in our na- 
tional home life generally. Every other phase 
of American life, whether professional, indus- 
trial, or any of a variety of pursuits represented 
in our national life, are one and all the progeny 
of our national home life. 

_ “Now since more than 50 percent of our na- 
tional population is living in home quarters 
that fail to measure up to our general na- 
tionally accepted standards, it is up to industry 
to put forth whatever effort is necessary to 
remedy this situation. Our industrial leader- 
ship will find that it can not improve the home 
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life of our citizenship without incidentally prof- 
iting thereby. 

“Since we have a number of national organ- 
izations that are busily engaged in behalf of 
better social conditions, for the betterment of 
child life and a lot of other things, why should 
it not be possible to have an association pri- 
marily engaged in developing ways and means 
to better conditions within our national homes? 
It would be my idea that this association be 
founded by those who own their homes. It 
might be a good idea to have this association 
operating in two divisions—senior division to 
be composed of those who own their homes 
and the junior division to be composed of those 
who aspire to own their homes. 

“Tt should be the sole purpose of this organ- 
ization to promote improved conditions in home 
environment. The field of operation for such 
an organization for the betterment of our home 
life is unlimited. In the meantime, those of 
our industries that cater to the patronage of 
the American home could not but be benefited 
to an appreciable extent. 

“The field is unlimited. Unquestionably, in- 
dustry today has right at hand a broader field 
of opportunities for development that it has ever 





E HASTEN to commend the sugges- 
tion outlined on the front cover 
of your issue of Sept. 17 for the 

organization of a Home Owners’ Association. 


(This movement is deserving of support by every 
division of the nation's business, as well as the 
home owners of the country. We see in such a 
movement the co-ordination of much that is being 
done in a loose or disconnected way which, if 
united into a proper organization, could be made 
of tremendous benefit not only to home owner- 
ship and its extension among a larger number of 
people, but a distinct advancement in matters 
of civic progress. 


(We shall be pleased to see the reaction from 
people throughout the country, and if the sugges- 
tion is supported by the measure of approval it 
deserves, it is our opinion that you will have 
started something that will be of immeasurable 
benefit to the country. 


(We await with interest further developments, 
and in conclusion commend you for the sugges- 
tion you have made, which is a fitting climax to 
the publicity you have given to home ownershhip 
as a safe investment for the average man.— 
O. N. CLOUD, secretary-manager, Long Leaf 
Yellow Pine (Inc.), New Orleans, La. 





had before. The American home is waiting, 
perhaps a bit uneasily just now, but it is 
waiting for industry to step forward with new 
and useful equipment and materials that are 
primarily sponsored by integrity and coinci- 
dental timeliness.” 


Thinks Campaign Is Timely 


Frank A. Chase, formerly of Kansas City, 
Mo., whose successful work over a period of 
years in proracting the organization of building 
and loan associations is well known to lumber- 
men, writes encouragingly from Miami, Fila., 
of which city he is now a resident, as follows: 

“As to the Home Owners’ Association move- 
ment which you are sponsoring, something 
should be done in that direction at once. Your 
ideas regarding the superiority of ‘America’s 
Premier Investment,’ the American home, as 
presented in recent issues of the AMERICAN 
LUMBERMAN, deserve unlimited circulation. 
Please be assured that general endorsement of 
these ideas is a foregone conclusion as to all 
thinking people whom you may be able to reach 
with your message. 

“May I suggest that this ‘premier investment’ 
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pays very substantial dividends in other direc- 
tions in addition to offering safety and sure 
return. In that connection it should be borne 
in mind that ‘safety and sure return’ are de- 
pendent on a lot of things. Sound investment 
in a home requires good design, good materials, 
good workmanship, good location, available at 
a price the would-be home owner can afford 
to pay and soundly financed. 

“Conversely, a main reason why your present 
campaign is timely is the fact that home own- 
ing has seriously declined in popularity, due to 
the fact that the public is tired of ‘jerry build- 
ing, extravagant prices, high-pressure sub- 
division promotion, and shoe-string financing. 
That’s the dark side of the picture, but there’s 
a bright side too. 

“I believe we are entering a ‘new era’ of sane 
thinking and sane living. Ultimate results to 
our civilization will depend upon our realization 
of all the possible benefits of home owning. 
This country must be resold on the idea that 
normal home life is the right of every family, 
and this requires the individually owned home, 
with suitable surroundings. With that ideal 
realized, we reap the substantial additional 
dividends of home-owner satisfaction, real 
standing in the community, interest in civic 
affairs, improved: credit: standing, the will to 
live sanely and thriftily, and consciousness of 
worthwhile accomplishment.” 


Excerpts From Other Letters 


SHREVEPORT, La.: I have been very much im- 
pressed with the article appearing on front cover 
of Sept. 17 issue of the AMERICAN LUMBERMAN, 
entitled “A Million Members for the H. 0. A.” 
To my mind there is no question but that there 
have been dammed-up improvements for perhaps 
five years up to now. Beyond doubt there is a 
great need for reconditioning, repairing and 
painting of houses all over the country. It 
might be possible to interest retail lumber deal- 
ers in all cities and communities, or a great 
many of them, in organizing Home Owners’ As- 
sociations. Certainly something should be done to 
make all of our citizens more home-owner con- 
scious, and your suggestions in this article seem 
to me excellent.—S. H. Bo.incer, S. H. Bolinger 
& Co. 


GREENSBORO, N. C.: Your idea of a Home 
Owners’ Association looks good to us. We are 
for it. Without obligation please send us mem- 
bership form and information as to how to 
start a local association.—WILLIAM B. MEN- 
DENHALL, treasurer Mendenhall’s (Inc.). 

WASHINGTON, D. C.: I like your idea of or- 
ganizing a Home Owners’ Association in. every 
community in the country. It certainly will in- 
crease the interest in community development 
along all lines —W. F. SHaAw, trade extension 
manager, National Lumber Manufacturers’ As- 
sociation. 

KANSAS CITy, Mo.: As per your front page 
article of Sept. 17 I now make application for 
membership in the H. O. A. I have owned my 
own home for most of my life, and I have al- 
ways taken a great pride in it. Have lived at 
present location for twenty-five years. We al- 
ways have a wonderful garden and well-kept 
yard, with flowers almost the year around; and 
I expect to keep this up during the rest of my 
life.—Dan G. SAUNDERS, D. G. Saunders Lumber 
Co. 

AMARILLO, TEX.: I am very much interested 
in your proposed H. O. A. It appeals to me as 
being a splendid idea. Would be glad to see an 
outline of the proposed plan of organization for 
a town such as ours.—H. W. GALBRAITH, Fox- 
worth-Galbraith Lumber Co. 


The following lumbermen also have written 
expressing their approval of the idea and asking 
for further information: Carl E. Erickson, San 
Francisco, Calif.; A. P. Tessier Lumber Co., 
Tupper Lake, N. Y.; L. D. Mehaffey, Pitts- 
burgh, Pa.; J. H. Jackson, Rockaway, N. J.; 
V. O. Wiley, J. W. Metz Lumber Co., Coffey- 
ville, Kan.; A. J. Skrivan, secretary-treasurer 
Tilden Lumber Co., Tilden, Neb. 


After the foregoing article was in type, and 
just as this issue went to press, the AMERICAN 
LUMBERMAN was gratified to learn that a 
movement having somewhat similar aims, 
known as the National Association of Home 
Founders, has recently been launched at San 
Antonio, Tex., sponsored by the San Antonio 
Express and Evening News. 
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Retailer Builds Cruiser to “Lick” Depression 


WakrreENSBURG, Mo., Sept. 26.— 
“She's a beauty!” was the unani- 
mous verdict of the approximately 
2,000 residents in this community 
who have had the opportunity of 
inspecting the 30-foot cabin cruiser 
India Lee, built in the yard of the 
G. W. Hout & Son Lumber Co., 
and launched in the sparkling 
waters of the Lake of the Ozarks, 
at Warsaw, Mo. on Sept. 2. 


as to how and why a retail lum- 
berman temporarily turned ship- 
builder, is best answered by Mr. 
Hout himself who, when queried 
on this point, said: 

“As to the boat building depart- 
ment of my yard, I got tired of 
hearing so much talk about the de- 
pression, and to keep from think- 
ing about it as well as from listen- 


ing to the other fellows talk about 
it, I concluded that if we could 
keep ourselves busy we would pull 
through in better shape mentally 
anyway; so we went to work 
building ships. My son and myself 
built the Jndia Lee. Incidentally, 
I got two ot the other carpenters 
of the vard to build a nice speed 
boat, and I also talked two friends 


into building a 24-foot fishing 
smack. So we all got busy, and 
during ahout four months of the 
depression, at least, we sure did 
not worry much about it because 
we were all so busy trying to 
learn how to build boats. Keeping 
the mind and body busy is a won- 
derful thing. From now until win. 
ter I'll be kept busy down at the 
Lake of the Ozarks learning to 





This beautiful craft is the hamdi- tee 


work of L. W. Hout, manager and | 
sole owner of the lumber yard, and 

his son, George. The outside of 
the super-structure is of California 
redwood in the natural finish, with 
mahogany rails, deck and transom. 
The roof is of “%-inch redwood, 
with ceiling of %4-inch Celotex and 
10-ounce duck. The interior is 
finished in birch panel and red- 
wood trim. There are sleeping ac- 
commodations for five persons, a 
galley for cooking, dressing room 
with lavatory and mirror door for 
make-up, pilot room, and open 
observation cockpit 7 by 8 feet. 
The boat is fitted out with all the 
accessories of a luxurious private 
cruiser, including electric lights 


| 
| 
| 
| 
L 





run the Jndia Lee. I have just 
spent the first six days on board, 
and assure you there is no more 
comfort to be had in the White 
House than we have on the yacht, 

“I may say confidentially, how- 
ever, that I wouldn't build another 
boat, even for the President of the 
United States, if he should offer 
me $10,000 for the job. I am 
through building ships, and after 
a month or two playing around 
over the lake I am going back 
into the lumber business and keep 
myself busy that way.” 

At the launching the craft was 
christened by Mrs. L. W. Hout, 
who broke a bottle of spring water 
| over the bow. The launching itself 
| was carried out without a hitch, 








throughout, operated from a regu- 
lar marine battery, ice-box, com- 
fortable canvas chairs etc. 

The question that naturally rises, 


The “India Lee” loaded on trailer about to leave the Hout lumber yard 
for Warsaw to be launched in the Lake of the Ozarks 


by the simple process of pulling 
the trailer on which the boat was 
loaded into the water until the 
boat gradually floated. 


A Question of Ethics—A Subject for Con- 


vention Discussion 


Readers of the AMERICAN LUMBERMAN will 
recall that on the front page of its issue of 
Sept. 3, was printed a story of how a dealer in 
a northwestern city made a thorough canvass 
of the farms within a radius of fifty miles of 
his yard and developed prospective business 
amounting to the startling total of $600,000. 

With a faithful reader, one of the outstanding 
retail lumber dealers in Wisconsin, the AMER- 
ICAN LUMBERMAN since the publication of that 
story has had some interesting correspondence, 
and inasmuch as this question is one of con- 
siderable importance to dealers throughout the 
country, this correspondence is reproduced 
practically in full: 

Relative to the story on the front page of 
your issue of Sept. 3, we have been, so to 
speak, “on again, off again, gone again, Fin- 
negan” about writing to you on this topic 
but now have decided to do so. 

We first set out to take up various para- 
graphs separately, but believe this will do 
little good. However, we wish to make it 
clear that we can not see Mr. So and So’s 
viewpoint at all when he canvasses territory 
50 miles away from his yard, as by doing so 
it only leads to retaliation and cut-throat 
prices. Perhaps, though, he claims this is 
ethical stuff and, naturally, he has a right 
to his own convictions, but we doubt very 
much whether you claim these tactics are 
ethical and should like to have your ex- 
pression. 

We have talked with several lumbermen 
on this subject, and it is the consensus that 
there is no newsy stuff in it. One opinion is 
as good as another and we suppose that it is 
just a toss-up matter. Anyhow, we have 
given you our side and stand upon what we 
have said. 

Appreciating the interest manifested, and al- 
ways glad to have comment and constructive 
criticism from its readers, this letter was an- 
swered by the AMERICAN LUMBERMAN as 
follows 

We do not disagree with you on the ques- 


tion of ethics. We believe, though, that 
whether the territory of a dealer is five miles, 
twenty miles, or fifty miles from his yard, 
it still would be helpful if a thorough survey 
were made within that territory. No matter 
how restricted the territory may be, we are 
convinced that there is always some prospect 


that may be discovered through personal 
contact. 
Any merchandising effort that develops 


price cutting and cut-throat competition is to 
be deplored, and certainly the AMERICAN 
LUMBERMAN does not favor any plan that is 
calculated to bring about that result. 

We are strong believers in the efficacy and 
the desirability of house-to-house canvasses 
and intensive surveys as a means of develop- 
ing both present and prospective business, 
and in presenting an outstanding example of 
how that plan has developed remarkable re- 
sults, we feel that we have rendered a service 
to both dealers and manufacturers. The fact 
that this particular dealer may have gone 
beyond the limits of what ordinarily would 
be considered his trade territory should not 
in any way detract from the value of the 
example or the idea. 

It seems to us that this matter of limiting 
the territory in which he will solicit business 
is one that will have to be decided by each 
dealer for himself. We believe that where 
there is close c@-operation among dealers in 
any community or section, there is not much 
danger of any one of them overstepping the 
bounds in this direction. 

We have to admit, however, that good 
roads, motor trucks and advertising have 
made a considerable change in business in 
many lines, and probably no line has been 
affected by these influences to a greater ex- 
tent than has the retail lumber and building 
material business. The economic effects of 
these developments are bound to be far 
reaching, and your letter touches upon a 


feature that should command the serious con- 
sideration of every individual dealer and of 
every association. 

What would you think of suggesting to the 
secretary of your State association that this 


be made the subject of discussion at the next 
annual convention? 

Acknowledging with thanks the receipt of 
this letter the Wisconsin dealer further said: 

With reference to your suggestion in the 
last paragraph of your letter, we believe this 
is a thought well worth while and a subject 
that should be taken up by all association 
secretaries in their conventions during the 
coming winter. If you would suggest it to 
the secretaries, we believe they would give it 
consideration. 

Probably no feature of a round-table dis- 
cussion in any of the conventions to be held 
next winter would attract more interest than 
one on this general subject, and it is hoped 
that in arranging their programs the _ secre- 
taries and their program committees will give 
consideration to this suggestion. 

In the meantime, the AMERICAN LUMBERMAN 
will be glad to have the views of any of its 
readers and their comments on this subject of 


developing prospective business through i1- 
tensive community surveys. 
——__—_—_—_—_—_- 
New Residential Building 
Increases 


According to a report of a building survey 
recently released, August showed a definite in- 
crease in the number and cost of new residen- 
tial buildings compared with the previous 
month. This report says: 

Comparing August with July, 1932, there 
was an increase of 22.5 percent in the number 
and an increase of 20.6 percent in the esti- 
mated cost of new residential buildings. New 
non-residential buildings increased 23.6 per- 
cent in number, but decreased 3.7 percent in 
estimated cost. Various agencies of the United 
States Government awarded contracts during 
August for building to cost $11,936,074, this 
being an increase of nearly $2,000,000 as com- 
pared with July. 
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Increases Sales by Making 
Articles of Wood 


WESTMINSTER, B. C., Sept. 24.—The Mohawk 
Lumber Co. (Ltd.), of this city, has adopted 
a rather unusual method of stimulating interest 
in its local sales department. This plant is 
chiefly engaged in the production of lumber for 
the export markets, but it also realizes the 
importance of developing the domestic market. 
Some time ago C. H. Winslade, manager of 
the local sales department, decided to produce 
two or three simple household articles made 
of wood as premiums to accompany orders for 
lumber originating in New Westminster and 
in the Fraser Valley territory immediately 
adjoining. 

This plan immediately resulted in increased 
interest and larger orders from mill customers, 
and the mill management decided to increase 
the number of articles which it was offering 
and in addition to produce them for sale on 
the market. 

Arrangements were made with a woodwork- 
ing concern to turn out the articles and a pro- 
gram of newspaper and direct mail advertising 
was inaugurated. Articles produced included 
shoe stands, blackboards, indoor clothes dryers, 
bread boards, children’s writing desks, and a 
game invented by the firm which bears the 
name of “Mohawky.” 

These were offered at a remarkably low price 
to the public and were delivered free when 
purchased along with an order for lumber. Mr. 
Winslade reports that their introduction has 
been unusually successful. The particular de- 
mand has come from the Fraser Valley and the 
name of the lumber company has been carried 
in this way into hundreds of homes in this 
fertile growing territory. 

A further advantage of the plan is that short 
lengths of lumber can be utilized in the manu- 
facture of these articles, which makes possible 
the low prices at which they are sold. In turn 
the low prices have created a demand which 
has resulted in a measure of steady employment 
being insured to a number of men, and this 
fact in itself is not unimportant under present 
conditions. 

The company has also received numerous in- 
quiries for other articles fabricated of wood. As 
yet these are not being produced, but the com- 
pany is giving consideration to the manufactur- 
ing of a number of other commodities. The 
children’s desks, which were originally manu- 
factured in a rough state, are now also being 
finished, sanded and ready for home decoration. 
Now a demand has been created for similar 
desks on a slightly larger scale and with longer 
legs, so that they may be used by adults for 
a purposes and these inquiries are being 


Retail Yards Stocking Up 


MENARD, Tex., Sept. 26—Although having 
4 population of only about 2,000 Menard counts 
among its business enterprises three progres- 
sive lumber yards, and that the lumbermen are 
confidently expecting a real revival of building 
in this section is indicated in the fact that the 
yards again are being stocked with lumber. 
One of these, William Cameron & Co. shared 
in the large purchases recently made from 
general headquarters in Waco. The Mission 

umber Co. also is one of a line of yards, the 
purchasing department for which is located in 

kKlahoma City, Okla. This concern recently 
bought over 100 cars of lumber on the low 


market and the local yard has begun building 
up its stocks. 

The Home Construction Co., an independent 
yard, also took advantage of the low market 
and placed orders for a number of cars. 

As a result of this buying, the local yards 
all are fairly well stocked with lumber bought 
on the low market and are in position to 
promptly care for the building needs of this 
section. 


An "Expanding" Corn Crib 


C. F. Miller, agricultural engineer, of the 
National Lumber Manufacturers’ Association, 
has called the attention of the AMERICAN LuM- 
BERMAN to a plan for a corn crib prepared by 
the Kansas State Agricultural College, Man- 
hattan, Kan., which is particularly adaptable to 
present conditions anywhere in the corn belt. 
It will be noted that this is a progressive or 
expanding plan—making it possible to build a 
portion now and the balance later. 

The first part, shown in the upper illustra- 
tion, is- 24 feet long, 9 feet wide and 10 feet 
high, affording capacity for between 800 and 








First unit of “progressive” corn crib 


900 bushels; which capacity is doubled if both 
sides are built, plus any storage gained over the 
driveway. The capacities here stated, of course, 
refer to ear corn. 

The estimated bill of materials required for 
construction of the first unit is as follows: 

Cement, 52 sacks; sand, 7 cubic yards; 
crushed rock, 9 cubic yards; hollow floor tile, 
186 pieces 4’x12”x12”, standard grade; anchor 
rods, 14 pieces %” by 9’; sills and plates, 7 
pieces 2”x6”—24’, No. 1; studding, 15 pieces 
2”x6”, 12’ No. 1; 8 pieces 16’; 3 pieces 22’; 










Ne 
IX 
Ox 


Showing the “progressive” corn crib completed 


rafters, 13 pieces 2”x4”, 12’ No. 1; braces, 22 
pieces, 1”x6” 10’, No. 1; crib siding, 500 feet 
B.M., 4”x18’ No. 1; frieze, 4 pieces, 1”x10”— 
12’ clear; fascia, 2 pieces, 1”x4” 12’ clear; 
fascia, 4 pieces, 1”x4”—14’ clear; roof sheath- 
ing No. 2, 300 feet B. M., 1”x6”—14’ No. 2; 
shingles, 3% squares 5-2 16”, No. 1 or No. 
2; steel dowels, 26, %”, 6” long; 66 lineal feet 
wire mesh 4” galvanized, 24”; G. I. rat 
fender 26 gauge, 66 lineal feet 10”; heavy 
strap hinges, 6 pairs, 6”; 2 door hasps; nails, 
5 pounds 20d, 10 pounds 16d, 20 pounds 10d, 
5 pounds 8d, and 15 pounds 3d galvanized 
shingle nails; 2 gallons paint. 


Company Celebrates Fifty 


Years of Progress 


SLEEPY Eye, MInn., Sept. 26.—The 50th anni- 
versary of the founding of the Hauser Lumber 
Co. was observed on Labor Day, Sept. 5, with 
a picnic and celebration held at the Fort Ridgely 
State Park, which was attended by about 150 
persons, made up of officials, employees and 
friends of the company. An interesting pro- 
gram of sports and contests was run off, and 
refreshments were available to all. 

The Hauser Lumber Co. had its beginning 
in 1882, the founders being the late Henry 
Hauser, and two associates, named Christensen 
and Miller. From a very modest beginning the 
business has expanded to its present large pro- 
portions, the company now operating five yards, 
located at Fairfax, Gibbon, Sleepy Eye and 
Evan. 

The present officers are G. A. Rieke, presi- 
dent; J. R. Hauser, vice president; W. S. 
Hauser, secretary, and Robert Tester, treasurer. 

The company’s physical equipment has kept 
pace with its growth, the latest plant improve- 
ment being a new store building at Fairfax, 
recently completed, which houses the firm’s 
furniture and undertaking departments, the 
building being so arranged as to be used both 
as a funeral chapel and furniture display room. 





Folder Helps Home Prospect 
to Shape His Ideas 


B. A. Webster, of the Webster-West Lumber 
Co., Mason City, Iowa, has borrowed from 
several sources the ideas and devices which go 
to make up a folder that has proved of unusual 
service in promoting house and remodeling 
sales and in aiding customers to work out and 
to understand their plans in advance of actual 
building. 

The folder, which measures eight and a half 
by eleven inches, closed, bears on the first page 
the statement that it is a preliminary sketch of 
a home for the customer, and has a box where 
his name and address are lettered in. Beneath 
is this statement: 

In submitting this sketch, it is our desire 
to shape your own ideas of a home into a 
practical plan in which you and your family 
may live and have the advantages of modern 
arrangements and conveniences at the least 
possible expense. 

The successful erection and financing of a 
home is dependent upon three primary fac- 
tors. These three factors are items of serv- 
ice that this organization feels is necessary, 
for us to give, in order that we may have 
a reason for existence in this community. 
They are: 

1. Sound building advice. 

2. Dependable certified material. 

3. Adequate reliable financing. — 

This sketch is drawn up in pencil so that 
you may make any changes you wish. When 
a final plan is selected, blue prints will be 
made for you. 


This page bears the signature of the Webster- 
West Lumber Co., and also the seal of the As- 
sociated Leaders, from which organization the 
ideas were borrowed and adapted. 

The inside spread of two pages is ruled off 
like paper used in graphic mathematics, each 
page having lines representing an area of 28 by 
36. It is numbered in the margin in units of 
four; that is, 4, 8, 12 and so on. The four-foot 
squares are drawn in heavy lines, the two-foot 
in lighter and the one foot in still lighter. Each 
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square foot is ruled off in three-inch squares. 
This makes possible the instant determination 
of measurements; and the penciled lines, by fol- 
lowing the ruled lines of the graph, are always 
straight, and the plan is always drawn exactly 
to scale. The two pages serve for the first and 
second floor plans or first floor and basement. 
The graph can also be used of course in draw- 
ing elevations. 

Mr. Webster says he has found that many 
customers are interested in taking these sheets 
and working out their own floor plans. Their 
efforts are later checked by an architect or 
draftsman to see that no errors occur in the 
location of windows, doors, stairs and tke like 
and to see that relative room sizes are right. 
But this means of getting their own ideas on 
paper may often so interest the prospect that a 
sale follows. This device was borrowed from 
a furnace company. 

The fourth page contains a set of specifica- 
tions; and because everything for the erection 
of an average house is included in the check 
list, both dealer and customer can be quite sure 
that nothing has been omitted in the estimate. 

By creating confidence and interest in build- 
ing, this folder, in Mr. Webster’s opinion, is an 
important tool in developing satisfactory trade. 
It helps take the mystery out of the construc- 
tion industry. 





Dealer's Display of Fencing 
Attracts Customers 


IHustrative of the attention-getting power of 
attractive outside displays, Roy S. Edwards, 
manager of the Basley Lumber Co., Newtonville, 
Mass., informs the Round Table that the com- 
pany’s display of Elhide fence “has stopped 
many persons going by, who have dropped in to 
talk to us about it.” He says further that from 
the casual visitors thus attracted to the yard 
have béen made many satis.actory and regular 
cash customers—not only for fencing but also 
for other items of stock. He looks for in- 
creased sales of the Elhide fencing in the “bet- 
ter days” that he. believes are in the near future, 
inasmuch as this is a quality product, whereas 
under conditions that have prevailed for some 
time the cheaper kinds of picket fence have had 
the call. 

For the benefit of readers who are not familiar 
with this product, it may be explained that 
Elhide fencing is split by hand from British 
Columbia red cedar and woven with wire that 
combines the strength oi steel and the dura- 
bility of copper. The combination makes a very 
substantial fence, at the same time artistic in 
appearance and particularly suitable ior large 
or small estates where rustic effect is desired. 
The pickets, being bound together with rustless 
wire, stay in place and need no painting, al- 
though if color is desired they can be stained 
any desired shade. 





How Do You Address Your 


Correspondents? 


A question that often is the subject of con- 
siderable discussion, and on which probably 
none of the authorities on letter-writing are in 
full accord, is mentioned in a letter recently 
received by the AMERICAN LUMBERMAN, from a 
well known retail lumber dealer in a northern 
State. In this letter he says: 

We are submitting this subject to you and 
several other publications, and trust you will 
express yourself frankly on the salutation to 
be used in the ordinary course of business 
correspondence, and whether or not there is 
any weight or effect in prefixing the surname 
with “Dear Mr. So & So” in transactions in- 
volving purchases, sales, or collections. 

Naturally, all of these items hinge on fair 
treatment and value received, or are supposed 
to at least; so, as a consequence of this, does 
it accord any more influence or persuasion or 
unison, than if the salutation is plain “Gen- 
themen,” “Dear Sir,” or appropriate to the 


one addressed? 

Let’s presume you are a creditor, and natu- 
rally wanting the debtor to pay the long past 
due obligation; does it, in your opinion, facili- 
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tate the collection or increase friendliness 
beyond that of the plain salutation mentioned 
above? 

Perhaps some of your readers would like to 
discourse on this subject, and in the mean- 
time may we hear from you in the envelope 
provided? 

In accordance with the suggestion made, the 
AMERICAN LUMBERMAN will be glad to re- 
ceive from any of its readers their comment on 
this question, and it is hoped that many of 
them will avail themselves of this invitation. 





Company Is Host to Many at 
Annual Picnic 


Oak Harsor, Onto, Sept. 26—The annual 
“Good-will” stag picnic of the Gordon Lum- 
ber Co., which operates eleven retail yards in 
northwestern Ohio, was held on Saturday, 
Sept. 17, on Middle Island, a Canadian island 
in Lake Erie, just off the mainland. Two boats 
had been chartered to take the party, which 
numbered about 260 men, across to the island. 
The party included the executives of the Gor- 
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the open by a capable chef employed for the 
occasion. 

“It was absolutely the best annual ‘Good. 
will’ picnic we have ever held and I’m quite 
sure from the comment and compliments of oyr 
guests that everyone present enjoyed himself to 
the utmost, and is already looking ahead to oy 
1933 gathering,” said L. O. Kilmer, assistant 
general manager of the Gordon company. 


Opens Branch Office and Store 


MiamI, FLa., Sept. 26.—The Renuart Lum. 
ber Yards (Inc.) has opened a new branch 
office and store at 7828 N. E. Second Avenue, 





in which are displayed building materials, 
paints, hardware and other supplies. The 
Renuart concern’ was established in Coral 


Gables in 1923 and now maintains other yards 
at Coconut Grove and Miami Shores. 





Carpenter Shop on Wheels 


EvANSVILLE, INp., Sept. 26.—When any- 
thing in the home of an Evansville. citizen 
goes wrong, whether it 
be roof trouble, broken 
weather - boarding, a 
loose board in the floor, 
broken. window, lock or 
window’ weight _ that 
refuses _ to . function 
properly, or any other 
of the hundred and one 
things that may “act 
up” at an inconvenient 
time, all he needs to do 
is to phone the A-l 
Building Material Co, 
and the “carpenter shop 
on wheels” maintained 





The A-l Building Material Co.’s “carpenter shop on wheels” on its 


way to a job 


by that company will be 
on the spot in a hurry, 
equipped to remedy 
whatever trouble exists, 





ks 





Interior view of the “carpenter shop on wheels” showing materials 
and equipment carried 


don company, its eleven yard managers, to- 
gether with contractors, painters and other 
friends of the company. The public officials 
of each of the towns where the company has 
yards were also included. 

The lake was fairly rough on the trip over, 
bringing out the fact that there were some 
good seamen in the crowd, as well as a few who 
did not fare so well. 

Upon arriving on the island’ baseball, horse- 
shoes and cards were enjoyed. Many of the 
party visiting the island for the first time spent 
several hours exploring, viewing its rocky cliffs, 
going through its caves, and taking in various 
points of interest related to the war of 1812 
and Perry’s victory on Lake Erie. 

A mammoth oven was used for the fish fry, 
where several hundred pounds of fresh-caught 
Lake Erie perch were appetizingly fried out in 





Anything in the way of 
repairs to exterior or 
interior woodwork, 
brickwork, __ plastering, 
painting, roofing,  con- 
crete work, _ tinwork, 
electrical, plumbing or 
heating repairs, come 
within the scope of the 
company’s “fixit depart- 
ment,” and of its mov- 
ing spirit, “Handy 
Andy.” 

This repair truck 
supplements and rounds 
out the home inspection 
service which is a fea- 
ture of this company’s 
merchandising policy. 
This is a service where- 
by the A-1 Building 
Material Co. supplies 
capable mechanics to 
inspect the home ofr 
other building without 
charge, with a view to 





suggesting needed re- 
pairs before the dam- 


age and the corresponding expense of repaif 
become unnecessarily large. 

Through this service the company makes 
many desirable contacts, and it has proved 
to be an effective means of creating and de- 
veloping sales. 





Opens New Display Rooms 


Waterrury, Conn., Sept. 26.—The J. E. 
Smith Lumber Co. has opened a new display 
room for showing to the best advantage a full 
line of paints and various building specialties 
and “built-in” items. Although only recently 
completed, the improvement already has demon- 
strated its value as an efficient business-getter. 
Shrewdly planned to combine convenience with 
artistic display, it ties in nicely with the yard’s 
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~ MOUNTAIN FOREST HISTORY 


[NO. 69 OF A SERIES] 


The mountainous area of Central California was once covered by a great ice sheet. 


The unusual size of the Pines everywhere to be found in the mountainous area of Central California, is 
due to the particularly favorable soil and climatic conditions under which they grow. 


In the not very distant past, this section was covered by a great ice sheet which moved slowly down the 
mountain slopes with an irresistible, grinding force, the flow ending where the ice melted as rapidly as it 
was moving. 


Had the seasons continued as they were, the conditions described would have remained unaltered, but 
for reasons not known, the summers became longer and the winters milder, and the mantle of ice with 
which the mountains were capped slowly disappeared. As it melted, it left large marginal deposits of 

bean growth. 


Madera Sugar Pine and Ponderosa Pine, trees of unusual size and 
exceptional texture, grow in such a garden spot and produce large 
quantities of wide, thick Clears and Selects. 


NO. 1 & 2 CLEAR 


No. 1 and 2 Clear is the highest grade of finished lumber manu- 
factured. It is more nearly free from blemishes than any other 
lumber produced and is admirably adapted to such uses as interior 
and exterior trim, paneling, enamel work, piano keys, organ pipes 
and patterns. It, of course, cuts without waste and is particularly 
recommended where this is a consideration. 


C SELECT 


C Select has always been known as a one-face finish lumber, the 
appearance and quality of the side to be shown being practically 
clear. It is sold as low grade only because the back has defects 
which do not permit of its being included in No. 1 and 2 Clear. 

It is recommended as particularly serviceable for exterior and 
interior finish, casings, base, wainscoting, cornices, door frames, 
porch detail, and for any other uses where sthall imperfections can be 
easily and satisfactorily covered with paint or enamel. 


D SELECT 


D Select is the lowest of the standard grades of finish, its imper- 
fections being either too numerous or too serious to permit of its 
inclusion in the higher grades. They do not, however, entirely 
rob it of quality and appearance, and, if care in working is exercised, 

————— it is admirably adapted for use in homes where low cost is an im- 
Madera Sugar Pine and Ponde- _ portant consideration. D Select is highly suitable for planing mill 
rosa Pine produce large quantities work, because it can be re-manufactured into millwork products with 
of wide, thick Clears and Selects. a minimum waste. 


MADERA SUGAR PINE CO., Madera, Calif. 


{PIONEER CALIFORNIA PINE PRODUCERS} 





Soe St Sp ol nee, eeeie © Bae S Oe ee 
this series of letters prepared by the Madera Sugar Pine 

Calif., and sent to its entire list of distribu is being published 

in the American Lumberman, and will be a to any one interes: 
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Build Customer 


Confidence 


with Booth-Kelly Triply Certified lumber. 
Every piece bears the Trade Mark and 
Grade Mark of the West Coast Lumber- 
men's Association, the "Tree Mark" of the 
National Lumber Manufacturer's Associa- 
tion and the Booth-Kelly Mill No. 20, which 
is our personal guarantee. 


With Booth-Kelly Triply Certified stock, 
you can point out to your customers that 
lumber you handle is stock of known qual- 
ity, backed by the reputation of one of the 
Northwest's pioneer producers and two big 
lumber associations. 


Let us quote on a mixed car of Booth- 
Kelly Douglas Fir finish, casing, mouldings, 
stepping, flooring, ceiling, drop siding and 
dimension. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 


ATelE 


SUGENE ORE 


TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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advertising publicity, and the tempting arrange- 
ment of merchandise appeals strongly to the 
feminine shoppers as well as to the ordinary 
run of prospective customers. 





Demonstrates New Principle in 
Insulation 


In a very impressive and unusual manner 
the United States Gypsum Co. presents to the 
trade its new product known as Insulating 
Sheetrock. This presentation takes the form 
of a large and elaborate booklet, accompanied 
by a test outfit for demonstrating the new prin- 
ciple embodied in the product under considera- 
tion. That new principle, necessarily stated 
here very briefly and inadequately, is that of 
stopping the heat at the surface. The outstand- 
ing feature in this process is that of coating 
the reverse side of a %-inch gypsum board 
with a silver-like metallic surface, which adds 
to all the other good qualities of sheetrock the 
new principle of insulation. The side having 
this metallic coating goes next to the studs and 
joists. 

Not content with simply asserting the re- 
markable insulating properties of the new 
board, the booklet describing and illustrating 
it is accompanied by a unique test outfit, in 
the form of a collapsible carton, which when 
set up forms a small box. The inner surfaces 
of three of the sides are finished differently, 
one being finished in black, another left un- 
treated, while the third has the metallic coat- 
ing that distinguishes the new product. Through 
an opening in the top an electric bulb is in- 
troduced; but before doing this, spots of melted 
wax, about the size of a dime, are dropped 
on the outside of each of the three panels— 
from a small wax candle furnished with the 
outfit. Then the light is switched on and the 
time required to melt each of three spots of 
wax is noted. The spot on the side finished 
in black melts quickly, the one on the side left 
untreated requires a little longer to melt, while 
the one opposite the metallic coating stands up 
long after the other two have melted, conclu- 
sively proving the insulating property of this 
coating. 

Dealers desiring to learn more concerning 
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this new insulating product may obtain com. 
plete information by addressing the Unite 
States Gypsum Co., 300 West Adams Street, 
Chicago. 





Retailer Handles Large 
Industrial Order 


New Orveans, La., Sept. 26.—Demonstrg. 
ing the ability of the average retail lumbe 
dealer to handle large industrial orders, th 
R. F. Mestayer Lumber Co., well known re. 
tail concern of this city, recently complete 
delivery of an order within thirty days total. 
ling approximately one million feet. Seve 
days after the order was placed by the George 
J. Glover Co. (Inc.), three cars of lumber were 
delivered to the job so that work might begin 
without delay on construction of the Lane 
Cotton Mills, and the entire order, one of the 
largest lumber orders placed with a retail 
dealer in New Orleans for a number of years 
was completed.and delivered in the record time 
of thirty days. 

Being in close contact with southern mills 
the Mestayer company had little difficulty in 
filling this order for usually hard-to-find di. 
mensions, all of the lumber complying with a 
specification for 85 percent heart. 

To its lumber and other building materials, 
this.company recently has added a full line of 
DuPont prepared pre-tested paint, the line 
—— a paint, enamel or varnish for every 
need. 





Adds Re-roofing Department 


ATLANTA, GA., Sept. 26.—Believing that, in 
view of the better feeling as regards business 
recovery and the large number of roofs that 
need recovering, there is a large field ahead 
for re-roofing, the Willingham-Tift Lumber 
Co., this city, has recently installed a roo 
application department, headed by R. P. Ellis 
as manager. Mr. Ellis has had about ten years 
experience in the reroofing business. W. 
B. Willingham, jr., secretary and treasurer of 
the company, expressed the belief that consider- 
able business will be developed. 


Launch Modernizing Campaign 


MINNEAPOLIS, MINN., Sept. 26.—A campaign 
to reduce unemployment and stimulate home 
building, modernizing and repairs in St. Paul 
and Minneapolis, backed by an allotment of 
three million dollars for financing such projects, 
has been inaugurated at meetings of builders, 
contractors and architects. 

As outlined by Arthur A. Hood, of Chicago, 
executive vice president of the National Homes 
Finance Corporation, the plan, by making avail- 
able necessary financing, can provide a start 
this fall and winter on an estimated ten million 
dollars of home remodeling projects in Ramsey 
county alone, with probably more than that in 
Hennepin county, in which Minneapolis is lo- 
cated. 

The proposal, according to Harry M. McNeil, 
president of the Foote Lumber & Coal Co., 
which is sponsoring the project in the twin 
cities, is the first step to provide immediate 
benefit here under the plans suggested by the 
administration and various federal agencies to 
revive business. 

The proposition was explained by the Foote 
Company in large display advertisements in the 
local newspapers, reading as follows: 

Announcement of vital importance by the 
Foote Lumber & Coal Co. to home owners and 
architects—to contractors, carpenters, realtors 
and the general public: $250,000 to loan for 
modernizing and repairing homes. 

Do your part to put men back to work—and 
benefit yourself in so doing! Our contribution 
—a $250,000 Loan Fund. 


We are delighted to announce that through our 
exclusive arrangement with the National Homes 





Finance Corporation, we have available for imme 
diate use a fund of $250,000 for local home owners, 
contractors, builders, realtors and architects. 

This fund is now ready for you. With it you ca 
make all needed home repairs and improvements. 
You can start today. Credit will be extended to all 
home owners who can make small, regular monthly 
payments on long term loans. 
thing—both labor and materials. 

For as little as $10 a month you can paint inside 
and out; lay new floors, repair leaky roofs, stairs, 
porch; add an extra bath, build a garage or insulate 
the attic. 

We are going to do our part to put local workmen 
to work—to relieve unemployment—to better local 
conditions. We are going into action with $250,000. 
We are confident, therefore, that all home owner, 
carpenters, contractors and others reading this im 
portant announcement will do their bit by going 
ahead with needed home improvement jobs. 

“First come, first served”—call or phone our office 
now—while the $250,000 lasts. Have your job fig 
ured today by our estimators—they will tell you 
how reasonably your work can be done at the pres 
ent low cost of labor and materials. No obligations. 


The financing plan is based on the use of 
trade acceptances, such as have been advocated 
by the United States Chamber of Commerce 
and banking interests to increase and stimulate 
the flow of credit. Already under way in 36 
cities, the plan contemplates the inclusion of 114 
more and the co-operative action in each city 
builders, contractors, architects and allied build- 
ing trades against unemployment and for a re 
vival of home building. 

Although the present campaign is planned for 
remodeling and repairs, a new system of set 
ond-mortgage financing on a national scale will 
be forthcoming soon, Mr. Hood announced. 
This, he believes, will surmount one of 
building industry’s most serious obstacles. 

The plan offers instalment payments for home 
building and repairs, Mr. Hood said, payable 
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over @ three-year period. Building costs are 
d by the dealer on completion of work, thus 
putting into immediate circulation in the com- 
munity the money involved. The dealer and 
the National Homes Finance Corporation en- 
dorse the paper which, with the two endorse- 
ments, becomes available for discount by any 
one of the several huge credit organizations 
ow seeking ways to put their money to work. 
Spending for the home is the easiest and 
quickest way to restore prosperity in a commu- 
nity he concluded, for three basic economic rea- 
sons: First, the expenditure is an investment, 
not an expense ; second, the home owner buys 
five times as much human labor when he under- 
takes a building improvement project as he does 
in spending his money in any other way, and 
third, 85 percent of such money remains in the 
community to stimulate that turnover in trade 
on which prosperity depends. 
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Realm of the Retailer 


(Continued from Page 25) 


in the till before delivery is made. No excep- 
tions are permitted. Soon after the new policy 
went into effect, a big concern that had been a 
steady customer telephoned for a load of cement. 
When Mr. Rice explained the terms he heard a 
snort and a gruff statement that the cement 
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would be got elsewhere. But within an hour 
the order came back, accompanied by the money. 

We asked him what he did about house jobs. 
He replied that he had two going, and that 
each load was paid for, including the delivery 
charge, before it went out. 

“It’s more than freedom from worry about 
collections,” Mr. Rice said. “And here’s a way 
in which we note the difference. It used to be, 
when a man with uncertain credit came in, a 
man whom we were not quite willing to turn 
down, we'd sell him just what he asked for, and 
not try to suggest anything else. We didn’t 
know whether he’d pay cash, and if he didn’t 
we were not anxious to swell the account. But 
now we feel free to understand each customer’s 
needs, go over his bill and see in what ways we 
can do him a real service by suggesting needed 
items. Both parties know it’s going to be a 
cash deal.” 

The department is much interested in this 
type of experiment, that is on the go in a good 
many places. It seems to have gone far enough 
to indicate that, at least in certain communities 
and under certain conditions, it is sound. Before 
it is pronounced universally applicable, it must 
be tried in times of volume sales, and in places 
where the cash and carry yard has the burden 
of supplying an entire community. 


A Broadside That “Talks Turkey” 


S. Pollock & Son, lumber retailers at Cold- 
water, Mich., are sending out a “bargain sheet” 
which packs a wallop like the hind leg of a 
Missouri mule; because from the first line to 
the last it talks about prices and savings, and 
those are the things that a lot of people are 
interested in right now. 

Printed on a big’ yellow sheet, 18 by 24 
inches, the headline “YOUR DOLLARS 
HAVE MORE VALUE AT POLLOCK’S” 
catches the reader’s eye and causes him to dig 
into the circular to see whether, and why, this 
statement is true. He finds a lot of attractive 
bargains listed; but more than that, he finds a 
clear-cut comparison of present prices with 
those prevailing in the spring of 1920, which 
causes him to rub his eyes in amazement, when 
he discovers, for instance, that clear red oak 
flooring that would have cost him $240 per 
thousand at that time can now be bought for 
$58, a saving of $182 or 414 percent. On clear 
yellow pine flooring, which cost then $160 and 
now is priced at $36, the saving is $124 or 444 
percent. Because of the general interest of 
these price comparisons the entire table is re- 
produced herewith. 

Another interesting feature of the broadside 
is a list showing “WHAT 10 CENTS WILL 
BUY IN THE POLLOCK YARD,” as fol- 
lows: 

1—2x4-6 feet long. 

1—1x2-8 feet long. 

1 Small paint brush. 

2% lb. common nails. 

1 pound kalsotone wall paint. 

10 white pine No. 1 wood lath. 

10 pounds lime. 

4% lin. ft. light roll roofing. 

1 screw driver. 


1—1x6-8 feet long dressed and matched. 
2% lin. ft. metal ridge roll. 

5 lin, ft. steel bar. 

4 pes. 3% inch drain tile. 

3 square feet oak flooring. 

12 lin. ft. yellow pine quarter-round. 


While an easy-payment plan is offered those 
who wish to “buy now and pay later,” the sav- 
ings effected by paying cash are shown in a 
table headed “Terms of Payment” which shows 
the cash price, the extra charge for purchases 
on the easy-payment plan, the initial payment 
and the monthly payments thereafter : 


Terms of Payment 


First 

Pay- 

Add for ment 
Cash Price Easy Pay- with Monthly 

of Order ment Plan Order Payments 

$25.00 to $30.00 $3.00 $4.00 $4.00 
30.01 to 35.00 3.50 4.00 4.00 
35.01 to 40.00 4.00 5.00 5.00 
40.01 to 45.00 4.50 5.00 5.00 
45.01 to 50.00 5.00 6.00 6.00 
50.01 to 60.00 6.00 6.00 6.00 
60.01 to 70.00 7.00 7.00 7.00 
70.01 to 80.00 7.50 8.00 8.00 
80.01 to 90.00 8.50 9.00 8.50 
90.01 to 100.00 9.50 10.00 9.00 
100.01 to 125.00 11.00 12.00 10.00 
125.01 to 150.00 13.50 15.00 11.00 
150.01 to 175.00 16.00 20.00 12.00 
175.01 to 200.00 17.50 25.00 13.50 
200.01 to 225.00 20.00 28.00 14.00 
225.01 to 250.00 22.50 31.00 15.50 
250.01 to 275.00 24.00 37.00 16.00 
275.01 to 300.00 26.00 40.00 17.00 


Altogether, this broadside is an exception- 
ally strong piece of sales literature, stressing 
the price and savings angles. The total issue 
was 4,500, all being distributed in the company’s 
trade territory. 


A Comparison of Present Prices With Those Prevailing in Spring of 1920 


Percent- 

Springof Present SAVING age of 

1920 Price Saving 
¥%-inch Clear Red Oak Flooring....... 1000 feet $240.00 $58.00 $182.00 414% 
Oe a ee ey ee ee 1000 feet 73.00 27.50 45.50 265% 
Roofboards, Yellow Pine.............. 1000 feet 70.00 23.00 47.00 304% 
1x4 Clear Yellow Pine Flooring...... 1000 feet 160.00 36.00 124.00 444% 
1x4 Fir Siding and Flooring.......... 1000 feet 140.00 38.00 102.00 368% 
1x6 Yellow Pine Boards.............. 1000 feet 80.00 30.00 50.00 267% 
White Pine Boards and Strips........1000 feet 110.00 42.00 68.00 261% 
Asphalt Shingles, Individual............. Square 10.00 4.95 5.05 222% 
I ae GER 1000 Pcs. 22.00 9.00 13.00 233% 
GE ee ears > 55.00 29.00 26.00 211% 
Roll Roofing, Slate Surfaced............ Square 3.75 1.80 1.95 208% 
SY: RRR. Barrel 3.00 1.76 1.24 170% 
Lime, Agricultural ..............-00eeee eee Ton 18.50 9.00 9.50 205% 
Brick, MN ai, oo oi ha Ph cans ose menndes 1000 40.00 29.00 11.00 138% 
Paes Posts, G4m, POR... oc isccescsesdscens Each .38 19 19 200% 
















































































The MODERN 
Poultry Netting 


















made like farm fence 

« stretches without bagging 

+ needs no wood top-rail~ 
no baseboard 

+ cuts without waste 
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One or two-inch mesh; 
heights, 12 to 72 inches. 


50 Profitable 
Sales Outlets 


Tu IS year—increase your ‘sales and 
rofits by selling U. S. POULTRY 
ENCE, he modern straight-line netting! 


Its superior, straight-line wire construc- 
tion, its ease of handling and its economy 
make it first choice for all poultry pur- 
poses—and 50 OTHER practical uses. 

Here are some of the many uses to 
which this versatile netting may be put. 
All are profitable sales outlets for the 
Lumber Healer. 


Animal Cages 
Animal Traps 


Pigeon Pens | 
Plaster Reinforcing 


Arbors Playground Fence 
Baseball Backstops Play Pens 
Bird Cages Portable Runs 


Poultry Coops 
Poultry Gates 
Poultry Parks 
Rabbit Hutches 


Cement Reinforcing 
Counter Bins 

Dog Kennels 

Feed Boxes 


Feeding Pens Rodent Proofing 
Fish Boxes Screens 
Fish Traps Show Pens 


Sign Construction 
Stage Scenery 
Stock Rooms 
Storehouses 

Stucco Reinforcing 
Summer Houses _ 
Temporary Fencing 


Flower Border 
Fox Kennels 
Garden Enclosures 
Golf Courses 
Hotbed Covers 
Insulation Base 
Brooding Pens 





Laying Nests Tennis Courts 
Machinery Guards Trash Receptacles 
Muskrat Pens Tree Guards 
Packing Cases Vine Trellis 
Partitions —~ Window Guards 
Pergolas Wire Baskets 


U. S. POULTRY FENCE is made in 
both one-inch and two-inch mesh, Galvan- 
ized Before Weaving and Galvanized After 
Weaving; heights, 12 inches to 72 inches. 
Hardware jobbers in 100 distributing t 
oints carry ample stocks. Ask your job- 
er or write direct to us for complete 
information! 


Indiana Steel & Wire Co. 


Muneie, - - Indiana 


Makers also of 
IMPERIAL Farm, Poultry, Lawn Fence, lA 
Trellis, Flower Border, Steel Posts, Gates 9 
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Associations’ Plans and Activities — 


Oct. 3-7—National Safety Council, Wardman Park 
Hotel, Washington, D. C. 2ist Annual Safety 
Congress and Exposition. 

Oct. 13-14—National Conference on Construction, 
Washington, D. C. 

Oct. 19-21—Pacific Logging Congress, 
Wash. Annual. 

Oct. 26-28—National Retail Lumber Dealers’ Asso- 
ciation. Brown Hotel, Louisville, Ky. Annual 
meeting. 

Nov. 15-16—National Wood Industries meeting, 
under auspices wood industries division, Amer- 
ican Society of Mechanical Engineers, James- 
town Hotel, Jamestown, N. Y 

Nov. 17-19—Central States Forestry Congress, 
Brown Hotel, Louisville, Ky. Annual. 


Dec. 12-16—Society of American Foresters, San 


Tacoma, 


Francisco, Calif. Annual. 
Jan. 31 and Feb. 1, 1933—Canadian Lumbermen’s 
Association, Mount Royal Hotel, Montreal, 


Canada. Annual. 

















We're supplying the needs of exact- 
ing buyers for furniture factories, sash 
and door plants, retail yards, etc. 

We'll satisfy you, too, because we specialize 
in Northern Veneers and Plywood. 


Members We also invite orders for Northern Pine, Spruce, 
on Hemlock, Cedar Posts and Poles, Lath, Shingles, and 
Ameciation “Peerless Brand” Rock Maple, Beech and Birch flooring. 
Order in straight or mixed cars. 


THE NORTHWESTERN COOPERAGE 
& LUMBER COMPANY 
GLADSTONE, MICHIGAN 


Chicago Office: N. J. Clears Lumber Co., 
; Suite 447, Monadnock Bloc 
Minneapolis Office: G. W. Critten, 516 Lumber Exch. 
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Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 
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VON PLATEN-FOX 
COMPANY 


Iron Mountain, Mich. 
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Loggers Plan Interesting Program 


Tacoma, WaAsH., Sept. 24.—The tentative 
program for the twenty-third annual meeting 
of the Pacific Logging Congress, arranged by 
Secretary A. Whisnant and the program com- 
mittee, indicates that this meeting, which will 
be held at the Winthrop Hotel in Tacoma and 
at the Simpson Logging Co., Shelton, Wash., 
on Oct. 19, 20 and 21, will be one of the most 
interesting and instructive in the history of 
that organization. Among some of the subjects 
scheduled for discussion are: “Moving Dirt 
Cheaper ;” “Log Scaling and Grading ;” “Forest 
Protection;” “Logging Costs;”’ “Progress in 
Industrial Insurance ;” “The Logger in the Na- 
tional Forests,” and “The Men in Our In- 
dustry.” Thursday, Oct. 20, will be field day 
at the Simpson Logging Co.’s operation at 
Shelton, and after an inspection there will be 
an open forum discussion under the general 
head of “Putting the Simpson Logging Co. on 
the Spot.” At the annual banquet, always a 
feature of the logging congress, R. W. Vin- 
nedge, North Bend Timber Co., North Bend, 
Wash., will preside as toastmaster. 





National Construction Conference 


Wasurncton, D. C., Sept. 26.—A meeting of 
the National Conference on Construction, to 
which delegates from fifty or more trade groups 
interested in construction will be invited, will 
be held in Washington on Oct. 13 and 14. Eco- 
nomic construction will be the central topic for 
discussion. Consideration will be given to the 
activities of the Home Loan banking system 
and the Reconstruction Finance Corporation and 
the co-operation and aid the industry can ren- 
der to these institutions in the present emer- 
gency. Elimination of wastes, better informa- 
ion and planning, and improved organization as 
a means to economic construction will be re- 
ported on and recommendations made by the 
conference. 





Mill Managers Hear a Congressman 


Lurxin, Tex., Sept. 26.—More than fifty mill 
managers and others were present at the recent 
meeting of the East Texas-Louisiana Mill 
Managers’ Association, held in this city. Cecil 
Smith, of the Peavy-Moore Lumber Co., with 
general headquarters in Shreveport, La., and 
mills at Deweyville, Tex., president of the as- 
sociation, presided. Outside of a general dis- 
cussion of sawmill problems, the principal 
speaker was Hon. Martin Dies, of Orange, 
congressman representing the second district. 

—_—_o_—— 


National Wood Industries Meeting 


Jamestown, N. Y., Sept. 26.—The second 
week of the Jamestown furniture market will 
be enlivened by the presence in Jamestown on 
Nov. 15 and 16 of members of the Wood In- 
dustries Division of the American Society of 
Mechanical Engineers. This National Wood 
Industries meeting will be held at the James- 
town Hotel, and in addition to the interesting 
technical program, there will be inspection trips 
to local woodworking plants, and a small edu- 
cational and commercial exhibit will be held 
in conjunction with the meeting. This meeting 
will be open to any executive, supervisor or 
engineer interested in the woodworking indus- 
tries. There will be three technical sessions; 
one on machinery developments, one on manu- 
facturing, one on veneers and plywood, and a 
special conference on research. The technical 
program is being arranged by Chester L. Bab- 
cock, Babcock Machinery Co., New York; Paul 
silhuber, Steinway & Sons, Long Island City, 
N. Y.; Tom Perry, New Albany Veneering 
Co., New Albany, Ind:; Arthur Smith, George 
W. Smith Woodworking Co., Philadelphia, Pa. ; 
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James Mathewson, Forest Products Laboratory 
Madison, Wis.; George Petrie, St. John’s Tab 
Co.; Cadillac, Mich.; A. S. Kurkjian, Olive 
Machinery Co., Grand Rapids, Mich., and 
7 Processed Lumber Co., Elizabeth 





Vermont Dealers Hold Annual 


BurtincTon, Vr., Sept. 26.—At the first ap. 
nual meeting of the Vermont Retail Lumber 
Dealers’ Association, held in Rutland recently, 
T. A. Haigh, of the T. A. Haigh Lumber (Co, 
of Burlington, was elected president. Other 
officers elected were: Vice president, Ernest 
Barry, Brattleboro; secretary-treasurer, Earle 
B. Smith, Rutland. R. H. Blake, of Swanton, 
and William Prouty, of Newport, were elected 
directors. 

Presided over by Lawrence Allen, of the 
Allen Lumber Co., Barre, retiring president, the 
meeting, attended by the entire membership, 
was full of interest to all present. Included 
among the speakers were John Barry, Portland, 
Conn., and Paul Collier, Rochester, N. Y, 
president and secretary, respectively, of the 
Northeastern Retail Lumbermen’s Association, 

Wallace M. Kirby, treasurer of the Rutland 
Sash & Door Co., was named chairman of a 
committee to promote the passage, by the Ver- 
mont legislature at its next session, of a stronger 
and more satisfactory lien law. 





Retail Secretary Honored 


His host of friends throughout the lumber 
industry will be pleased to learn that Paul §. 
Collier, secretary-manager of the Northeastem 
Retail Lumbermen’s Association, with offices in 
Rochester, N. Y., was elected vice president of 
the American Trade Association Executives, a 
their meeting in Atlantic City on Sept. 14-16. 
The American Trade Association Executives is 
made up of a group of outstanding men in trade 
association work, representing the various lines, 
and Mr. Collier for the last three years has 
been a director of the organization. 


Hear About Imperial Conference 


Winpsor, Ont., Sept. 26.—Meetings of local 
branches of the Ontario Retail Lumber Dealer's 
Association are being resumed. The South 
western Ontario Retail Lumber Dealers’ As 
sociation met here on Sept. 16. There was 2 
good attendance, with W. H. Longfield, 
Mount Brydges, in the chair, and M. R. Bogart, 
of Chatham, as secretary. 

Progress was reported in connection with 
raising the dollar-for-dollar advertising fund 
A proposal for the organization of a purchasing 
agency, for re-roofers and retail lumber dealers, 
in connection with their purchases of asphalt 
roofing, was submitted by W. J. Hyatt, o 
London, representing the Re-roofers Associa- 
tion. The matter was extensively discussed, 
and passed on to the Ontario Retail Lumber 
Dealers’ Association. The special report of the 
building and loan committee of the Ontario as 
sociation was submitted by President J. D. 
Branch, of Walkerville, and explained by J. C 
Scofield, of Windsor, chairman of the com- 
mittee. The meeting endorsed the report. At 
luncheon, an address was delivered by G. B. 
Me» Blaricom, on “Getting More Lumber 

old.” 

At the afternoon session, Secretary Bogart 
gave an encouraging report of the 1932 “Get: 
Ready Clean Yard Contest.” The dealers had 
entered into it just as enthusiastically as if com- 
peting for prizes. The chief item on the pre 
gram was an address by A. S. Nicholson, 9 
Terry - Nicholson - Cates, Toronto wholesalets 
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who spoke on “The Imperial Economic Con- 
ference at Ottawa and its Relation to Lumber.” 
Mr. Nicholson’s chief point was that the work 
of the Canadian lumber representatives had 
produced splendid results. Already, lumber 
was being shipped to Great Britain from east- 
ern Canada and British Columbia in larger 
quantities. E. A. Naylor, of Wheatley, Ont., 
gave a good address on “Side Lines and 
Specialties.” F. Albany Rowlatt, manager of 
the White Pine Bureau, made an interesting 
talk on its encouraging progress. Horace 
Boultbee, secretary-manager Ontario Associa- 
tion, reported on some of its recent activities. 





Dispel Gloom, Point to Prosperity 


Mingeota, N. Y., Sept. 26—The Long 
Island Salesmen’s Association has distributed 
to the retail lumber and building material deal- 
ers of Long Island and the manufacturers rep- 
resented by the membership of the association, 
an attractive and interesting folder, the purpose 
of which is to help to dispel the gloom and 
point the way to prosperity. A similar folder 
is to be issued monthly. The first one is de- 
yoted largely to telling the recipients some of 
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the facts about Long Island that accentuate its 
potentiality as a developer of real business. 


On the folder are listed the names of the 


salesmen who are members of the organiza- 
tion, and the companies they represent. 





Telling About Kentucky 


If the retail lumber dealers of the United 


States fail to know all about the historic fea- 
tures of old Kentucky and its scenic and in- 
dustrial resources, it will not be the fault of the 
committee in charge of arrangements for the 
annual meeting of the National Retail Lumber 


Dealers’ Association, which will be held in 
Louisville on Oct. 26-28. A handsome booklet, 
filled with illustrations in rotogravure, of 
points of historic and scenic and industrial in- 
terest in Kentucky, is being sent out with an- 
nouncements of the coming meeting, and the 
local committee of lumber dealers in Louisville 
and officials of the city and the commercial 
organizations are stressing the opportunity 
offered for dealers from various parts of the 
country to come and see for themselves the 
beauties and the resources of old Kentucky, 
the Bluegrass State. 


Oklahomans in Rousing Meeting 


Hopart, OKtLA., Sept. 26.—That the retail 
lumber dealers of Oklahoma are not whipped 
was evidenced by the attendance of 124 of them 
at the annual meeting of the Southwest Okla- 
homa Lumber Dealers’ Association at Hobart 
on Sept. 17. Included in the group were the 
following line yard executives: 

W. B. Kennedy, T. H. Rogers Lumber Co., 
Oklahoma City; F. N. Daniels, Dascomb- 
Daniels Lumber Co., Kansas City, Mo.; A. B. 
Everitt, Long-Bell Lumber Co., Kansas City, 
Mo.; A. E. Munn, Standard Lumber Co., Okla- 
homa City; Barney Stewart, T. J. Stewart 
Lumber Co., Oklahoma City; Charles B. Carey, 
‘arey, Lombard, Young & Co., Chicago, II1.; 
E. P. Hunter, Wm. Cameron & Co., Waco, 
Tex.; Ed Shultz, Stephenson-Browne Lumber 
Co., Chickasha, Okla.; T. C. Mann, Antrim 
Lumber Co., St. Louis, Mo.; G. A. Talbert, 
Badger Lumber Co., Kansas City, Mo.; O. E. 
Woods, 0. E. Woods Lumber Co., Independ- 
ence, Kan.; and Verne Walling, Rounds & 
Porter Lumber Co., Wichita, Kans. 

Clay Thompson, T. H. Rogers Lumber Co., 
Oklahoma City, presided. The mayor of Ho- 
bart extended the city’s greetings. T. C. Main, 
W. P. Seawell Lumber Co., Clinton, made the 
response and in a constructive way discussed 
present business conditions. 

H. W. Galbraith, head of Foxworth-Gal- 
braith Lumber Co., Amarillo, Tex., president 
of the Texas Lumbermen’s Association, an 
honored guest, was next introduced. Mr. Gal- 
braith set forth the need of greater selling effort 
and the necessity at the same time of also 
watching credit closely. He paid a beautiful 
tribute to home ownership and the value to the 
nation of home owning citizens. 

Hawley W. Wilbur, of the Wilbur Lumber 
Co., West Allis, Wis., a visitor in the State, 
attended the meeting and made a short but de- 
lightful talk to the dealers. 

Judge J. L. Fogg, an attorney of El Reno, 
forcefully called the attention of the dealers to 
the large growth in the cost of government and 
pointed out that if not checked, our entire in- 
dustrial system will be wrecked. 

E. E. Woods, secretary- manager of the 
Southwestern Lumbermen’s Association, fol- 
lowed. Mr. Woods commended the district 
officers and the local committees for their work 
i arranging so successful a gathering and told 
some of his impressions after driving a week 
in Oklahoma and visiting yards. He said the 
upturn in business was noticeable and definite, 
Particularly in the cotton producing section. 
He pleaded with the dealers to maintain ethics 
during this trying period. 

Frank N. Daniels, president Dascomb-Daniels 
Lumber Co., Kansas City, which operates a 


number of yards in the Southwest, then de- 
livered a prepared address which was listened 
to with much interest. Mr. Daniels reviewed 
his early beginnings in the lumber business and 
the developments during his lifetime. He cited 
figures on construction and population increase 
and urged that as an industry dealers should 
make a greater effort to secure a larger share 
of the consumer dollar. He gave testimony as 
to his pride in his chosen business and the great 
opportunity for service to mankind. He closed 
with the plea for lumbermen to hold firm to 
their moorings and to keep their feet on the 
ground at all times. 

Prof. L. E. Hazen, head of the agricultural 
engineering department of the State Agri- 
cultural & Mechanical College, talked on locat- 
ing the farmstead. He showed the lumbermen 
their large opportunity for greater sales by 
helping sell the farmer the right material for 
proper use. Lost motion and waste from a 
badly located set of improvements mean a 
loss in operation. We are learning about 
proper construction and design in farm build- 
ing, and the farmer continues to be the retail 
lumbermen’s best customer. 

E. A. Duensing, president of the Southwest- 
ern Lumbermen’s Association, of Jefferson City, 
Mo., was the banquet speaker. Mr. Duensing 
made a decided hit with the Oklahoma audi- 
ence. They liked his entertaining stories and 
they liked his straight - from - the - shoulder 
method of striking at the evils confronting the 
industry. For 45 minutes he pleasingly enter- 
tained the group, urging the dealers to be loyal 
to their associations and to the traditions that 
have made their business great. He received 
an ovation at the close. 

The members voted to hold the 1933 conven- 
tion in Clinton. 

Officers for the ensuing year were elected as 
follows: 

President—Homer Breeding, Weatherford. 

Vice president—P. C. Fontaine, Lawton. 

Secretary-treasurer—Elmer Hinkle, Altus. 





Shipping Oak Lumber to Paris 


Mr. PLEASANT, TEX., Sept. 26.—The Ehe- 
mann Hardwood Co. has just shipped five car- 
loads of oak lumber from its plant here which 
will be used for fine building purposes in Paris, 
France. The lumber was shipped by rail to 
New Orleans, to be loaded on a ship for Le 
Havre, France, and trans-shipped from there 
by rail to Paris. Since locating its mill here, 
the Ehemann company has shipped lumber to a 
number of foreign countries. 





A Permanent Display 
Made of metal, the 
Sampler Panel 
won't warp 
or break. 
Beautifully 
finished 










in color. 
26 brushes | 
clip on. 


‘oS ° 
Wooster 
Brush Selling System 


INCREASES 
SALES 20% 


Read 
The Experience of This 
Successful Dealer 


"On February 18th, 1932 we received 
our first shipment of Wooster 
Brushes. This shipment replaced 

line of brushes and we are 
therefore in position to give you 
an accurate comparison in sales 
between your line and the line we 
discontinued. 


"During the period from February 
18th to May lst, 1932 our Paint 
Brush sales increased over 20 per- 
cent and this we consider remark- 
able as we had fewer numbers and 
sizes in stock; but the Wooster 
Sampler Display and the quality 
of the products, sold for us, more 
paint brushes in spite of the gen- 
eral decline in business on other 
products. 


"The Wooster Sampler system of 
stock control and display is very 
effective in our store. Customers 
in almost every instance take the 
sampler brush and this not only 
speeds up all sales but keeps our 
sample board looking fresh and 
neat at all times." 


Frank H. Spink, Purch. Agent 
Bunting Hardware Co., 
Kansas City, Mo. 


(This statement awarded first prise—May, Best 
Letter Rewards for Wooster Sampler Dealers.) 





Costs Only $12.50 to Get the 
Same Profitable Proof 


it’s a bargain! For $12.50 you get your money’s 
worth in 26 nationally advertised WOOSTER Foss- 
Set BRUSHES—and in addition the novel display 
panel, Simplified Stock Control Guide, y 
“quick”’ order book and special advertising. Ask 
your jobber or write The Wooster Brush Company, 
Wooster, Ohio. 


WOOSTER SAMPLER 


Simplified System of Brush Display and 
Stock Control that Increases Profits 




























THREE THINGS 
YOU WANT TO 
REMEMBER ABOUT 
CEDAR 


Cedar as used for closet lin- 
ing must have certain char- 
acteristics to be 100% 
adaptable. 


1. RED HEARTWOOD 


Good cedar closet lining must have a 
high percentage of red heartwood. 
*Brown’s Supercedar is guaranteed 
to be 90% or more red heartwood. 


2. OIL CONTENT 


The oil content of good cedar must 
be high so as to insure complete 
moth repelling qualities. 

*Brown's Supercedar is guaranteed 
for 100% moth repelling oil content. 


3. BEAUTY 


The grain of cedar wood must be 
attractive to insure interior beauty. 
*Installed Supercedar lined closets 
are widely known for their decorative 
beauty. 







































WRITE FOR DETAILS. 


GEO. C. BROWN CO. 
Memphis, Tenn. 


Largest Manufacturers of Aromatic 
Red Cedar Lumber in the world. 





























J. A. MATHIEU 
LIMITED 





Mills at Sales Office : 
111 West 
RAINY LAKE, 
ONTARIO Washington St. 
CHICAGO, ILL. 


NORTHERN WHITE PINE 
White Spruce—Norway Pine 


__NORTHERN PINE LATH A SPECIALTY 


White Pine Pattern Lumber Shed Stock 
Norway Pine Piece Stuff Log Cabin Siding 
All Items Northern Pine Boxing and Crating 



























EASTERN MAPLE, WHITE & YELLOW BIRCH 


Want contracts for Winter 1932-33 
New Hardwood Plant now operating. 


Facilities to manufacture dimensions from 1” to 4” 
square and from 20” to 48” long, 100% and 
90% clear. Dealers and Manufacturers invited to 
enter in communication with 


Gagnon & Freres, Ltd., Matane, P.Q. Canada 


















EMPORIUM FORESTRY CO. 
General Office: Conifer, N. Y. 
Mills: Conifer, N. Y., Cranberry Lake, N. Y. 
New York Office New Engiand Office 
5635 Grand Central Term. 161 Devonshire St., Boston, Mass. 
Phone, Murray Hi116514 Phone, Hancock 6789 


Manufacturers of Band Sawn 
HARDWOODS, SPRUCE 
HEMLOCK, WHITE PINE 
HARDWOOD FLOORING 
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Among the Lumbermen’s Clubs 


Club Discusses Wood Bridge Designs 


Tacoma, WASH., Sept. 24.—Six lumber pro- 
ducing communities of western Washington 
have organized wood promotion committees, the 
last being Longview this week, it developed at 
luncheon of the Tacoma Lumbermen’s Club. 

Discussion centered about the problem of in- 
troducing attractive bridge designs in compe- 
tition with designs for concrete bridges. Er- 
nest Dolge submitted blueprints prepared by one 
county engineer for both concrete and wooden 
bridges, in substantiation of his assertion that 
engineers are not trained in the best uses of 
wood in heavy construction projects. He said 
that the wooden bridge design shown indicated 
no progress in attractiveness of design in 50 
years, while the concrete bridge design indicated 
influence of cement company engineers who 
have made intensive studies of the best concrete 
designing. The most urgent need in wood pro- 
motion work is competent engineers who know 
how to design attractive structures such as 
bridges, he said. 

W. Yale Henry, who has been acting as 
chairman of the Tacoma group, while Roy 
Sharp was absent on an European trip, re- 
ported on the success of the Longview meeting 
this week. It was decided to await Mr. Sharp’s 
return, which will be soon, before making def- 
inite plans for a general meeting of the chair- 
men of the local wood promotion committees of 
Tacoma, Seattle, Olympia, Everett, Aberdeen 
and Longview. This meeting probably will be 
held in Tacoma and the question of employing 
a wood promotion engineer, who would aid 
county, city and State engineers in designing 
structural wood projects, will be discussed. 


_ Philip Garland, chairman of a committee that 
is preparing a wood products exhibit for 
ship that will visit Gulf and island ports soon 
reported that a wonderful exhibit is being pre. 
pared and invited manufacturers to co-operate 
by submitting samples of articles they would 
like to display. sa 


Golfers Brave the Rain 


MempHis, TENN., Sept. 28.—E. J. Heffernan 
Memphis, who shot 78 and 83 over the water. 
soaked golf course of the Colonial Country 
Club yesterday, 36 holes, medal play, was de- 
clared the champion of the Lumbermen’s Golf 
Association of Memphis, at the fourteenth an- 
nual tournament. Heffernan was pushed to the 
limit by A. S. Kelly, of Helena, Ark., who shot 
an 80-83-163. Heffernan was awarded the 
President's Cup, donated by George Land, 
while Kelly won a beautiful inlaid table. Rain 
kept the attendance down to about 125. Thirty- 
nine prizes were awarded at a banquet held last 
night in the clubhouse, at which George Land, 
president, presided. A. L. DeMontcourt acted 
as toastmaster. New officers elected were: 
K. L. Emmons, Memphis, president; F. M. 
McGowin, Chapman, Ala., vice president; Paul 
Rush, Memphis, secretary-treasurer. The fol- 
lowing were made members of the board of 
governors: McEwen Ransom, H. P. Jordan, 
R. H. Bodine, C. W. Parham and George Land, 
of Memphis. 

Special prize for members only was won by 
W. L. Claffey, Memphis, and the prize for the 
highest gross score, for 36 holes, was won by 
D. E. Stanton, of Nashville, Tenn., with a 126- 
139-265. 


Lumber Exporters Convene 


[Special telegram to AmeRIcAN LuMBERMAN] 

MemMPHIS, TENN., Sept. 28.—That foreign 
drafts should not be extended, and that all mem- 
bers should adhere to the policy of 3-day sight 
draft on export shipments, was the stand taken 
here today by members of the National Lumber 
Exporters’ Association at this thirty-second 
semiannual meeting at the Hotel Peabody. 
Some exporters had extended drafts for indefi- 
nite periods, thus selling on credit. A letter 
is to be sent to all members, outlining the 
association policy. The entire morning was 
spent in executive session, and financial matters 
were discussed. It was decided to reduce the 
initiation fee from $100 to $50. The financial 
report showed the association in excellent con- 
dition, times considered. 

J. D. Huffman, secretary, made his annual 
report, pointing out the service rendered, and 
called attention to the British duty, freight 
rates, contract forms and measurement agree- 
ments, and the work of the foreign office. 

It was pointed out that many exporters have 
been urged to have shipments arrive in the 
United Kingdom prior to Oct. 16, which is the 
date for the meeting of the British Parliament, 
and it is feared that additional duties may be 
placed on hardwoods, in line with action at 
the Ottawa meeting. A telegram from the 
Department of Commerce, Washington, how- 
ever, said that no additional duty was expected. 

Joe Thompson, Thompson-Katz Lumber Co., 
Memphis, was elected treasurer, to fill the unex- 
pired term of H. E. Schadt, Hyde Lumber Co., 
resigned, and D. C. Wilson, Perry, Fla., was 
elected a director to fill out the unexpired term 
of Frank Purcell, Kansas City, Mo., resigned. 

The afternoon session was devoted to a dis- 
cussion of ocean freight rates, and particularly 
the contract system of rate making. No action 
was taken, as the association has already gone 
on record favoring the contract-non-contract 
system. 

The present fees charged by Edward Barber, 
foreign representative, of the National, were dis- 
cussed at length, but it was decided that present 





rates should remain unchanged. Emmett Ford, 
president, of New Orleans, who presided at the 
meeting, read a report showing the good that 
was done by the foreign offices, and further 
showed that a reduction in rates was impos- 
sible at this time. 

A cablegram was read from Edward Barber, 
in which he expressed regret at not being able 
to attend the meeting, but told of the situation 
in reference to claims, particularly in reference 
to live worms, and improper seasoning. Few 
claims, he said, were for grade, but for condi- 
tion. He has handled many more claims this 
year, though less American hardwood has been 
imported into the United Kingdom. 





Hymeneal 


HIXON-CLIFFORD.—F. P. Hixon, III, scion 
of the Hixon family, of the Shevlin-Hixon 
Lumber Co., of Minneapolis, Minn., and a 
business man of Spokane for a number of 
years, was granted a license to wed Marian 
K. Clifford, daughter of Mr. and Mrs. Robert 
J. Clifford, Spokane, at Vancouver, Wash. 
on Friday of this week. 





NICKERSON-PLACE.—E. Carter Nickerson, 
son of Capt. and Mrs. Oscar Nickerson, of 
Chatham, Mass., was united in marriage on 
Saturday, Sept. 24, with Miss Priscilla Ham- 
ilton Place, at the summer home of the 
bride’s parents, “The Barn,” in Chatham- 
port, the officiating clergyman being Rev. 
Ralph W. Sackman, pastor of the Madison 
Avenue Methodist Church in New York. A 
reception attended by 250 guests from New 
York, Boston and from summer colonies on 
the Cape was held after the ceremony. The 
couple left for a motor trip through New 
England. They will live in Cambridge, where 
Mr. Nickerson is to attend the Harvard School 
of Business, having graduated from Harvard 
College in June. The bride is a graduate of 
Wellesley College, class of 1932. A brother 
of the groom is Joshua Nickerson, who 1S 
associated with his father, Capt. Oscar Nick- 
erson, in the activities of Nickerson Lumber 
Co., with yards at Chatham, Orleans and 
Wellfleet, and whose marriage last June 25, 
at Chatham, to Miss Barbara Whitehead, of 
Boston, was an early summer social event in 
the Cape Cod section. 
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tear out this page 
AND HAND IT TO YOUR BEST 


Storm Sasn SALESMAN 


WINTER WINDOWS SAVE FUEL! 
Approximate fuel savings in dwel- 





ling houses: (Expressed in percent- 
age of fuel which would have been 
required for similar house without 
insulation or weather stripping.) 


No insulation, weather stripped . . . . .. . 
Same, with double (storm) windows 

1-2 inch insulation, not weather stripped 

1-2 inch insulation, weather stripped . 

1-2 inch insulation, with double windows 

1 inch insulation, not weather stripped 

1 inch insulation, weather stripped . 

1 inch insulation, with double windows 


With double windows, no insulation 

1-2 inch insulation only . ‘ 

1-2 inch insulation, with double velendbows 
1 inch insulation only ; 
1 inch insulation, with double windows ‘ 





SAVING 
PER CENT 


15 to 20 
25 to 30 
20 to 30 
About 40 
About 50 
30 to 40 
About 50 
About 60 


(Expressed in percentage of fuel which would have been required 
for similar house without insulation, but with weather stripping.) 


PER CENT 
10 to 15 
25 to 35 
40 to 45 
35 to 45 
50 to 55 





that’s an argument no home-owner can refute 
And, by using L-O-F Quality Glass in the Winter Windows you sell, 


you not only give your customers the sparkling beauty and lasting 
brilliance of truly fine glass, but protect your profit because it is 
less brittle and easier to cut. There is, consequently, less breakage. 


LIBBEY: OWENS: FORD 


QUALITY GLASS 


LIBBEY: OWENS: FORD GLASS COMPANY, TOLEDO, 

L OHIO, Manufacturers of Highest Quality Flat Drawn Window 

Glass, Polished Plate Glass and Safety Glass; also distributors of 

F Figured and Wire Glass manufactured by the Blue Ridge Glass 
Corporation of Kingsport, Tennessee. 




















Just Off the Press 
NEW FALL EDITION 


Clancy's Red 
Book 


(Lumbermen’s Credit 
Rating Book) 


You'll find NEW EXCLUSIVE* 
features in the October 1932 
Red Book that will help you to 
more readily increase your sales. 


Try It For 


60 Days Free 


No Obligation 


It contains — 


Hundreds of New Names 
Thousands of Changes 

(many are unfavorable 

changes in ratings). 


*One of the exclusive features is a 
NEW KIND of rating for concerns 
whose paying record is prompt or 
medium, but whose net worth is un- 
determinable. This new rating indi- 
cates the size of the concern (there- 
fore the likelihood of its making large 
purchases) and its mode of payment. 


Use the convenient coupon 


To order the FREE Trial 


Lumbermen’s Credit 
Association 
608 So. Dearborn St., Chicago 








LUMBERMEN’S CREDIT ASS'N., 
608 So. Dearborn St., Chicago, Ill. (49) 


Send the NEW October 1932 Clancy’s Red 
Book and Supplemental Sheets. We'll try it for 
60 days which we understand is FREE and with- 
out obligation. 


Name...... 


Street Address............. 


City. itso aipdlatpideias iatiniaatiieiindiesiinnciaind is thiasiitiistiisiis i 
1 


AMERICAN LUMBERMAN 


California Redwood 


Saw Francisco, Cauir., Sept. 24.—The fol- 
fowing information is summarized from the re- 
ports of 11 mills to the California Redwood 
Association for August: 





—Redwood— White 

Percent of Wood 

; Feet production Feet 
Production ..... 9,590,000 2,332,000 
Shipments ...... 11,190,000 2,019,000 
eee TO cn ccics 957,000 127 96,000 

Orders— 
Received ..... 12,171,000 127 2,172,000 
On hand...... 17,350,000 3,849,000 
Detailed Distribution of Redwood 

: - Shipments Orders 
Northern California*.... 4,011,000 4,630,000 
Southern California*.. 2,338,000 3,418,000 
W NEE Sous See aceaeh ce o 60,000 60,000 
Basternt Sabre ech Gere: set 3,261,000 3,118,000 
ere 1,520,000 945,000 
IN, si sts cs ia ea Beata 11,190,000 12,171,0¢0 


*North and south of line running through 
San Luis Obispo and Bakersfield. 


jWashington, Oregon, Nevada and Arizona. 
TAll other States and Canada. 


Florida Saw Log Case 


The so-called Florida saw log case which 
has once gone through the courts, including 
the Supreme Court of the United States, is 
back in the courts again says the Traffic World. 
Its title before the Commission is Georgia 
Public Service Commission vs. Atlantic Coast 
Line, 186 I.C.C. 157. Its title in the Supreme 
Court was Florida vs. United States, 282 U.S. 
194 (51 S. Ct. Rep. 119), decided in January, 
1931, 

Applications for a temporary or interlocutory 
injunction have been filed in the Federal court 
for the northern district of Georgia in State of 
Florida et al. vs. United States and Interstate 
Commerce Commission and Wilson Cypress 
Co. and Wilson Lumber Co. of Florida vs. 
Same, forbidding the enforcement of the com- 
mission’s order of July 5, 1932, and an amend- 
atory order dated July 28, 1932, by means of 
which the commission directed the railroads to 
establish rates on saw logs in the part of 
Florida involved in the litigation, on a basis 
which the report and order said would remove 
the unjust discrimination against interstate com- 
merce. The applications were set for hearing 
on Sept. 14, which was the day before the one 
on which, under the amended order of July 28, 
the rates were to become effective. 

The complainants allege that the commission 
has not, in its latest report and order, 186 
1.C.C. 167, complied with the requirements of 
the Supreme Court in its 1931 decision. They 
claim that, whether or not jurisdictional facts 
exist and have been made clearly to appear from 
lawful evidence, is a judicial question which 
the court, under the Constitution of the United 
States (and in particular under section 1 of 
article III thereof and the tenth amendment 
thereof of which the petitioners claim benefit 
and protection) is bound to determine for itself 
in this case according to the established forms 
of law, anything in the interstate commerce 
act to the contrary notwithstanding. The com- 
plainants claim that they are entitled to a trial 
de novo upon such jurisdictional facts by this 
court “and hereby make demand for such trial.” 

The Supreme Court in disposing of the prior 
litigation upheld the jurisdiction of the com- 
mission to go into the question of the quality 
of the rates prescribed by the Florida commis- 
sion, but pointed out that its order covered an 
area as. to which the commission did not have 
facts. Florida claimed that what had been done 
constituted an invasion of her domain. After 
the court had spoken, the commission went over 
the case again and put into its report parts of 
the record intended to show that it had com- 
plied with the requirement of the highest court. 
The State and the lumber companies, however, 
challenge the validity of the orders of the com- 
mission based on that further proceeding to 
cure defects. 
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Western Pine Summary 


[Special telegram to American LuMBERMAN] 


PorTLAND, ORE., Sept. 28—The Wester 
Pine Association reports as follows on Opera- 
tions of Inland Empire and California mil, 
during the two weeks ended Sept.. 24: 
Average number of mills reporting, 1134; 


Total production for two weeks.. 61,193,009 
NE bss on do ebs4 0 6 eRe a eens we 79,300,000 
COREE SOCRIVES, 6056s cccviesivuss 94,538,000 
Report of average of 102 mills: 
Average weekly capacity......... 128,746,500 
Weekly average for 3 previous 
Oe ee ere 67,812,009 
Actual production, weekly average 28,568,009 
Report of average 113% mills: 
Average weekly production....... 61,997,000 
Unfilled orders — Sept. 24 (110 
SED. coeinks dsdeaw ened canawekiaw 902,000 


Weekly average of identical mills, average 
number 102: 


-——Two Weeks Ended— 
Sept. 24,1932 Sept. 25, 1931 
Production ........ 28,568,000 46,236,000 
Shipments ......... 37,965,500 46,715,000 
Orders received.... 45,547,000 42,539,500 
Identical Mills— 
Production, weekly average for 3 
previous years (average number 


Ce Se, BSC Revs rieerwoevevees 61,997,000 
On Sept. 24, On Sept. 25, 
1932 1931 


Unfilled orders (110 


MINS) wcccccceces {27,902,000 140,661,000 


WestCoastWaterborne 


SEATTLE, WaASH., Sept. 24.—The Pacific Lum- 
ber Inspection Bureau has issued the fotlowing 

















report of waterborne shipments from the 
Northwest during August : 
Domestic 

INTERCOASTAL— 1932 1931 

Atlantic coast....... 54,032,488 138,215,568 
COoOASTWISE— 

California .......... 42,917,016 58,162,574 

ED 286 bintewoe ns 632,495 191,829 
OTHER— 

Panama Canal Zone. 415,044 214,245 

Hawaiian Islands.... 2,232,793 4,102,572 

Philippine Islands .. 266,018 owen 

POSTS RICO .cecesess 2,115,000 Te: 
Unclassified .......... 766,097 743,162 

Total domestic ..... 103,376,951 201,629,950 

Export 

ORIENT— 

Cb rccwnnwancaon 23,792,914 36,118,156 

SD. an ake hee mi wans 21,268,178 47,902,959 

EE eee eee 149,001 113,934 
EuROPE— 

United Kingdom..... 6,763,659 18,140,418 

Norway and Sweden _............. 33,104 

eee 102,306 98,469 

GOPMABRY ..nccccccecs 250,204 441,503 

OT rrr eee 791,897 1,681,045 

eee 90,141 1,089,853 

rw Shih as Ghar oie 511,898 489,735 

eee 195,907 185,413 

PS eeres: » 133,950 377,448 

Unclassified ........ 55,067 281,029 
LATIN AMERICA— 

South America 

(east coast) ...... 2,188,681 1,660,769 
South America 
(west coast) ..... 1,841,317 2,791,806 

Central America..... 115,085 iQ § scvens 

i ae 561,931 1,479,614 

DEE Gékeceresnas winseewk 4 «aan 
AUSTRALASIA— 

ES are 12,114,761 6,307,945 

New Zealand ....... 26,101 298,617 

South Sea Islands... 84,564 eos 
AFRICA— 

South Africa 113,398 1,355,836 

Total foreign ...... 71,110,900 120,847,653 

Grand totals........ 174,487,851 332,477,603 

Districts of origin of shipments during 
August, 1932, are given as follows: 

Lumber Logs 

British Domestic Export and Bolts 
Columbia ae 750,317 26,655,247 494,132 
Wash’gton ... 70,747,551 31,485,871 2,136,004 
Oregon ...... 31,879,083 12,969,782 998,450 

Tetals....:.. 103,376,951 71,110,900 3,628,586 


Following are lumber footages for the first 
eight months: 1932, 1,521,422,203 feet; 1931, 


2,584,157,556. 
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681,045 

089,853 

489,735 

185,413 

377,448 

281,029 


660,769 
791,806 


307,945 
298,617 


355,836 
347,653 


——__——— 


177,603 


during 


Ogs 

| Bolts 
194,132 
36,004 
198,450 


28,586 


e first 
1931, 





October 1, 1932 


of identical mills for the corresponding period of 1931: 


7ywo WEEKS 
Softwoods: 
Southern 


Northern Pine Manufacturers 


Total softwoods 
Hardwoods: 


Hardwood Manufacturers’ Institute... 
Northern Hemlock & Hardwood Mfrs.’ 


Total hardwoods 
Grand totals 
THIRTY-SEVEN WEEKS 
Softwvods: 
Southern Pine Association........... 
West Coast Lumbermen’s Association. 
Western Pine Association...... 
Northern Pine Manufacturers 


seer 


Northern Hemlock & Hardwood Mfrs.’ 


Total softwoods 


Hardwoods: 
Hardwood Manufacturers’ 


ee 


Institute. . 


Northern Hemlock & Hardwood Mfrs.’ 


Total hardwoods 
Grand totals 


Coeeeereseeresesseseses 


Pine Assocation... .6s<sccess 
West Coast Lumbermen’s Association.. 
Western Pine Association............. 


Northern Hemlock & Hardwood Mfrs.’ 





AMERICAN LUMBERMAN 
National Production, Shipments and Orders 


Wasuincton, D. C., Sept. 26.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Sept. 17, and for 
thirty-five weeks ended that date, covering mills whose statistics for both 1932 and 1931 are available, and percentage comparison with statistics 


Average No. 


of Mills 


Assn. 





Assn. 


eee eee 


eeeeeee 


Assn. 


Assn. 





Production 
1932 
42,015,000 
97,862,000 
55,924,000 
1,404,000 
468,000 


197,673,000 


10,952,000 
None 


Percent 
of 1931 
83 
60 
59 
118 
28 


64 


47 


46 
62 


67 
53 
52 
22 
20 


54 


56 


28 





52 
54 


Shipments 
1932 
67,381,000 
101,952,000 
67,129,000 
2,639,000 
1,420,000 
240,521,000 


21,824,000 
2,139,000 


23,963,000 
264,484,000 


Percent 
of 1931 


64 


63 


Orders 
1932 
66,770,000 
158,850,000 
84,263,000 
2,615,000 
1,254,000 


313,752,000 


26,663,000 
2,197,000 


28,860,000 
342,612,000 


359,358,000 
43,750,000 


403,108,000 


4,915,360,000 


Percent 
of 1931 
114 


95 
101 
83 
52 


100 


91 
94 
92 
99.4 





Orders 57 Percent Above Cut 


WasHincT0Nn, D. C., Sept. 29.—Six associations for the two weeks ended Sept. 24 reported 


as follows: 


Week 

Softwoods ended 
Southern Pine Association (North Carolina Sept. 17 
MEE SROCINEOE) ccccesissvvcceccsncsese eee. Sept. 24 
West Coast Lumbermen’s Association.......Sept. 17 
Sept. 24 
Western Pine Association (Inland Empire Sept. 17 
and California mills)........... coccenees Ope 26 
Northern Pine Manufacturers...... rrerere mh) 
Sept. 24 

Northern Hemlock & Hardwood Manufac- Sept. 17 
turers’ Association ....... SES ARENEEOT Eh- Sept. 24 
ere ii dca Ae cara st at eta Sept. 17 
Sept. 24 
Hardwoods 

Hardwood Manufacturers’ Institute......... Sept. 17 
Sept. 2 
Northern Hemlock & Hardwood Manufac- Sept. 17 
ee MN. bene eeeawe eaeneeeawares ccooe- Sept. 24 
TE Sidnwdecacwcen wesindnrecneedbenaas vecBent, 17 














Relation of Unfilled 


Wasurncrton, D. C., Sept. 26.—Following is a 
stock footage Sept. 3, and the percentage relationship of unfilled orders to stocks: 


Association— 


Southern Pine Association... ..sccses 
West Coast Lumbermen’s Association 
Western Pine Association............ 


West Coast Review 


[Special telegram to AMERICAN LuUMBERMAN] 
SEATTLE, WasuH., Sept. 28.—The 217 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the two 





No. of 
Mills Production Shipments Orders weeks ended Sept. 24 reported: 
114 22,579,000 35,315,000 36,681,000 Production 108,802,000 
123 21,364,000 33,911,000 34,938,000 Shipments 123,189,000 13.2% over production 
216 51,162,000 55,136,000 85,384,000 Orders 164,586,000 51.83% over production 
217 = 57,226,000 67,482,000 78,381,000 A group of 322 mills whose production re- 
111 30,006,000 37,455,000 48,214,000 9 r rt as 
110 297364000 40185,000 44/869,000 —_—"> 1932 to date are complete, reported 
7 786,000 1,467,000 1,540,000 ; . : seis sabi 
7 804,000 2,646,000 3,016,000 Average weekly operating capacity.285,577,000 
- a . Average weekly cut for 38 weeks: 
et 719,000 649,000 ae winaeini 
; 26,( 5 57. OUR i oath ea tiem tae ae waa eames ,072, 
= OT sete, mite ella ee tea BAERS es 62,375,000 
465 104,533,000 130,092,000 172,468,000 | Average cut for two weeks ended 
473 109,184,000 145,069,000 162,261,000 er eee rer 66,090,000 
_ x ne A group of 217 mills, whose production for 
171 i 15,332,000 | the two weeks ended Sept. 24 was 108,802,000 
17 9,000 1,167,000 1,121,000 feet, reported distribution as follows: made 
ica asta 1,058,000 967,000 “1.3 
aces — , Shipments Orders Orders 
188 7,190,000 13,189,000 16,453,000 Rail . 46,502,000 46,940,000 49,644,000 
Domestic 
cargo ... 40,362,000 77,010,000 128,866,000 
Export . 24,463,000 28,774,000 73,427,000 
k Local 11,862,000 11,862,000 ncaa eee 
Orders to Stoc $s 123,189,000 164,586,000 251,937,000 


No. of 
Mills 
105 
171 1, 
11 1, 


Gross 
Stocks 
560,256,000 
037,541,000 
487,260,000 
197,988,000 
731,389,000 


statement for five associations of the gross 


A group of 201 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1931 and 1932 to date, reported as 


Average for 38 seomp 


Orders of 

Unfilled Stocks— follows: 

Orders Percent Aver. of two 

77,371,000 14 weeks ended 
208,587,000 20 Sept. 24, 1932 1932 
137,986,000 9 Production 54,113,000 52,577,000 

9,634,000 5 Shipments 63,144,000 60,830,000 

76,696,000 10 Orders 68,851,000 61,067,000 





100,619,000 
105,093,000 
100,605,000 

















OAK FLOORING 


Pine and Hardwood Lumber 
ALL IN ONE CAR 


Longleaf Pine Lumber and Dimension 
Shortleaf Pine Finish, Trim, Mouldings 
Shed and Yard Stock Items 
Oak and Gum Trim and Mouldings 
Red and White Oak Flooring, Plain or Quartered 
Industrial and Railroad Timbers Our Specialty 


TREMONT LUMBER COMPANY 


CHICAGO OFFICE: 307 North Michigan Avenue 


ROCHELLE, LA. 





Tremont Stock is Grade 
Marked and Trade Marked 
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YELLOW PINE 


Straight or Mixed Cars of 


Yellow Pine and Hardwoods 
. 
PILING — CAR MATERIAL 


GRAIN DOORS 


W.T.FERGUSON 


LUMBER CO. 
ST. LOUIS, MO. 


T. C. WHITMARSH, JR., PRESIDENT 
N. C. WAGGONER, SALES MANAGER 


WEST COAST PRODUCTS 
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GOLDSBORO 


N. C. PINE 


Our “Jiffy Service,” by rail 
and water, will keep you 
supplied with all items in 
YARD STOCK 
SHED STOCK 


Let us prove it on your next order 


JOHNSON & WIMSATT 
Washington, D. C. 
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CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Red Cypress 
' Lumber, Lath 

and Shingles 


Lombes, and have Com; 
Also Tupelo a ve plete 


Diet, Stark & Brown Cypress Co Ltd. 


DONNER, LOUISIANA 











North Carolina Pine and 
West Virginia Hardwood 














CASING, 
"ecured, High Grade » BASE AND 
Capac 29,00 MOULDINGS 
Mixed Cars Our Specialty. 
WILLSON BROTHERS LUMBER Co. 
1530-35 Oliver Blidg., PITTSBURGH, PA. 











LUMBERMEN! 
Write now for our catalog telling 
our books that'll 
HELP YOU MAKE MONEY 


AMERICAN 431 S. Dearborn St. 
LUMBERMAN Chicago, Ill. 
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What Guilt the Cigarette? 


October 1, 1939 





A Thought on Careful Cigarette Smoking 
That Is Timely for Fire Prevention Week 


[By V. 
Don’t misunderstand me, Carl. I’m not 
against the cigarette from the smoker’s 
standpoint. I never did think it was such 
a coffin nail as some folks have tried to make 
it out. As a smoke, it has my complete 
approval, whether it’s toasted, inhaled, picked 
by a blindfold test, mentholated, or with “not 
a cough in a carload.” The real fault isn’t 
with the cigarette, but with the fellow—or 
the girl—who smokes it and is careless about 
putting it out. Potentially it is one of the 
most serious fire hazards with which we have 
to contend. 

With all due respect to you, Jim, I can’t 
feel that it’s really as dangerous as you seem 
to think. Perhaps you exaggerate a bit just 
to make a deeper impression. 

Not at all. That would be too much like 
the old story of “Wolf! Wolf!” and in the 
long run it would do more harm than good. 
No, the danger is there—always—and if noth- 
ing happens, it’s just a case of good luck— 
of better luck than carelessness deserves. 
With a certain combination of conditions, a 
burning cigarette will start a fire nine times 
out of ten. That tenth time is the exception 
that proves the rule. It makes me think of 
something I saw the other day in the moun- 
tains—an automobile driver swinging around 
blind curves on a narrow road, hugging the 
inside close to the mountain instead of keep- 
ing to the right on the outside of the curve, 
sounding his horn only about once out of 
three or four times. If he had met another 
car right on any one of those curves, a 
smash-up would have been absolutely inevi- 
table and at some of those points it might 
have been serious. I[ followed him for quite 
a distance, expecting something to happen at 
every turn. He had one or two narrow 
escapes, but he got by without a wreck. 
I don’t know what saved him, considering 
all the chances he took, but I guess it just 
wasn't his time. You might throw a cigar- 
ette into a pile of rubbish and it might go 
out without starting a fire, but I'd hate to 
take the chance. 

Carl Wilson is the junior member of the firm 
of Baker & Wilson, dealers in lumber and 
building materials, in Woodsville. While it’s not 
a big business as such business is judged in the 
larger cities, Baker and Wilson are both live 
wires and they probably have a more profitable 
business than you'll find in any other town of 
the same size anywhere in the middle West. 
They are active in the State organization of 
retail lumber dealers and are among the lead- 
ing business men of their community. They 
haven’t what would be regarded as a big line 
of insurance but they give all they have to our 
companies, the Associated Lumber Mutuals. 
They have realized that there is something to 
a mutual interest, not only in the dividends that 
they receive, but in specialized protection and in 
effective co-operation in the prevention of fire. 
Carl is vitally interested both in adequate in- 
surance and in fire prevention, but he does like 
to argue with me about my prevention propa- 


ganda. Of course, I am Jim, Jim Farley, 
special field man for the Associated Lumber 
Mutuals. Carl had just returned from an air 


trip to the Pacific Coast and had dropped in 
for a little visit before taking the train for 
Woodsville. 

On the other hand, Jim, I might throw 
cigarettes and matches into a waste-basket 
day after day and have the same luck as 
that fellow on the mountain road. 

Well, don’t try it, Carl. Don’t forget that 
we have that insurance. I know you don’t 
want a fire any more than we want to pay 
a loss. We're both better off as we are and 
it will pay to play safe. I heard a year 
or so ago about some skeptic who bet that 
he could throw a cigarette butt into his 
waste basket and that it would go out with- 
out starting a fire. He tried it and as luck 


would have it, he won his bet, but it was 
He wouldn’t win that kind of 


a freak win. 


Ernest Field, Director Fire Prevention Service Associated Lumber Mutuals] 


a bet once in a hundred times. I know ap. 
other fellow who is a bit careless that way 
and a half dozen times at least in the last 
year he has had to put out a fire in his 
basket. Fortunately he has always been 
there and he stamped it out or threw water 
on it before it did any real damage. His 
janitor makes it a point to check over his 
waste basket the minute this fellow leaves 
his office: It wouldn’t be safe to close the 
office without doing it. 

Well, I don’t believe in taking chances any 
more than you do, Jim. I don’t try to beat 
trains to railroad crossings and I don’t make 
it a habit to throw cigarette butts into my 
waste basket, but, just the same, I still think 
the cigarette isn’t quite as dangerous as yoy 
represent it to be. If you don’t know it al- 
ready, you'll be interested to know that they 
permit the smoking of cigarettes on the 
transcontinental airplanes after they have 
taken off and are in the air, but no pipes 
and no cigars. Explain that away if you 
can. 

There’s probably some good reason, but I 
don’t know just what it is. However, I sup- 
pose you noticed that they also warn pas- 
sengers especially against throwing cigar- 
ette butts from the plane. There’s a reason 
for that, too. 

Surely it isn’t a fire reason? 

Nothing else. Didn’t you read just a few 
days ago about the tests that were made 
somewhere dropping lighted cigarettes from 
a plane. According to the story, six lighted 
cigarettes were dropped from a plane at an 
elevation of 1,500 feet Then men on the 
ground checked up on the cigarettes where 
they fell. Three of the six were out—prob- 
ably falling on the lighted end and thus 
snuffed out. The other three were. still 
burning and, if they had fallen into dry grass 
or shavings, they could very easily have 
kindled a fire. That’s what might happen 
if a cigarette were thrown from a regular 
passenger plane. What if it landed in a 
wheat field, or in a hay stack, or in a lumber 
yard? Of course, no damage might result in 
a clean yard, but what if there were a pile 
of rubbish or dry grass or shavings? For 
your part, it all comes back to the clean 
yard as one of the best protections against 
fire. For the other fellow, it’s a case of be- 
ing careful to put the cigarette out, before 
throwing it away. 

You win, Jim. The cigarette is still on 
the danger list. Our motto is “Smoke, 
brother, smoke with care, and put it out 
completely before you give it the air.” How’s 
that? 

OK, Carl. Have a cigarette? 

Don't care if I do. 





A New Sales Arrangement 


SEATTLE, WASH., Sept. 24.—The Chas. R. Mc- 
Cormick Lumber Co., Seattle and San Fran- 
cisco, manufacturer, wholesaler and shipper of 
Pacific Coast lumber products, has taken over 
the sales of the St. Paul & Tacoma Lumber 
Co., Tacoma, for the territory of California, 
Arizona and New Mexico, both waterborne 
and rail. These two companies have been asso- 
ciated for the last few years in the intercoastal 
business through their sales company, generally 
known as “Palco.” The St. Paul & Tacoma 
Lumber Co. is one of the pioneer lumber manu- 
facturing companies of the Puget Sound area, 
operating large mills at Tacoma, and is one of 
the best known concerns on the Pacific Coast. 
The Charles R. McCormick Lumber Co., one 
of the largest factors in the Douglas fir area, 
operates extensive logging camps and sawmills 
at Port Ludlow and Port Gamble in Washing- 
ton and at St. Helens, Ore., where it also 
operates a creosoting plant for treating lumber 
and ties. The company also operates fleets of 
steamers in the coastwise, intercoastal and for- 
eign trade. 











Octobe 





W 


Re 
Bi 


“Ww 
Matc 
Ev 
her d 
Ba 
he u: 
doesr 
“p 
berg 
the | 
At 
in tl 
place 
A 
lunc! 
to | 
O 
taug 
can 
T 
The 
gas 


tal 









»W an- 
it way 
1€ last 
in his 

been 
water 

His 
er his 
leaves 
se the 


es any 
© beat 
- Make 
ito my 
| think 
as you 
it al- 
Lt they 
n the 

have 

Pipes 
if you 


but I 
I sup- 
n pas- 
cigar- 
reason 


a few 
made 
; from 
ighted 
at an 
yn the 
where 
—prob- 

thus 

still 
grass 
have 
appen 
>gular 
in a 
um ber 
ult in 
a pile 
| For 
clean 
zainst 
of be- 
before 


ill on 
moke, 
t out 
How’s 


nt 


t. Mc- 
Fran- 
per of 
1 over 
umber 
‘ornia, 
‘-borne 
asso- 
oastal 
erally 
acoma 
manu- 
area, 
yne of 
Coast. 
, one 
area, 
vmills 
shing- 
also 
amber 
ts of 


1 for- 


detober 1, 1932 


AMERICAN LUMBERMAN 











The Bottom 

We thought that we could turn around 
When half way down the hill, 

Recover all our loss of ground 
While rocks were sliding still, 

But now our better sense has found 
That no one ever will. 


No, not until we find our feet 
Upon the solid stone, 

The climb we ever shall repeat, 
To summits we have known. 

The deepest darkness of defeat 
Shall bring us to our own. 


Now once again the feet of men 
Are standing at the start, 

For, not until the bottom, then 
Our foolish dreams depart, 

And here we start to climb again, 
Made wise in mind and heart. 


We See by the Papers 


“Wheatland Plow Champion Loses Big Rock 
Match.” Every plowman always has. 

Every time we read of a society girl making 
her debut, we wonder if she could make a cake. 

Baden-Powell says a golfer is half-baked if 
he uses a caddie. And in August he is if he 
doesn’t. 

“Policemen who had been searching for Gold- 
herg found him yesterday in his office,” says 
the Chicago Tribune. 

_ Aren’t our sleuths just wonderful. However, 
in the good old boom times that was the last 
place you would look. 


A man might be out playing golf, or at 
lunch at the club, but he had an “organization” 
to look after the office. 


One of the good things the depression has 
taught us is that the only organization a man 
can really depend on is himself. 

The use of horses on the farm is increasing. 
The farmer has discovered that he can’t raise 
gasoline, or feed corn to a car. 

_ Yes, sir, vanity is a peculiar thing. There 
is, tor example, the police officer who has his 
(newspaper) picture taken with a crook. 

It costs $7,000,000 a year for the Government 
to run the railroads, and a glance at the rail- 
roads’ treasuries will show that that isn’t all it 
costs. 

Now they are advertising “American Orien- 
tal” rugs. Let’s hope they are better than the 
French American cooking the boys found in 
Paris. 

) . } ; 

Personally, we are more interested in car- 
loadings than we are in Republican claims, and 
In power output more than we are in Demo- 
cratic promises. 

One fellow who would surely win would be 
a candidate who ran for an office on a plat- 
form that promised to abolish the office as soon 
as he was elected. 


One-eyed Connolly should not be permitted 
to crash so many public spectacles. But, on 
the other hand, it would be no more than fair 
to let him in for half price. 

“It is to the advantage of the motorist,” 
writes T. W. to the Chicago Tribune, “to be 
able to read the street signs fast and correct.” 
And also speak rapid and correct. 

Ray Ovid Hall, who was fired by the De- 
partment of Commerce, claims to have found 
in its figures an “amazing heterogeny of blun- 
ders in fact, theory and methodology.” 
_“Why,” he asks, “the high priestly obscuran- 
tism?” We all want to know. And what it 
is. Anyway, it’s nice to find a man who speaks 
the language of the plain people. 


“If you rent a house,” says the Pennsylvania 
Railroad to its employees in a note which ac- 
companies their paychecks, “you pay a portion 
of the owner’s taxes.” As a matter of fact, you 
pay all of them on that particular house, and 
then some. 

Bits o' Life 

The unemployment problem is a problem in 
more ways than one. The heart goes out (and, 
let us hope, the hand) to the man who wants 
to work for a living, and’can’t find the work. 
But there are discouragements even in efforts 
for relief. 

For example, a friend from Florida who 
Sunday-dinnered here the other day, told us 
this one. When the cold weather sets in thou- 
sands of the unemployed flock to Florida and 
California, where they will at least be warm. 

To a restaurant man located about three 
miles from our Florida friend’s habitation, the 
number of men who applied for free meals (and 
got them) became a considerable problem. 

Now, it happens that in that locality people 
burn wood, which they find cheaper than freight- 
ing in coal. It also happens that the restau- 
rant man operates a woodyard across the street 
from his restaurant. 

So he told his employees to tell men apply- 
ing for free meals that they would be given a 
good dinner at the restaurant in return for 
half an hour’s work in the woodyard. 

The restaurant then kept a record. Of the 
first 100 men who applied, 3 accepted the propo- 
sition, and 97 moved on hoping to obtain a 
handout without labor. Of a total of 500 who 
applied, 12 worked the stipulated half-hour, 
and 488 refused. 

Our own back door did a business of two 
or three a day last winter, but we did not re- 
ceive a single application after the grass-cut- 
ting and weed-pulling season arrived, although 
we were ready to pay in cash, not merely food. 

In Illinois, many coal miners are receiving 
county relief, with taxpayers’ money, from local 
officials, although they could go to work imme- 
diately for $5 a day, the scale agreed to by 
their union officers. 

Far be it from us to fail in sympathy; but 
there ought to be some way of weeding out the 
hobo from the men honestly looking for work, 
and of refusing relief to the man who could go 
to work if he would. 


Even the Wages of Sin Have Been 
Cut 


Sentences imposed on criminals now-a-days 
remind one of the rime of our childhood: 

Baby sat on.the window-seat. 

Mary pushed Baby into the street. 

Baby was scattered all over the area, 

And Mother shook her finger at Mary. 


Follow Up 


Even the well established skies, 


Though bright their lightning, think it wise, 


When days are dark, to advertise: 
Although a flash may make men wonder, 

When back to earth men turn their eyes, 
Remind them with a little thunder. 


You, too, may think yourself as bright 
As lightning flashing in the night, — 
Your goods as good, your price as right, 
As mortal men will ever find them. 
But, when the days are dark, you might 
Do better if you would remind them. 


The heavens follow up their flash 

With that reverberating crash, 

Yet many merchants go to smash, 
When dark the days, economizing, 

Yes, losing and not saving cash 

By cutting down their advertising. 





of 
“Bude Quality” Lumber 


The Sales Value 


Because it embodies practically every natural 
attribute which goes to make a good build- 
ing wood, “Bude Quality” Shortleaf South- 
ern Pine possesses more than the average 
sales appeal in the retail yard. 


Get our quotations now on a mixed car of 
finish, casing, siding, ceiling, base, molding, 
dimension, etc. 


All of our lumber is treated with Lignasan 
to kill sap stain. It’s always BRIGHT lum- 
ber. 


Grade Marked—Trade Marked 
Species Marked 


Homochitto Lumber Co. 


BROOKHAVEN, MISS. 


Eastern Sales Offices 
Scranton, Pa. 














SOUTHERN HARDWOODS 


We have a separate hardwood plant 
at Bude, Miss., in which we are 
manufacturing Poplar, Red and 
Sap Gum, Cypress, Red and 
White plain and quar- 
tered Oak, Ash, 
Beech, Hickory, Soft 
Maple, plain and 
quartered Tu- 
pelo and Syc- 
amore. 


Also 
Selling 
“NEWMAN” 

Original Growth 
Longleaf Products 


















BURTON -SWARTZ 
CYPRESS CO. 
PERRY, FLA. 


Tidewater Red Cypress 


THE BEST 
OBTAINABLE 


The Largest Stock in the 
Entire Industry 
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“Hercules” Wire Rope 


has been tested by time and 
proven by service. Its best 
recommendation is the con- 
stantly increasing demand for 
it. Its one red-strand is our 


guarantee of quality. 
Established 1857. 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
New York Chicage Denver San Francisce 












Willamette 
“UTILITY” 
Carrier 


for lumber, 
pulp, paper, tile, 
steel, pipe, 
brick, etc. 


Write for folders 


W illamette-Ersted 


Company 
PORTLAND, OREGON 
Peoria, Illinois Seattle, Wash 
New York City . 





SCRIBNER’S 


Lumber and Log Book 


Most complete book 
of its kind ever pub- 
lished. Gives measure- 
ments of all kinds of 
Lumber, Logs, Planks, 
Timber; Hints toLum- 
ber Dealers; Wood 
Measure; Speed of 
Circular Saws; Care of 
Saws; Cor 
Tables; Felling Trees; 
Growthof Trees; d 
Measure; Wages, 
Rent, Board, Interest, 
Stave and Heading 
Bolts, etc. 


ghout the United States 


Stand, 


d Book th 
and 


paw ror. 50 Cents 


S. E. FISHER, P. 0. Box 197 


ROCHESTER, N. Y. 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 
Foreign Forwarders, Customs Bro- 


kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 
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Business Changes 


ALABAMA. Roanoke—James C, Wilkinson 
William S. Askew have purchased the W. 8. 
Lumber Co., which has operated a large 
plant in Roanoke for several years. 


and 
Askew 
lumber 


Sylacauga—The R. E. Clark Lumber Co. has 
moved from Meridian, Miss., and opened offices 
in the City National Bank, Sylacauga, and will 


deal only in longleaf pine. 
ARKANSAS. 
succeeded by 


Earl—East Arkansas 
Farmers Lumber & Exchange Co. 

CALIFORNIA, Alturas—Alturas Building Mate- 
rial Co. (not inc.); E. N. Pomeroy now sole owner. 

Calexico—Valley Lumber Co. bought local yard 
of Sones Lumber Co. and moved headquarters 
from El Centro. 

ILLINOIS. Chicago—Grand Avenue Lumber Co. 
incorporated as Siegel Lumber Co., 4815 W. Grand 
Avenue, 

INDIANA. Hudson 
by Paul L. Snyder, 
Lumber Co., Garrett. 

KANSAS. Ames—George W. Hays & Son closed 
local yard. 

Dodge City—Dodge City 
8S. Smith. 

KENTUCKY. Beattyville—Kash 
bought by Lee Congleton and H. G. Dulaney, and 
name changed to Beattyville Lumber Co. Mr. 
Congleton is in similar business at Lexington. 

MINNESOTA. 


Lumber Co. 


teed Lumber Co. purchased 
formerly manager of Garrett 


Lumber Co. sold to L. 
Lumber Co. 


Adams— Steichen Lumber Co 


lumber and coal business purchased by Hayes- 
Lucas Lumber Co.; headquarters Winona, Minn. 
MISSOURI. Appleton City—Herrman Lumber 


Co. successor to Appleton City 
owners in similar business here. 
NEBRASKA. 


Lumber Co.; new 


toca—Union Lumber & Mercan- 


tile Co. purchased by E. L. Pothast and name 
changed to Roca Hardware & Supply Co. 
NEW YORK. Brooklyn—New York Wood Heel 


Co. and Progressive Wood 
New York Progressive 
NORTH CAROLINA. 


Heel Co. taken over by 
Wood Heel Corporation. 
Farmville and Mount Olive 
—Farmville Lumber Co. and Woodward Lumber 
Co.,. respectively, succeeded by Farmville-Wood- 
ward Lumber Co.; headquarters Suffolk, Va. 

OHIO. Rocky River— 
branch taken over by 
Co. (Inc.). 

OKLAHOMA. Enid—Reich 
ceeded by Home Lumber Co. 

OREGON. Eugene—Morris Lumber Co. 
has changed its name to Monroe Lumber Co. 

La Grande—The Sawyer-Holmes Mercantile Co., 
grain, fuel and building materials, has been ab- 
sorbed by the Home Lumber & Coal Co., in similar 
business at Boise, Idaho. 

WASHINGTON, Everett—C. H. Massar has pur- 
chased the business of the Broadway Lumber Co 
Extensive improvements to the plant, with a view 
for future development of the business, will be 
made. Mr. Massar also operates the Snohomish 
Lumber Co., Snohomish. 


Prasse 
Prasse 


Lumber Co. local 
Lumber & Material 


Lumber Co. suc- 


(Inc.) 


Incorporations 


CALIFORNIA. Santa 
Lumber Co. organized 
$100,000, by Marian A. 
Christopher Funnell. 


DELAWARE. 


Parbara—Santa 
with a 
Jones, 


3arbara 
capitalization of 
Winifred Joyce and 


Wilmington—The 
Lumber Co. chartered to engage in the lumber, 
cross-tie, shingle and naval _ stores’ business 
Authorized capital stock, $30,000. 

IOWA. Mason Cty—The L. A. Moore Lumber 
Co. (Inc.) chartered with capital of $30,000; whole- 
sale and retail business. Incorporators: I. A. 
Moore and others. 

Sioux City—The Spalding, Avery, Holland Lum- 
ber Co. (Inc.) chartered with capital of $100,000, 
by George Lawrence Avery, president, and others. 

KENTUCKY. Louisville—The General Insulation 
& Roofing Co., incorporated. H. C. Branham, 2348 
Page Street, interested. 

Newport—tThe Builders Supply Co. incorporated; 
capital $10,000. H. Edward Reese interested. 

LOUISIANA. New Orleans—Blanchard Lumber 
& Supply Co.. incorporated with capital of $5,000; 
Paul A. Blanchard, 1815 Audubon, interested. 

New Orleans—The Manno Cooperage Co. (Inc.) 
chartered by Thomas B. Burbank, 534 Felicity 
Street, and others. 

MARYLAND. Port Deposit—Construction Mate- 
rial Co. incorporated. 

MICHIGAN. Saginaw—Strable 
Co. incorporated under same 
branch of Saginaw Lumber Co. 

NEW YORK. Bellmore—Seaman-Sickles Lum- 
ber Corporation incorporated; capital $100,000; 
Edgar J. Seaman, Washington Avenue, Bellmore, 
interested. Will operate business in Hempstead, 
 ? * 

3rooklyn—Montrose 
ward Sheeber, 597 
terested. 

Jamestown—Willson Plywood Corporation; 
ital $10,000; 
interested. 

New York City—Hardwood Timber Corporation, 


Watters-Tonge 





Lumber 
name; no 


& Salt 
longer 


Lumber Corporation; 
Linwood Street, 


Ed- 
Srooklyn, in- 


cap- 
Nathan Willson, 519 Washington St., 


lumber of all kinds, incorporated with capital 
25,000; Esther Edelman, 1440 Broadway, New 
York City, interested. 


New York City—Isle Coal & Lumber Co. Incor- 
porated, 





New York City—Juno Woodworking Co. 


. - char. 
tered with capital $20,000. 


New York City—tTrinity Lumber Co. incorpor. 
ated; capital $10,000; S. Ellsworth, 86 Centra) 


Parkway, Mt. Vernon, N. Y., interested. 
NORTH CAROLINA. Fayetteville—John M, De. 
Vane & Co, (Inc.); capital $100,000. To conduct a 
wholesale lumber business. 
VIRGINIA. toanoke—The Humanity Hall Lang 
& Lumber Co. incorporated; capital $10,000. 
WASHINGTON. 
incorporated. 
CANADA. 3ritish Columbia, Vancouver -Ciseo 
Lumber & Packing Co. (Ltd.), 909 Stock Exchange 
Building, incorporated. 
British Columbia, Vancouver—Pacific Tie & Pole 
Co. (Ltd.), 163 Hastings Street, West, incorporated. 


New Ventures 


Highland Park—W. E. 
(headquarters Los Angeles) 


La Conner—Markle Lumber Co, 


CALIFORNIA 
Lumver Co, 
local branch. 

Lafayette 
cently began. 

Oakland-— Builders 
East 14th Street, 
doors. 

San Francisco—Acme Plywood Container Co., 426 
Fullerton Ave., recently began. 

San Francisco—Tahoe Sugar Pine Co., 
Street, recently began. 

Solvang—cC, V. Nielsen has started a planing mill 
and retail lumber business. 

FLORIDA. Jacksonville—M. L. 
merly connected with the Dekle 
the Portland Cement Co., 


Cooper 
opened 


Lafayette Lumber & Supply Co. re. 
Supply & 


Material Co., 7514 
recently 


began; retail sash and 


681 Market 


Holland, for- 
Lumber Co. and 
announces the opening 


of the Holland Lumber Co., at the location for- 
merly Oct upied by the Superior Lumber Co., at 
2861 College Street, to serve the retail lumber 
trade. 


GEORGIA. Macon—H. C. Fowler Lumber Co. re- 
cently began; manufacturer of lumber; 
Cross City and Lake City, Fla. 

IOWA. Ogden—Ogden Building Material Co. has 
opened a retail lumber business; L. H. and Blanche 
Webber, proprietors. 

LOUISIANA. New Orleans—P. A. Blanchard, 
formerly manager Madison Lumber Co., is opening 
a retail yard under his own name, in the former 
Griswold Lumber Co. location. He is now making 
arrangements for stocks. 

Kentwood—Kentwood Manufacturing Co.; @’ 
Harrell and C. L. Spotswood leased the plant of 
the Kentwood Lumber Co. and are operating under 
the above name. 

MASSACHUSETTS 
Co., 60 Hill Top 
began. 

MISSOURI. Lee’s Summit-—The Thompson Lum- 
ber Co., Kansas City, Mo., has opened a lumber 
yard here; Fred Martin is in charge. 

NEW YORK. 


mills at 


Soston - 
Street 


Neponset 
(Dorchester), 


Lumber 
recently 


Brooklyn—Frank’s Lumber & Sup- 


ply Co. (Frank Goldberg, proprietor) recently be- 
gan a retail lumber business 
New York City—Queens—William Starr recently 


began a retail sash, door 


127-02 Northern Boulevard (Corona). 
NORTH CAROLINA. Elm City—Elm City Lum- 
ber Co. has opened a retail lumber business here 
OKLAHOMA, Krebs—B. & C. Lumber Co, re- 
cently began retail lumber business. 
Oklahoma City—T. J. Stewart 
opened a yard here. 
PENNSYLVANIA. 
ber & Supply Co. 
business. 
TENNESSEE. Somerville—City Lumber Co. has 
opened a retail lumber business here. 


and trim business at 


Lumber Co 


New Castle 
recently 


New Castle Lum- 
began a retail lumber 


TEXAS. Alamo—J. A. Kautsch Lumber Co. has 
begun a retail lumber business at this place. 
Smithville—Turney Lumber Co. recently began 


a retail lumber business. 

WASHINGTON. Tacoma—The Tacoma Millwork 
Supply Co. has been formed by R. T. Davis and 
seven others of the same family. 


New Mills and Equipment 


MICHIGAN. Pullman—The Pullman Manufac- 
turing Co. is to rebuild recently burned crate 
manufacturing plant, at cost of about $40,000 

WASHINGTON. Aberdeen—The Hobi Timber 


Co. is about to build an extension to its logging 
railroad. 

WISCONSIN. Rice Lake—The Edward Hines 
Lumber Co. will reconstruct and repair lumber 
mill, at cost of about $40,000. 

CANADA, British Columbia, Penny—The Red 


Mountain Lumber Co. is planning 
sawmill to cost about $50,000. 

Quebec, Timmins—Flesherton 
erection of storage yards to 


Casualties 


erection of @ 


Lumber Co. plans 


cost about $50,000. 


LOUISIANA. Alexandria—The Roy O. Martin 
Lumber Co. plant No. 2 was destroyed by fire; 
loss approximately $25,000, partially covered by 
insurance. 

NORTH CAROLINA. Henderson — Patterson- 
Carter lumber and woodworking establishment 
and plant suffered $15,000 fire loss, partially cov- 


ered by insurance; plant will be restored as soon 
as possible and concern will continue its business. 

OREGON.  Lebanon—Central Lumber Co. suf- 
fered loss of $12,000 on planing mill and retail 
lumber yard; insurance $8,000. 
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A quick survey of any M © T Oo a 4S cere admiration for GMT 


Lum- : highway in the land will design and construction, 


open your eyes to many T a U Cc K y an outspoken appreciation 
o. has : important truck facts. of GMT service facilities, 
b and well-founded deci- 


work Youll find a lot of Gen- AND TRAILERS sions to buy new GMTs 
eral Motors Trucks — - when present trucking 
they're popular in every section of the country. equipment is augmented or replaced. 

You will see old GMTs that have been in constant If you are buying new truck or trailer equipment 


service six or eight years or longer. General Motors this fall, note the increasing number of GMTs and 


amber Trucks have established enviable records for durability. learn how capably they meet every hauling need. 


Look further, to the names of the firms that operate these “Cutting Distribution Costs with Motor Trucks,” 


P 000. trucks ... Fleet owners and one and two-truck oper- a valuable compilation of facts to guide you in 
ators who figure trucking costs to the penny ... Na- selecting the most economical types and sizes of 
“are: tionally known firms that always buy on the basis of hauling equipment, will be sent free on request. 


sound value... And hundreds of haulers of perishable 


loads,who can taffordtotakeachance withtruck failure. 


GENERAL MOTORS TRUCK CO., PONTIAC, MICH. 
(A subsidiary of Yellow Truck & Coach Mfg. Company) 
Talk with the operators and you will discover a sin- Time Payments Available Through Our Own Y. M. A.C, 
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Co PACIFIC COAST Co 


The Polleys 
Lumber Co. 


Manufacturers of 
| Ponderosa 


Pine 





Selects 


General Offices and Mills: 


Missoula, Mont. 














for HOUSE PLANS & 
MATERIAL LISTS 


HOW WILL IT LOOK? 
HOW MUCH WILL IT COST? 


Special Lumberman’s Service 
FLOOR PLANS AND PERSPECTIVE SKETCH, 


ta... .22.50 


MILLWORK LIST 


We make, sell and rent models to your plans and 
specification. Write for special low prices. 









Send your prospective customer's own sketch and 
your Instructions. Immediate attention by air mail. 


LUMBERMAN’S DRAFTING 
& LISTING SERVICE 


233 Drumheller Bidg., Walla Walla, Wash. 

















Our Main Lumber Business 
Our Real Lumber Business is 


LONG TIMBERS! 


and it always has been! We know our 
business, yet we charge no more! 


OSTRANDER fimsie'ce. 


TIMBER CO. 
OSTRANDER, WASH. 
“The original long timber mill.” 








A lgoma Soft Textured 
California Soft Pine 







CLEARS, SELECTS, 4 FACTORY PLANK, 

BEVEL SIDING, COMMON on 

BOX SHOOKS OR 
Est. 1905 pas 8 











Algoma Lumber Co., .os‘tncrues, CALIF. 
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Market News from Aneri 


Los Angeles, Calif. 


Coastwise Arrivals.—While unsold stocks 
showed an increase during the third week 
in September, building permits, which at that 
time already exceeded the total for August, 
forecast a strengthening in demand. The un- 
sold total on Sept. 10 had shrunk to 2,579,- 
000 board feet, but twenty-three cargoes hav- 
ing arrived during the period ended Sept. 17, 
the total on that date reached 4,659,000 board 


feet, including the report of an additional 
firm. The total number of firms reporting 
statistics is now twenty-six. There were 


twenty-two cargoes of fir arriving during 
the first two weeks of the month, with 11,- 
613,000 board feet, and one cargo of red- 
wood with 314,000 board feet, the smallest 
amount received for a similar period for 
many months. A favorable condition is the 
reduced number of surplus items, now listeé 
as only 2x4-inch common worked, and fir 
lath. Retail yards seem to be better stocked 
than they were six months ago, although the 
tendency is still to underbuy rather than 
earry full lines. 


Tacoma, Wash. 


West Coast Woods.—Inquiries, particularly 
from South America, have been more nu- 
merous during the last fortnight than at 
any time in the last two years, and are con- 
tributing materially to the optimistic feel- 
ing of lumber operators in this section. These, 
coupled with a slight improvement in orders 
for all grades of lumber, are providing stim- 
ulus to all manufacturers. 


Trans-Pacific Rates.—Steamship men here 
are reporting a slight stiffening in the rates 
on lumber moving from Puget Sound to 
Chinese and Japanese ports. The Pacific 
Westbound Conference has maintained an 
open rate on lumber. Shipping men at- 
tribute the raise in rates to decrease in the 
amount of tramp tonnage and in space avail- 
able on regular liners, with increased lum- 
ber offerings. The next meeting of the 
Pacific Westbound Conference will be held 
in Tacoma, Nov. 14. The gathering will 
draw shipping men from San Francisco, Los 
Angeles, Portland, Seattle, and Vancouver, 
B. C., and lumber rates are expected to 
come in for considerable discussion. 


Production.—Reflecting the improvement in 
lumber demand is the announcement of 
Ernest Dolge, prominent Tacoma operator, 
that he will reopen his mill on Hylebos 
waterway here Sept. 26, after several 
months of idleness. This action will in- 
crease the number of mills operating here 
to six. The normal number of mills oper- 
ating here is nine. Mr. Dolge plans to op- 
erate his plant at approximately 75 percent 
of capacity. 

Some improvement likewise is apparent 
throughout southwest Washington and the 
Olympic Peninsula region. The Wright Con- 
struction Co. mill, at Port Angeles, an- 
nounces it will begin operation immediately 
on sawing of airplane spruce for the Jap- 
anese trade. The mill has been idle for sev- 
eral months, but sufficient logs are now on 
hand for an _ indefinite operation. The 
Olympic Forest Products Co. mill, at Port 
Angeles, resumed operations Sept. 13, after a 
six-week shutdown, putting more than 275 
men to work. Both the sawmill and the 
sulphite mills are in operation. 

Heavy shipments of logs and ties are re- 
ported from the Port of Longview. The logs 
were rafted up the Columbia River from the 
Crown Willamette workings, near Cathla- 
met, and were loaded on flat cars at Longview 
for Puget Sound delivery. They are being 
used for plywood and veneer. Another cargo 
of 1,000,000 feet of railroad ties is standing 
on the Longview port docks awaiting ship- 
ment to China. This is the second cargo of 
this size to be prepared in Cowlitz County 
for Oriental delivery in recent weeks. 

Willapa Harbor reports that an order of 
2,500,000 feet of rough lumber for Peru has 
been received by mills there, and that addi- 
tional South American orders are expected. 
The Case Cedar & Shingle Co. mill, at Ray- 
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mond, has started operating a night shift 
the first time in three years that sales haye 
necessitated such action. The company has 
opened its logging camp on North River, ang 
reports plenty of cedar logs available. The 
Sun Lumber Co., of Raymond, is opening 
a logging camp on the Nemah River. Hem. 
lock and spruce will be towed to the plant 
at Raymond for use in box stock. Consider. 
able fir also will be logged and brought to 
the Raymond mill for sawing. 


The E. C. Miller Cedar Lumber Co. plant 
resumed operations at Aberdeen, Sept. 21, 
after being closed for several weeks. The 
plant has been operating off and on for the 
last year, and has never been idle for more 
than a few weeks at a time. The Bay 
City Lumber Co. sawmill, at South Aberdeen, 
also has resumed operation on a part time 
basis, giving employment to 200 men. These 
start-ups increase the number of major mills 
in operation on Grays Harbor to seven. The 
others are the Anderson & Middleton mill, 
Aberdeen; the Eureka Lumber & Shingle Co., 
Hoquiam; the Hulbert mill, Aberdeen; the 
White Star Lumber Co., White Star, and 
the McCleary door factory, McCleary. A few 
weeks ago only three mills were operating 
on Grays Harbor. Nine sawmills still are 
idle. 


The Buckley Logging Co., at Buckley, has 
resumed operations following a shutdown of 
several months. The Buckley hemlock mill 
likewise has resumed cutting. The two op- 
erations employ about 100 men. The Payne 
shingle mill, at Buckley, likewise has re-, 
sumed operation. . 


Jacksonville, Fla. 


Southern Pine inquiries have shown a 
slight decrease. The railroads have not sent 
out many lists; buying may have temporarily 
halted due to a stiffening of prices. This 
price change has been brought about by! 
severe rainfall for the last three weeks. 
With few exceptions, small mills are down, 
and larger mills in most cases are booked 
ahead on special cutting and export items 
and have not-increased production, for shed 
stocks and small framing items and scantling 
sizes are moving slowly. Industrial business 
has not shown as much decrease as railroad 
but no increases are in evidence. Yard stock 
demand is holding its own, and prices on 
small framing and shed stock have changed 
little. 


Cypress demand is off slightly. The yards 
eased off on buying last week. Prices have 
not changed in the higher grades, and only 
slightly on some lower grade items. The 
larger mills are making no reduction, only 
the smaller mills making any concessions 


whatever. 
St. Louis, Mo. 


Southern Pine representatives report that 
inquiries are continuing to come in increased 
numbers, and are covering a wider field of 
demand. Mattress lumber for river work is 
being inquired for in large quantities, for a 
number of projects to be pushed during low- 
water stage. Railroad inquiries are also 
heavier, covering material for both equip- 
ment repairs, and bridge and building work. 
Retail yard buying is continuing in better 
volume. Sales representatives also state 
that it is becoming more and more difficult 
to fit dealer demands to badly broken mill 
stocks, and dealers who require prompt de- 
livery on certain items are accepting sub- 
stitute suggestions for fillers. Stocks of low 
grade items, both boards and fencing, are 
extremely short at the larger mills, as are 
items of short dimension with the smaller 
operators. The price tendency is upward. 
No. 2 boards and shiplap, 8- and 10-inch, 
are $16.50@17 for small-mill stock; $18@18.50 
for large-mill stock. No. 1 dimension, 2x4- 
inch, 10- to 20-foot, is $17.50@18 for small- 
mill stock; $20@21.50 for large-mill stock; 
8-, 9- and 10-foot are extremely scarce at 
$16@17. B&better flat grain flooring, small- 
mill stock, is $23@23.50; large-mill stock, 
$24@24.50. Straight cars of 10-foot are $21; 
12-foot, $22; 16-foot and longer, $25.50@ 26.50, 
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t shift, 


B&better ceiling, %x4-inch, is $20.50@21; firmer at the mills, though the demand here Klamath 
“ neve i-inch, $24@24.50; %-inch standard parti- has made but slight improvement recently. 
ny has i 25.50. Bé&better car siding, 1x4-inch : P G Pi 
tion, $25.50. , . ’ Hardwoods.—Trade shows little, if any, 
“4 = §-foot, is $26; 10- and 12-foot, $24. _No. 1 change for the better. Sentiment is more on erosa ine 
opening | common car lining, 1x6-inch, 16-foot, is $22; hopeful, but the yards are doing much less Rear 
og 18-foot, $25 for air Grsee stock; kiln dried than normal business. The brightest feature ae ye en’ 
e plant stock is mihett a = > agg en 4 of the situation is the advance that has been 
: siding, Bé&better, 1x6-inch, x ¢ ’ taking place in mill prices. Both oak and . 
oy standard patterns, Is $38.50@ 36. B&better maple flooring are higher, and there is said Big Value 
0 finish, S48, 1x4-inch, is $28; 6- and 8-inch is to be a marked shortage of flooring oak. F S k 
$29; 10-inch, $38; 12-inch, $49. All above ¢,, gum has also shown an increase in actory toc 
Pg prices are f. 0. b. St. Louis. strength. } 
Ss. The West Coast representatives state that both Western Pines.—A somewhat firmer mar- Just notice the beautiful 
for the | inquiry and sales are improving, with price ket has developed in California sugar pine, soft texture of the lum- 
or more advances being made in all finish and bundle and an advance is looked for in sympathy ber shown on the left. It’s 
he Bay | stock. Railroad buying continues to improve, with other woods, as the result of a brighter very easy to work and 
erdeen, but prices are reported as unchanged on this industrial situation. pn niger nor “makes a hit” with the 
rt time class of material. retailers are making ne gt Bega buyer who is seeking 
—_ | Hardwood representatives report that sales seals Coniiak tania ae animes trom 66 Pn 2 values. 
0 i i 4 é i ses . . . 
~ "The | ng ogee aa” Nene — eae aa ie to $1 on some items during the last week. Klamath District is famed 
on mill, poe plants are practically exhausted at Northern Pine.—Buying of northern pine for its fine quality Pon- 
Ble Co,, the sawmills, with very little green stock is not up to normal for this time of year, derosa Pine timber. 
en; the | coming on. Oak flooring representatives re- and is curtailed by the higher tariff put into That’s why buyers prefer 
a and port sales as continuing to increase, with effect some months ago. The amount of i to buy our 
few ‘i yanci 3 items. building in this section has not increased to 
. ces advancing on scarce i u g 
erating 7 any large extent, so that retailers have not SELECTS AND 
till are B +4 | N ¥ been disposed to add much to their stocks. COMMON 
wera Pte Ve range S4S OR ROUGH 
ley, has Lumber sales show little improvement as Louisville, Ky. SHOP AND BOX 
lown of ‘compared with a month ago. Retailers are 7 ; % 
ck mill | going some buying to replenish their stocks, . Southern Hardwoods.—Business has been Write now for quotations 
[wo op- and find that prices are showing an advanc- better than in August, which was the best = on the stock you need to 
> Payne ing tendency, which is most marked in south- month in some time. Demand has been scat- 12” No. 2C on balance assortments. 
has re-,| orn pine and shingles. It is quite difficult tered, and largely for one and two-car lots, 
co find a shingle mill that can make prompt but a few up to around five or six cars have 
shipment, and this situation promises to last been sold, and some mixed cars. Cypress { ‘rater a e 
for a while, since there is a big shortage has been very active, a all — a a 
f logs reported. Southern pine roofers are thicknesses from inch to two-inch. me b C 
lown a 4 $2 or more a thousand, with a further common cabinet —_— of one a — um er oO. 
ot sent i 4 oods are also sold for export, but export oak prices have 
ae 2 a ee SPRAGUE RIVER, ORE. 
3. This . 
out by! Huntington Taylor 
weeks. ? GENERAL MANAGER 
e down, a * b k 
beeked | Outstanding Developments in Lumber Markets 
or shed 
antling Loadings of forest products (two weeks Price-cutting is at minimum in South- 
pusiness ended Sept. 17), increased 538 cars, fol- west, small mills having disposed of SURETY BOND BRAND 
pene: lowing previous gain of 1,841 cars.—See stocks, while large mills are far outselling “PROTECT-WRAPT” 
dco story page 22. their cut, which they are not inclined — 
ee ae : to step up.—Kansas City, Mo. Red Cedar Bevel and Bungalow Siding 
changed Northwest log shortage impends unless , , : and Surety Bond Brand Shingles are 
camps resume in thirty days, but they Smaller North Carolina pine mills are 
e yards are disinclined to produce for present starting to operate again.—Norfolk, Va. SUPERLATIVE QUALITY 
- pe prices.—Seattle, Wash. Southern roofers aré up $2 a thousand NATIONALLY ADVERTISED 
s. The Columbia River cedar and red fir log and tend to advance further.—Buffalo, EASIEST TO RESELL 
yn, only quotations are marked up.—See table * ae Anything in Cedar, and—through our 
penis page 55. Alabama mills decline rush orders but Canet connections—any mixture of Fir, 
fey rt oe ORE Hemlock and Cedar 
oast, because tramp steamers are busy = . ‘ 
rt that with other cargo, have stiffened.—Ta- Railroads, other industrial users and B BROS. co. 
aaa coma, Wash. retailers are steadily increasing their RIDGEFIELD, WASH. 
field of Intercoastal shippers trying to load at orders—the last named finding it neces- 
work is old rate, and express doubt that volume sary to substitute items.—St. Louis, Mo. 
aN ok will be sustained on new.—Seattle, Wash. Railroads warned of probable shortage 
re also Steadiness of intercoastal rate is re- of the kind of lumber they will require.— " 
equip- flected in firmness of prices on Atlantic See story page 19. F ther River Lumber Co 
5 work. coast.—Boston, Mass. Canadian shippers of eastern spruce ea . 
| better . ° P ° 
> state Southern California receipts are very have not been able to pass on to United . 
iffic small, and unsold stocks are so reduced States consumers any material proportion Delleker, Plumas Co., Calif. 
difficult > 3 . 
en mill that only two items are in surplus.—Los of new tariff.—Boston, Mass. i of 
a Angeles, Calif. Northern pine mills are finding mixed 
of low Northern California has increased pur- orders more difficult to fill—Minneapolis, FAMOUS FEATHER RIVER 
ng, are chases on Columbia River, without price inn. 
Bede dickering.—Portland, “e k 1 f Bright, new hardwood is selling above SOFT PINE 
spwaré Though buyers hold back, volume 4 prevailing prices on old stocks.—Mem- 
10-inch, necessary purchases has greatly increased, phis, Tenn. All and Thic 
§@18.50 and prices have slightly advanced.—New : . ee: Grades 
Ox he York City. Appalachian mills report steady gain in up to 16/4 
-_ = 7 , sales, especially of wormy chestnut and 
ll y 
small- _ Searcity of common southern pine higher grade oak, but no price advance. 
or items has caused them to advance; saw- —Elkins. W. Va. THICK UPPERS 
ee mills are not operating, but planers are asia er < eperias Tye 
oo using up seasoned stocks.—Shreveport, American walnut sales have been OU 
re $21; La. steadily increasing.—See story page 22. 
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been too low to be interesting. Gum de- 
mand has been in sap, including FAS and 
Nos. 1 and 2 common, chiefly 4/ to 6/4. There 
has been some red and white oak business, 
including 4/ to 8/4 stock, chiefly in common. 
Walnut has been a shade more active in the 
lower grades. Poplar is dull. Low grade 
lumbers have been moving fairly well to box 
plants, but automotive woods remain quite 
dull. Hardwood flooring continues quiet, and 
so there is very little demand for flooring oak. 
There has been a fair demand for veneers, 
but plywoods remain quiet. Logging is 
inactive, due to low prices paid for logs, 
which have not interested country dealers. 


Pine.—Demand has been quiet, due to light 
building operations, but building is improv- 
ing a trifle. 


Shreveport, La. 


Southern Pine.—Sections of the country 
where demand has been fairly good for sev- 
eral weeks, have shown a tendency to slow 
down in their buying, but the sales outlook 
is a little more encouraging. Scarcity of sev- 
eral items of dry common, such as No. 2 
shiplap and No. 2 dimension, as well as of 
6-inch center-matched flooring, has caused a 
stiffening in prices of these items. The whole 
list has made some advance, for many saw- 
mills remain closed down, only the planing 


= PACIFIC CoasT 
DON'T TAKE LESS 


Starks assures you — 


All-Weather Non-Fading Stain 
Shingles Double-Dipped under 
pressure then dried and Brush- 
Coated. 








Write it on your stained shingle order — 


“MUST BE STAINED BY STARKS” 


Starks Stained Shingle Co. 
Seattle, Wash. 
“Since 1914 STARKS has set the pace” 








K. D.Window and Door Frames 
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Garage Doors 


Reid, ouse Doors 


Cut Door Stock 
Plywood or Veneer Panels. 


Porch Columns 
Porch Newels Porch Rails 
Balusters and Baluster Stock. 


Straight cars or mixed with 


yard stock. 
John D. Collins Lumber Co. 
White Bidg., SEATTLE, WASH. 
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mills of these being operated, and the mill 
supply of seasoned yard lumber is therefore 
being drawn on to such an extent that stocks 
of common items are depleted. Mills are not 
willing to take orders for several cars of 
No. 2 shiplap, if doing so would cause them 
to lose attractive mixed orders for which 
this item was needed. 


Spokane, Wash. 


Inland Empire Pines.—Confirmation of the 
general opinion of lumbermen that there is 
a definite upward trend in the lumber busi- 
ness is given by I. N. Tate, general manager 
Weyerhaeuser Sales Co. Mr. Tate, whose 
headquarters are now in St. Paul, Minn., at- 
tended the quarterly meeting of the trustees 
of his company held here this last Wednes- 
day. Following the meeting, Mr. Tate said: 
“We are greatly encouraged by the improved 
outlook for the lumber industry, the con- 
secutive weekly gains indicating a trend we 
believe is significant. We are encouraged 
to believe that volume in sales has to come 
first, and be maintained, and that price im- 
provement will follow. Optimism was ex- 
pressed by members of the board.” 


Bogalusa, La. 


Business is showing a marked 
ment here, C. W. Goodyear, 
the Great Southern Lumber Co., has an- 
nounced that improvements and enlarge- 
ments at the plant of the Bogalusa Paper 
Co., a subsidiary of the Great Southern Lum- 
ber Co., to cost $1,250,000, will begin at an 
early date. 

The Lamar Lumber Co. reports an increase 
in inquiries and orders for hardwood lum- 
ber, with a slight advance in price. 


Seattle, Wash. 


The market structure here has changed 
little since two weeks ago, but expressions 
of confidence have increased. 


improve- 
treasurer of 


Rail.—Most encouraging to this section is 
the firmer tone of rail prices. Take, for com- 
parison, a standard item like 2x6-inch clear 


longitudinal car siding, which has jumped 
$5 a thousand in the last thirty days. Most 
items are $1.50 to $2 higher. There is a 


real scarcity of uppers, such as drop siding 
and vertical grain flooring. Clear logs are 
very scarce; a Tacoma mill was forced to 
suspend operation for a short time because 
it was unable to get any. The volume of rail 
movement is about the same. One informant 
declared that the farmers’ strike has de- 
moralized things to such an extent that 
lumber movement is smaller than it was 
two weeks ago. He averred that the new 
lumber price lists, so far as he can tell, have 
had no effect either way. 


Intercoastal,.—The movement of lumber to 
the Atlantic coast, which has been fairly 
good, has slowed up the last week on account 
of new, higher prices. Everybody is trying 
to get orders out so as to ship at the $10 
rate. There is some doubt here that busi- 
ness volume will warrant the new rate; it 
really becomes effective here about Oct. 20. 
There has been no actual booking on it yet. 
Space is plentiful, despite the rushed orders, 
for additional boats have been put into 
service. No tramps are offering space. In- 
terceastal prices on dimension are $1 to 
$1.50 higher, while uppers are held for $2 
more than previous quotations. The only 
orders placed at these prices appear to be 
those calling for rush shipment. 


Export.—aA firmer rate situation is the prin- 
cipal development. Exporters are being 
asked to pay $3.50-4.00 for November ship- 
ments to Japan, and $4.50 has been paid from 
British Columbia to China. Cargo for 
northern China calls for a $5 rate. Ship- 
ments of wheat from British Columbia, and 
increase in general cargo, are keeping the 
tramps busy, tending to make lumber a sec- 
ondary consideration. The volume of lum- 
ber moving to the Orient has not increased. 
British Columbia lumber shipped to Australia 
goes at from $7.50@8.00. South America is 
producing a fair amount of business, the rate 
to the west coast being $12. Carriers plying 
to the United Kingdom-Continent area are 
loaded down with fruit and don’t want lum- 
ber now. The regular lines take lumber at 
55 shillings for the United Kingdom, and $10 
to the Continent. Competing tramps load for 
47% shillings to the British Isles, and for $9 
to the Continent. Export prices have ad- 
vanced, because of the difficulty in placing 
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lumber orders, but the domestic market jg 
yielding better prices than export. 


Local.—There is considerable evidence that 
Pacific coast retail yards have been quietly 
stocking up, in expectation of a raise in mil] 
prices. Building here has not increaseg, 


Shingles.—A number of shingle mills which 
have been down for a year and a half to two 
years have started running. Good demand 
continues. Stocks are still very low, ang 
cedar logs are scarce. Prices appear to be 
holding, though one large manufacturer jg 
reported selling 10 cents under previously 
listed prices. Many incline to the opinion 
that the peak of the present demand is past. 
One wholesaler reported his business hag 
slowed up. 





Logs.—The local log market is firmer than 
for many months. Clear fir and shingle 
cedar are almost unobtainable. The larger 
operators are not making any rush to start 
logging, though one buyer declared that un- 
less logging is increased, a serious log short- 
age would result in thirty days. Efforts are 
being made by the larger camps to estab. 
lish fir at $8, $12 and $16. In the south 
Sound, $8, $11 and $15 have been set. Small 
logs are selling for $7, $10 and $14. Veneer 
logs bring $16@17 and $20@22. Several in- 
formants declared $7.50, $10.50 and $14.50 to 
be average prices for fir. Hemlock logs 
move at $7 to $9, the average hovering 
around $7.50@8, with no distinction made 
between Nos. 2 and 3, except those 24-inch 
and up for export, which are being carefully 
graded by some mills. Shingle cedar has 
been sold at high as $12 for choice rafts, 
Prices range from $12 down to $10.50, with 
supplies in the hands of loggers all gone. 
Lumber cedar is fairly steady at $16, 
though some has been reported sold for $17. 
Spruce logs bring $8, $13 and $17. 


Portland, Ore. 


West Coast Woods.—A steady improvement 
is noted in demand for lumber, both in the 
fir and pine districts of Oregon, and prices 
are gradually stiffening. Pine sales volume 
has improved the last two weeks, with shop 
and industrial stock leading in demand. The 
feature of the fir market is probably Cali- 
fornia orders, which are being placed with- 
out dickering at prices quoted. San Fran- 
cisco is buying considerable lumber. Fir 
export business was devoid of any features 
during the week. China is reported to be 
buying a good deal of lumber from Canadian 
mills, but has not yet come into the local 
market in a larger way. The surplus of 
logs has dwindled, and unless the camps re- 
sume cutting soon, a shortage may be ex- 


_ Elkins, W. Va. 


Appalachian Hardwoods.—More lumber is 
being shipped from West Virginia, but at 
no advance in prices. The principal improve- 
ment was in sales of sound wormy chestnut 
and better grades of oak. In some sec- 
tions, lumbermen report better demand than 
in others. August sales and shipments rep- 
resented an improvement over July, and Sep- 
tember represents an improvement over 
August. 


Minneapolis, Minn. 


For the first time in months, lumber manu- 
facturers and dealers report a distinct im- 
provement in the tone of the lumber market, 
both in the northern pine and northern white 
cedar lines. 


Northern Pine sales have increased about 
50 percent over those for the preceding two 
weeks. The total is still behind that for 
the corresponding period last year, but com- 
pares favorably with any period since that 
time. While sales to date in 1932 have been 
some 66 percent of those for last year, pro- 
duction has been about 20 percent of the 
1931 figure. As a result, rush orders for 
mixed lots are in some cases becoming diffi- 
cult to fill. With prices steady, and with 
no sign of a decrease, “hand to mouth” buy- 
ing by retailers furnishes the chief sales 
outlet. The farm strike in this section is 
said by some dealers to have been a deter 
rent to an even greater improvement in trade 
conditions. 


Millwork.—An 
millwork 


increase in the number of 
inquiries indicates that the sash 


and door business may follow the upswing 


of the northern pine trade. In a number of 
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cases the inquiries have been followed by 
actual sales. Some new construction work 
ig under way in the Twin Cities, but most of 
the millwork is going into modernizing and 
repair work. 

Northern White Cedar sales have shown 
an increase during the last fortnight. Most 
of the sales are confined to posts of various 
sizes, as the pole market is still quiet. 


Kansas City, Mo. 


The steady pick-up in lumber trade has 
continued in the Southwest and lumbermen 
were in optimistic mood, all interests show- 
ing a disposition to get into the market, with 
slightly firmer prices the result. There has 
peen a steadily mounting excess of orders 
over both production and shipments, and a 
considerable depletion of mill inventories. 
There appeared no doubt, most companies re- 
ported, that a firm basis for present price 
levels has been established. Some producers 
also felt justified in stepping up mill sched- 
ules slightly, but the tendency in this direc- 
tion was not great. Price cutting was at a 
minimum, most of the smaller mills, which 
for a time indulged in this practice, having 
largely disposed of present stocks. 


Industrial buyers were more interested in 
the market, and railroads showed a disposi- 
tion to take car siding and tie stock in 
somewhat larger quantities. Automobile 
buyers also made inquiries and it was re- 
ported that a few orders, none of much pro- 
portion, were placed. 


ilding showed a definite in- 
crease, and retail yards were better buyers. 
Most of the orders were small, tut city yards 
showed a disposition to round out short 
stocks, and rural yards also were in the mar- 
ket with small orders. 





Southern Pine sold well at slightly better 
prices. Orders were well above production 
and were about 70 percent of last year’s 
volume. Shipments also were less than orders, 
the result being a considerable increase in 
unfilled orders. 


Western Pine also had a 
although moving in smaller volume 
southern pine and at prices only steady. 


strong week, 
than 


Hardwoods continued to show strength, 
the increased industrial demand, of course, 
accounting in part for this. Production was 
not stepped up, and as a result prices were 
strong to somewhat higher. 


Cypress higher grades were not in any 
considerable demand, but the small orders 
placed were at steady price levels. Lower 
grades, however, sold in quantity, and here 
too prices were at about the levels of the 
last week. 


Shingles and Lath.—Red cedars continued 
to advance, although increases were small. It 
was said that orders were not being received 
for large amounts, but that small-lot orders 
were coming in rapidly, providing a strong 
basis for the rising market. Lath still were 


ie Norfolk, Va. 


North Carolina Pine demand has not been 
exceptionally large for either rough or 
dressed stock. Total September business 
will very nearly equal August, and prospects 
are not so bad. Sales have been limited, 
either by lack of popular items at mills, or 
the disposition of some millmen to hold stock 
for higher prices. Some smaller mills have 
Started operating again, but it will be sev- 
eral months before they have any stock dry 
enough to work or ship. The weather is un- 
Settled and will probably continue unfavor- 
able. Some fear that prices on certain items 
have been advanced too rapidly. 


High Grades.—There has not been very 
much demand for 4/4 B&better edge. The 
large mills have some surplus, held for a 
fair price, while smaller mills getting out 
kiln dried stock have little edge, most hav- 
ing been cutting stock widths exclusively. 
There has been a better demand for 4/4 
B&better stock widths, rough and dressed, 
and also for 4/4 and thicker stock widths. 
It is very difficult to buy small quantities of 
8/, 10 and 12/4. stock. Stock widths 
from small mills have advanced. There is a 
Shortage of 4/4 x 10- and 12-inch widths in 
B&better, 

Box.—Some box makers have been scouting 
around for more lumber, both pine and gum, 
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and will buy at their prices, but there is 
going to ‘be some argument as to 4/4 edge 
box, ‘because stock box is so strong. There 
has been a brisk demand for stock widths, 
rough and dressed. Box makers have been 
cutting up more lumber than usual, but have 
depended on yard stocks. Crating has also 
sold a little better, although box bark strips 
are still very quiet. 

Shed Stock.—Planing mill men have been 
booking a few more orders. Air dried and 
kiln dried roofers had been moving briskly, 
but last week sales dropped off somewhat. 
Many small mills in Virginia and the Caro- 
linas are sold up on practically all widths 
and talk of higher prices. Mills in Georgia 
and farther south have been hampered by 
bad weather. Kiln drying milis are holding 
tight for their lists, for prices on air dried 
are swiftly climbing. Some sales of 6-inch 
air dried beaded roofers were made at $9 
f. o. b. cars Georgia Main Line, and $10 for 
8-, 10- and 12-inch; others were quoting $9.50, 
and $10.50, and still others were talking of 
$10 and $11. Dressed framing is also more 
active, and some items are hard to buy for 
quick shipment, for much framing has been 
ripped into roofers recently. 


Memphis, Tenn. 


Southern Hardwoods.—A gradual improve- 
ment in demand from both domestic and for- 
eign consumers has continued the last two 
weeks. Export sales have far exceeded do- 
mestic, but domestic demand has shown a 
nice improvement. Prices as a whole have 
advanced slightly, but are entirely too low, 
as they do not allow any margin, and sales 
by mills are merely for the purpose of dis- 
posing of some old lumber now on sticks. 
Bright new lumber is already selling at over 
present prices in practicaliy all grades. 


Domestic Market.—Sales in the domestic 
market have jumped to more than 40 per- 
cent of normal, according to statistics of the 
Hardwood Manufacturers’ Institute. Many 
orders of fairly good size have been placed 
by both furniture and automobile manufac- 
turers. A few domestic cutting orders have 
been placed, but most orders are for im- 
mediate shipment. 


Export trade during the last thirty days 
has shown marked improvement, and prices 
have advanced on practically all items. Eng- 
lish buyers are in the market constantly, 
and all orders are for immediate shipment. 


Production.—There has been no marked in- 
crease in production, and though some manu- 
facturers are preparing to open mills, should 
present demand continue, most will not cut 
additional hardwoods until prices advance to 
a point where manufacture is profitable. 


Birmingham, Ala. 


Southern Pine — Demand. — Optimism pre- 
vails among manufacturers over’ lower 
grades. Upper grades seem sluggish. The 
advance of $3 on Nos. 1 and 2 was the high- 
est, while some sales managers let the $1.50 
advance stand. Flooring, siding, and sheath- 
ing aw are in demand at prevailing 
prices, but some buyers hesitate about top 
prices. Roofers and No. 2 and better boards 
from Georgia and southern Alabama have 
been strong at $9 to 10,50 for 6- and 8-inch, 
and $11 for 1x12-inch; air dried boards sell 
at about this level. There is a very limited 
demand for B&better even at low prices. 
Some mills have brought up their No. 1 and 
C to the level of the Bé&better, offering it 
as No. 1 and better, rather than carry two 
grades. Stocks in yards as well as mill sheds 
are depleted, and any further increase in de- 
mand would cause a shortage of dry lumber. 
For the first time in two and half years, 
many mills have been forced to decline rush 
orders, but accept them for delayed shipment, 
in one or two weeks. Concentration planing 
mills report business good; while prices are 
not yet satisfactory, they have been able to 
show some profit, although buying rough 
green dimension at $6 delivered on yard by 
truck. 


Oak Flooring took the expected advance of 
$2 Sept. 14, and indications are the plants 
will make it stick, although demand is not 
very good. 

Production.—Pine manufacturers have in- 
creased their production, and with open 
weather the output will show further in- 


(Continued on Page 57) 
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STRAIGHT OR MIXED 
CAR SERVICE 


Order anything you need in: 


. e 
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Send us your orders and inquiries. 
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Portland, Ore. 
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Bird Houses 
Boys Can Build 


Providing homes for birds adds interest to the 
homes of people, helps to reduce the insect popu- 
lation, gives pleasant recreation for boys, teaches 
them skill with tools in the working of wood 
and performs a valuable social and economic 
community service. All this is promoted by the 
use of the book, “Bird Houses Boys Can Build,” 
which contains plans and instructions for build- 
ing scores of varieties of bird houses. Bound in 
heavy paper, 60 pages. Price delivered, 65 cents. 


American Lumberman, 431 So. Dearborn St., Chicago 







































































































48 


AMERICAN 


LUMBERMAN 


October 1, 1939 





_ | CHICAGO 











* 
. & Dion for 
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ound 4 6 CISAR BROTHERS 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 











YARD, MILL AND OFFICE 


Newsy Notes of Persons and Places 











and Air Driea ENGELMANN SPRUCE 


We own and represent exceptional quality stocks in 
Engelmann Spruce, Sitka Spruce and Western Pine 


We represent Nicola Pine Mills,Ltd., Merritt, B. C. 
PAUL MILLER CO. 


LUMBER 
General Offices: 308-W. Washington St., CHICAGO 








GILBERT NELSON & CO. 


Public Accountants 
il! SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 











Builders’ Commercial Agency 
ESTABLISHED 1890 
1350 Builders’ Bldg., 228 N. La Salle St., Chicago 
A rating guide to the Contracting trade of 
Cook County and Cook County dealers 
Telephone Randolph 4893 Collection and Mechanics Liens 











Pic Cae Cet fons 
in Advance 


You can state pretty accurately every 
item in your over-head expense but one 











—your credit loss. That you can only 
Suees at. And how often you miss the 
mark, you, only, know! Because of pres- 
ent conditions, your credit loss is more 
of a problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve 
months is determined in advance and 
nothing can increase it. 

The cost of Credit Insurance is small 
compared to the security afforded. 


Over $9,500,000 paid to our policyholders 


The American Credit-Indemnity Co. 
OF NEW YORK 


511 Locust St. 220So0.StateSt. 537 Mer. Exch. Bidg, 
St. Louis, Me. Chicago, Ill. San Francisco, Cal. 


— 

















O. H. Campbell, assistant sales manager of 
the Great Southern Lumber Co., Bogalusa, La., 
is on a three week’s selling trip through the 
South, middle West and East. 


Shannon Bros., of Memphis, Tenn., hardwood 
shippers, have arranged to be represented in the 
British market by Innes Crichton, 79 Elles- 
water Road, Southgate, London, N14, who will 
sell through brokers. 


W. H. Burroughs, sales manager Fordyce 
Lumber Co., Fordyce, Ark., and Marshall 
Shepherd, of the Shepherd Lumber Co., Mont- 
gomery, Ala., were among recent lumbermen 
visitors to Chicago. 


Charles W. Goodyear, treasurer of the Great 
Southern Lumber Co., Bogalusa, La., has re- 
turned to his home in Buffalo, N. Y., after 
spending a week in Bogalusa looking after busi- 
ness interests. 


Lloyd Crosby, superintendent of the Willapa 
Harbor Lumber Co., Raymond, Wash., widely 
known among Pacific Northwest lumber opera- 
tors, has been elected commander of the Ray- 
mond Post of the American Legion. 


Francis J. Pike, well known local lumberman, 
recently has moved his office from the Build- 
ers Building, 228 North LaSalle Street, to 1500 
South Western Avenue, from which location 
he believes he will be better prepared to serve 
his clientele. 


A. C. Wells, president J. W. Wells Lumber 
Co., Menominee, Mich., and Mrs. Wells, passed 
through Chicago recently on their way to 
China, where they will visit a son connected 
with a financial institution. They expected to 
be absent about three months. 


Frank J. Moss, Kansas City, Mo., has been 
named chairman of the tenth Federal Reserve 
district subcommittee of the committee on in- 
dustrial rehabilitation which was set up at a 
recent White House conference of business 
leaders with President Hoover. 


P. J. McHugh, Chicago, general sales man- 
ager and vice president of the Edward Hines 
Lumber Co., was in Portland, Ore., recently, 
and visited the Hines mill at Hines, Ore, a 
few miles from Burns. R. F. Van Deinse is 
the company’s Portland representative. 


A sales conference, attended by all the sales- 
men of the Atlantic Lumber Co., was held at 
the Buffalo Athletic Club and the company’s 
office at Buffalo, N. Y., last week. Two offi- 
cials were present from Boston: President 
Thomas J. McHugh and Treasurer George E. 
French. 


Ganson Depew, president Norwich Lumber 














Announcing !—The New Blue Book 


The 58th Edition of the Lumbermen’s own credit 
rating book is just off the press — on time, as usual, 
with the most complete, accurate and reliable di- 
rectory ever offered the industry. 


Increased buying as has been in evidence recently 
means increased credit problems. Never 
the industry been offered such up-to-date information 
as is now available through the Blue Book. 


THE LUMBERMEN’S BLUE BOOK, Inc. 


The industry's own service, Write for special offer. 


323 So. Franklin Street, Chicago 


Eastern Offices 
Grand Central Terminal Bldg. 
New York City, N. Y. 


before has 


Western Offices 
465 Stuart Building 
Seattle 











Co., Buffalo, N. Y., has been appointed a mem- 
ber of the aeronautics committee of the Buffalo 
Chamber of Commerce, and Henry Adema, 
secretary of the White Pine Association of the 
Tonawandas, Buffalo, has been named a mem. 
ber of the canal and transportation committees 


Lumbermen attending the meeting of Okla. 
homa dealers at Hobart, Okla., on Sept. 17, re. 
gretted to learn that because of an accident 
C. E. Sharp, of the C. E. Sharp Lumber Co, 
Oklahoma City, was unable to attend. Mr 
Sharp recently slipped in the bathtub at his 
home and broke a rib, 


H. W. Cole, of the Hammond-Little River 
Redwood Co., was in Chicago last week, con- 
ferring with W. R. McMillan, manager of the 
Hammond Lumber Co., and with him went 
East, where he will spend some time contacting 
the trade and getting first hand information as 
to the business outlook 

A feature of the recent annual convention of 
the American Trade Association Executives at 
Atlantic City, N. J., was an address by Wilson 
Compton, secretary-manager of the National 
Lumber Manufacturers’ Association, and chair- 
man of the executive committee on statistics 
and industry planning. 


Harvey LeFevre, formerly sales manager of 
the H. K. Porter Co., Pittsburgh, Pa., has 
joined the forces of the Heisler Locomotive 
Works, Erie, Pa., and will assist in promoting 
the sale of the famous Heisler locomotives, 
many of which are rendering fine service in 
logging camps in every section of the country. 


Charles L. Lewis, pioneer Willapa Harbor 
lumberman, has been elected president of the 
newly organized Willapa Harbor State Bank 
of Raymond, Wash., which is expected to open 
shortly with a capital of $50,000. Other promi- 
nent Raymond lumbermen who are stockholders 
in the new bank include Floyd L., T. D. and 
Raymond Lewis. 


Burdett Green, Chicago, secretary American 
Walnut Manufacturers’ Association, has just 
returned from a rather extended trip through 


the Carolinas and Virginia territory, to visit J 


furniture plants, going from there to Washing- 
ton and Atlantic City, N. J., where he attended 
a few sessions of the American Trade Associa- 
tion Executives convention. 


John A. Moore, who for the last 13 years 
has been manager of the Yoho & Hooker 
Youngstown Co., Youngstown, Ohio, has re- 
signed, to head a new firm recently formed 
under the name Moore & Moore Lumber Co, 
with office and yard at 100 East Florida ave- 
nue, Youngstown. The plant is the one for- 
merly operated by the S. I. Baer Lumber Co. 


After attending the annual convention of the 
National Hardwood Lumber Association, i 
Memphis, Tenn., this week, W. W. Schupner, 
of New York, secretary of the National- 
American Wholesale Lumber Association, will 
continue on a trip through the Southeast, stop- 
ping at Birmingham and Montgomery, Ala; 
Columbus, Ga.; Jacksonville, Fla.; Charlotte, 
N. C.; Norfolk, Lynchburg and Richmond, Va 


M. G. Truman, president Marsh & Truman 
Lumber Co., Chicago, recently drove to the 
Atlantic coast on a combination business and 
pleasure trip, and when heard from at Am- 
herst, Mass., said he felt heartened by the fact 
that his company’s August volume was the best 
for some months, as the result partly of its sut- 
cessful efforts to develop truck-lot orders into 
carload business that will help the railroads 
their recovery. 


Harry Nickell, who has been assistant secfe- 
tary of the American Walnut Manufacturers 
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Association, Chicago, in charge of architectural 
trade extension work for the last two years, on 
Sept. 15 joined the Pierson-Hollowell Lumber 
Co., of Indianapolis, Ind., as manager of its 
yeneer department. This company has mills at 
Indianapolis and at Danville, Ill., and special- 
izes in American walnut. Mr. Nickell will be 
at the main office in Indianapolis. 


F. W. Fegel, until recently manager of the 
Louisville (Ky.) sales office of Steele & Hib- 
bard Co., St. Louis, Mo., which was closed by 
the St. Louis interests, has established a lumber 
brokerage Office at 210 McDowell Building, 
Louisville, where he will operate as the F. W. 
Fegel Lumber Co. He has had about twenty 
years experience with hardwoods, having been 
a buyer for General Motors, at St. Louis; and 
later for the Mengel Body Co., Louisville, prior 
to going with Steele & Hibbard. 





An Automatic Counter and 
Distributor 


MepForD, ORE., Sept. 24.—An automatic sys- 
tem, which counts and segregates by length 
every cut made by each individual sawyer, is a 
feature of the equipment in the pine box factory 
of the Timber Products Co., at this place. This 
is the Marston electric counting system, which 
has been installed on the six cut-off saws in the 
plant. All saw table stops are equipped with 
special electric switches, which operate the 
proper counter when contacted. False counts 





Cut-off saw 


that 


electric counting machine 
checks quality of work and permits establish- 
ment of bonus system 


can not be made by manipulation of any switch, 
the carriage or saw, and but one will register 
ata time. Two operations are necessary. The 
stop must be hit, and the board cut off, before 
a count is completed. A feature of this equip- 
ment is that the electric unit may be mounted 
on the wall in any location, or in the produc- 
tion office. 

This equipment was developed by Curtis A. 
Marston, who will be remembered by readers 
of the AMERICAN LUMBERMAN as author of a 
series of articles describing a system of lumber 
handling and the development of a bonus sys- 
tem of payment. 

n connection with this counting system, at 
factories where special cuts are made for spe- 
cific orders and overrun must be eliminated, a 
subtracting unit is installed, which is set in 
advance for the exact number of cuts required. 
Deductions are automatic each time a board is 
cut off, and when the run is completed an elec- 
tric signal warns the operator to stop cutting. 

here is also an automatic waste box attached 
to each cut-off saw, for measuring and record- 
ing all kindling and block waste before it drops 
into the conveyor. These features have been 
developed for use in conjunction with the Mars- 
ton bonus system for cut-off sawing. With an 
accurate count or tally as to the number of pieces 
cut of each length, bonus standards are estab- 
lished in such a manner that the sawyer who 
Produces the highest percentage of more val- 
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uable cuts, the lowest of less valuable ones, and 
a minimum of block waste, earns the most 
money for his day’s work. There is a penalty 
for poor cutting, and for too high a percentage 
of waste. 





‘Twas a Good Game 


The annual inter-office golf tournament for 
Blue Book Employees was played off Sept. 24 
at the Pickwick Golf Club, Chicago, There 
were fourteen contestants, and competition was 
keen. It rained for a short while during the 
play-off. Following the game, the players re- 
tired to the nearby home of one of the con- 
testants, where they heartily partook of a buffet 
supper. Shortly afterward, an undercurrent of 
hilarity seemed to sweep over the players. The 
prizes were won by the following: O. M. 
Holen, A. L. Leonhardt, J. W. Fox, Fred 
3auer, C. J. Morgan, Sid Komie and W. A. 
Grosse. 





Filling Large Government Contracts 


A visitor to Chicago last week was T. C. 
Whitmarsh, jr., president of the W. T. Fergu- 
son Lumber Co., St. Louis, who spent a couple 
of days here calling on retail lumber dealers 
and railroad purchasing agents. Mr. Whitmarsh 
reported a marked improvement in business and 
believes that the lumber industry has definitely 
taken a turn for the better. His company re- 
cently has completed two large Government 
contracts on the Mississippi River and three 
on the Missouri River, for piling and mattress 
lumber for revetment work. A new department 
of his organization was established last sum- 
mer, which handles commercial piling, founda- 
tion piling, railroad piling, Government piling 
and mattress lumber, and it has been very suc- 
cessful in securing large contracts of this kind. 
This department is under the general direction 
of L. E. Cornelius, manager of the hardwood 
department, who is assisted by Frank A. 
Heitert, in immediate charge of the piling and 
mattress lumber division. Mr. Heitert has had 
long experience on river work, which has espe- 
cially well fitted him for taking care of con- 
tracts of this kind. Mr. Whitmarsh expects a 
large amount of lumber and piling to be used 
in the river improvement work for which re- 
cent appropriations have been made. 

The W. T. Ferguson Lumber Co. is one of 
the largest producers and sellers of grain 
doors in the country, and has enjoyed an excel- 
lent demand for these doors this season, al- 
though the railroads did not buy their full 
normal requirements. 





Reports Good Demand, But Low 
Prices 


W. T. Murray, vice president and general 
manager of the Tremont Lumber Co., Rochelle, 
La., was in Chicago last Saturday, on his way 
back to headquarters after visiting his son in 
Lansing, Mich. Mr. Murray also conferred 
with officials at the general offices of the com- 
pany in Chicago. He reported an active de- 
mand for southern pine during recent weeks, 
that has rapidly depleted stocks at the mills. 
The brightest spots, Mr. Murray reports, are 
in New England territory and in Texas and the 
Southwest. While there has been considerable 
buying by retail yards, the consensus is that 
the majority of these purchases are for lumber 
going into immediate consumption and that as a 
rule the yards have not yet begun to purchase 
stocks for future business. Some of the large 
line-yards, of course, have bought considerable 
quantities of lumber in anticipation of their 
needs, but this sort of buying has been the ex- 
ception rather than the rule. Despite the in- 
creased demand, prices still are ruinously low, 
although the market is considerably firmer than 
it was a few weeks ago and there have been 
some advances. While stocks have been re- 
duced and order files built up, there is no in- 
tention among the southern pine manufacturers 
as yet to plan a resumption of full time opera- 
tions, or even any appreciable increase over 
present schedules. Mr. Murray also reported 
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lt Takes 


Good Timber to 
Make Good Lumber 


Long-bodied, — strong-fi- 
bered, rot-resisting, time- 
defying, Long Leaf Yel- 
low Pine, manufactured 
from splendid virgin for- 
est, is our quality offering 
to the trade. 


It's the FIBER that Counts 
































YELLOW PINE 
Timbers 
Lumber 
Lath and 
Shingles 


For our high grade dressed stock— 
“Ask the Wholesaler" 


The Alger-Sullivan 


Lumber Co. 
CENTURY, FLORIDA 

























White Pine MINNESOT 


A 
WESTMONT 


LONG and SHORT LEAF 


ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh. Pa. New York, N. Y. 











“The Heart Content’’ 


Have you delayed giving your wife this 
new book by “‘the lumberman post’’? Let 
us send it to you—take it home te her— 
how it will cheer ber up! $1.50 postpaid 
Address the Publisher 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 























Advertising 
or 


Luck! 


There are thirty-six and only 
thirty-six, different makes of motor 
cars. being manufactured in the 
United States today. How many of 
the thirty-six can you name? Prob- 
ably most of them, possibly all of 
them if you are “automobile 
minded.” 


At various times since the auto- 
mobile was invented there have 
been 900 different makes of cars 
offered to the buying public of 
America. Of these 900 only thirty- 
six survive. 


Was it luck that thirty-six cars 
out of 900 have survived the test of 
time and are being sold now? Or 
was it because these thirty-six are 
better mechanically than the other 
864? Or because they were better 
advertised? 


Surely it wasn’t luck. The thirty- 
six makes being sold today are good 
automobiles, every one of them. But 
some of the other 864 makes were 
good cars, too. Probably many of 
them were better cars when they 
were being made than were some of 
the thirty-six survivors at that time. 


Advertising! That’s the right 
answer. Take Ford, Chevrolet, 
Cadillac, Buick, Packard, Hupmo- 


bile, Reo, Oakland, Oldsmobile and 
nearly all of the other thirty-six. 
They’re advertised, That’s the rea- 
son they survived while 864 other 
cars passed on to the automobile 
graveyard. 


“If you want to sell ’em you have 
to tell ’em.” That’s what successful 
motor car manufacturers have done. 
—Ord Quiz. 


That’s the an- 
swer for you, Mr. Lumberman 
—if you want to keep up with 
the procession. 


Advertising! 


Concentrated in 
the publication most widely 
read by the real buying power 
you want to sell— 


431 So. Dearborn St. 
CHICAGO, ILL. 


Advertising! 


Read by Buying Power 














AMERICAN LUMBERMAN 


an improved demand for hardwoods, and he is 
rather of the opinion that hardwoods will stage 
a comeback more quickly than southern pine 
and other softwoods. At Lansing, Mr. Murray 
found a better feeling existing in the automo- 
bile industry and a more generally optimistic 


outlook. 
—_—_—_--- 


New Features in Red Book 


Realizing the great need for increased sales 
by lumbermen and others who market their 
products through the lumber dealer, the Lum- 
bermen’s Credit Association, publisher of 
Clancy’s Red Book, has added some exclusive 
features to its service. The latest such feature 
is a new kind of rating incorporated in the 
October edition of the Red Book, copies of 
which have been sent to all subscribers. Ac- 
cording to W. C. Clancy, secretary, this is a 
new and better way of rating concerns whose 
pay record is prompt or medium, but whose net 
worth is undeterminable, for instead of assign- 
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ing only a pay rating, an index to their size is 
provided, so users may better estimate the vol. 
ume of their purchases. With this information 
sales executives can determine whether or no 
an account is worthy of the effort necessary 
obtain the business. Another. helpful feature of 
the new Red Book is its method of distinguish. 
ing, by a special symbol, concerns that are jy 
receivership. Also, many commission lumber. 
men who do not have a regular net worth ang 
pay rating have been signaled. 

The executive office of the Lumbermen’s 
Credit Association is at 608 South Dearbory 
Street, Chicago, and eastern headquarters are 
maintained at 99 Wall Street, New York City 
with Ralph H. Waring in charge. = 

Mr. Clancy advises that a copy of the ney 
Red Book, without cost or obligation, will be 
sent to any responsible concern that is inter. 
ested in credit information on lumber dealers 
and manufacturers, furniture factories and other 
woodworkers. The book can be used on trial 
for sixty days, free. 





Watch “Fly-by-Night” Housing Projects 


WasuinctTon, D. C., Sept. 26.—In order that 
lumbermen may not be “taken in” as individ- 
uals by plausible promotors who seek to take 
advantage of the Federal government's present 
credit supporting activities, it may be well to 
give the highlights of one of the new laws as 
it affects home building in particular. Although 
Federal laws are dangerous things to fool with, 
there already has been reported one “fly-by- 
night” housing project which would probably 
“use” these laws and result in nothing but a 
few promotion dollars to the parties behind it. 

While it is difficult to see just how any lum- 
berman who understands the law could be 
fleeced by such schemers, most slickers have 
been looking for any opportunity during the 
depression, and they are past masters at put- 
ting up a good argument to the man who doesn’t 
know. For instance, in the case reported, a 
promotor, with a shady credit record, is said 
to have initiated a project whereunder, right 
among Government clerks in Washington and 
under the nose of the Government, he would 
get 1,500 signers who would agree to purchase 
homes at a price from $1,000 to $2,000 under 
the average cost for the home described, with 
no down payment, and on a monthly payment 
of scarcely more than half what would usually 
be required for such a house. 

His plan is fine—if he can do it. He should 
certainly have no difficulty getting signers. His 
proposal is: After securing 1,500 signers — 
“sovernment clerks right here in Washington 
who need homes at a price they can afford to 
pay” he should have no trouble getting funds 
from the Reconstruction Finance Corporation 
to underwrite his project. While there is good 
reason to believe he could not get the funds, 
his project sounds plausible, and it is possible 
he might be able to wheedle some materials 
dealer out of enough “campaign money” to try 
the plan out. 

Here are some facts about the law: 

Under the amended Act (Section 201a, para- 
graph 2) the Reconstruction Finance Cor- 
poration is authorized “to make loans to cor- 
porations formed wholly for the purpose of 
providing housing for families of low income, 
or for reconstruction of slum areas, which 
are regulated by State or municipal law as 
to rents, charges, capital structure, rate of 
return, and areas and methods of operation, 
to aid in financing projects undertaken by 
such corporations which are self liquidating 
in character.” 

The official interpretation of this section pub- 
lished by the Reconstruction Finance Corpora- 
tion reads: 

(a) Loans may be made only to corpora- 
tions formed wholly for the purpose of provid- 
ing housing for families of low income, or for 
reconstruction of slum areas. 

(b) No such loan can be made unless the 
applicant corporation is regulated by law 
as to rents, charges, capital structure, rate 


of return, and areas and methods of opera- 
tion. Prospective borrowers should there- 
fore determine whether such a law is in 
force in the place where the project is to be 
erected. Helpful suggestions may be found 
in the New York State Housing Law, the 
pioneer act in the field. 

(c) The loans must be to aid in financing 
projects undertaken by such _ corporations 
which are self-liquidating in character. 

(d) The project should be approved by 
the local regulatory authority before appli- 
cation is made for the loan. 

(e) Loans may be made for a period not 
exceeding ten years. 

Paragraph (b) above will bear special at- 
tention. The weakness of the Washington pro- 
motional project was that it failed to take into 
account the fact that there is no State regu- 
latory law for the District of Columbia. And 
when Congress passes one, as it probably will, 
the regulatory body set up under it will doubt- 
less look into the need for the project as well 
as the character of the promotors and their 
objective. 

Lumbermen may ultimately derive consider- 
able profit from local housing projects. But it 
so happens that at this moment there is only 
one State, New York, in which the require- 
ments of the amended Act can be met as to the 
regulation of housing projects. Passage of a 
similar law in Illinois is a rather remote pos- 
sibility; the Ohio legislature has such a law 
under consideration; Missouri will consider 
such legislation within a month; Massachusetts 
within two months, and Pennsylvania by next 
January. No definite information is available 
on other States, but it is considered likely that 
passage of an act similar to the New York 
State Housing Law may be expected in many 
States in the next six months. 

It is generally believed that it will pay ma 
terials dealers to get behind agitation for such 
legislation. Such housing projects as can be 
started under State supervision to serve real 
needs should furnish a legitimate outlet for the 
materials they handle. Local lumbermen may 
even find it desirable to help sponsor individual 
projects, though such sponsoring may be on the 
grounds of philanthropy or as a medium for 
safe investment at low return. Meanwhile 
however, it will prove wise to know who yo 
are dealing with and inquire closely into the 
plans of mere promotors who may be looking 
solely for a “depression income” for their ow# 
use. 





Tea CHeEsts imported by British India ™ 
1931 were valued at 60,74,670 rupees. They 
were largely of seasoned birch plywood, 3-ply, 
19x19x24-inch in size, with metal edgings, paper 
or parchment covers and lead or aluminum 
lining—lead being 2-ounce, and aluminum 03 
millimeters thick. 
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AMERICAN LUMBERMAN 


QUERY AND COMMENT 


Waste From a Hardwood Operation 


In a discussion the other day about the 
amount of waste from hardwood operation, 
the question arose as to the size of operation 
where there would be approximately 25 net 
tons of waste per day. Could you tell us 
mills in the central West, sawing hardwoods, 
which would have approximately this amount 
ef net waste per day?—INQuIRY No, 2865. 

[The most recent and comprehensive report 
on wood waste has just been issued by the Na- 
tional Committee on Wood Utilization. This 
is an intensive study of the waste problem in 
New York State, but probably the results would 
be true of plants in the middle West. It gives 
the total tonnages of waste at 443 plants in New 
York, with hardwood tonnages shown sepa- 
rately, and also the total tonnages of waste for 
each species of hardwood separately. These 
species tonnages, however, are not related to the 
production of the plant, so that percentage of 
waste separately tor hardwoods can not be 
determined. The general belief is that the waste 
at the hardwood sawmill is approximately the 
same as that at the softwood plant. If a dimen- 
sion plant or other plan of utilizing sawmill 
waste is attached, that alters the problem. The 
figures in the New York study indicate that a 
sawmill producing 20,000 feet a day has 25 tons 
of wood waste. The waste is 45 to 50 percent 
of log volume, say 50 percent. Assuming the 
species sawed weighed an average 2,500 pounds 
a thousand, a log volume of 40,000 board feet, 
weighing 114 tons a thousand feet, would re- 
sult in half that tonnage of waste, or 25 tons, 
made up as follows: Bark, 13 percent; edgings 
and trimmings, 8.7; slabs, 8.7; sawdust, 13.5; 
miscellaneous, 3.5; seasoning, 7; seasoned rough 
lumber, 45.6; total 100 percent. Hardwood 
operators who have figures showing the amount 
of net waste in sawing hardwoods are invited to 
pass this information along for the benefit of 
this inquirer, a wood using industry in Indiana, 
whose name will be given upon request.— 
Epior. | 


Plan Book for Small Club Houses 


We would appreciate you 
sample copy of a plan book showing club 
houses. We are particularly interested in 
two or three room houses.—INQUIRY No. 2850. 


sending us a 


[Although numerous inquiries similar to this 
have been received, it has been difficult to 
locate any source of club house plans. Read- 
ers who may have information as to where 
plans of this kind may be obtained are invited 
to send this information to the AMERICAN 
LuMPERMAN for the benefit of this inquirer, 
a well known retail lumber dealer in Missouri. 
—Epiror. | 


Stopping the Ravages of Termites 


We have a building in which termites are 
working on the first floor joists, which are 
exposed. Do you know of anything that will 


Stop the ravages of these termites ?—INQUIRY 
No. 2861. 

[The American LuMBERMAN has from time 
to time printed articles with reference to termite 
damage and methods of prevention, and there 
are a number of publications available, dealing 
with this subject. To this inquirer, a_ well 
known retail lumber and building material dealer 
in Michigan, who, by the way, has been a sub- 
scriber to this paper and its predecessor for 52 
years, have been given the names of several pub- 
lications, some issued by private concerns and 
some by the United States Government, that 
deal extensively with this subject. In Farmers’ 
Bulletin No. 1472, “Preventing Damage by 
Termites or White Ants,” issued by the United 
tates Department of Agriculture, these instruc- 
tions are given: 

To eliminate termites already established 


in buildings, examine the foundation timbers 
and other woodwork in the basement to de- 
termine the approximate point of entrance 
and the extent of damage already accom- 
plished. After removing the damaged wood, 
drench the ground with insecticides or pois- 
onous solutions. Then replace the damaged 
timber with rock, brick, concrete, or metal 
work, or substitute, for the foundation, tim- 


bers impregnated with coal tar creosote. 
Since subterranean termites always require 


access to damp earth, shut off this source of 
moisture. The insects will then be unable 
to extend their galleries farther and will 
perish. Non-subterranean termites can be 
killed in infested wood by fumigation with 
hydrocyanic-acid gas, by exposure to a tem- 
perature about 110° F., or by the use of in- 
secticide solutions. 

To anyone having a helpful suggestion to 
make as to a practical way of eliminating 
termites already in the wood and preventing 
further damage, the name of this inquirer will 
be given upon request.—EbiTor. } 


Determining Moisture Content With 
Slide Rule 


In your issue of July 23 we note an inquiry 
for information on a slide rule for the compu- 
tation of moisture content based on green 
and oven dry weights. We enclose a copy of 
our report, “Small Dimension Stock; Its 
Seasoning, Handling and Manufacture,” which 
discusses on page 62 a method commonly 
used by dry kiln operators for determining 


moisture content by the use of a slide rule. 
Since this method of computation is very 
simple and can be used with any of the 


standard makes of slide rules, it would seem 
that the manufacture of a special rule for 
this purpose is unnecessary and that this 
method of computation may solve the problems 
of the inquirer. NATIONAL COMMITTEE ON 





Woop UTILIZATION, 
CLAUDE C. BELL. 

[This letter came in response to inquiry No. 
2838, and copy of the bulletin was forwarded 
to the inquirer, a large wood using concern 
with a plant in Wisconsin.—Eb1Tor. | 


WASHINGTON, D. C., by 


Briquetting of Sawdust 

We are interested in securing information 
on briquetting of sawdust on a commercial 
basis and cost of burning sawmill waste, and 
we understand that there are publications 
available on both of these subjects and will 
appreciate advice as to where these may be 
secured and the cost of the bulletins.—INQUIRY 
No. 2852. 

[The AMERICAN LUMBERMAN does not find 
in its files any publication on the subject of cost 
of burning sawmill waste. The Forest Products 
Laboratory, Madison, Wis., was requested to 
supply this inquirer with copies of bulletins it 
had published on the briquetting of sawdust, 
and in response the laboratory forwarded a copy 
of its pamphlet entitled “Briquetting of Wood 
Waste” and also its report on “Outlets for 
Wood Waste,” and technical note 167, “Limita- 
tions to the Use of Sawdust.” To the inquirer 
also was sent a copy of technical paper 279, of 
the United States Bureau of Mines, entitled 
“Economic Combustion ef Waste Fuels.” In 
that paper is a discussion of the burning of saw- 
dust and wood waste, together with a descrip- 
tion of the Dutch oven type of furnace which 
is used specially in burning sawdust. The 
laboratory also referred the inquirer to other 
publications that might contain information of 
value. The name of the inquirer, a wholesale 
lumber concern located in New York City, will 
be supplied to anyone having information on 
this subject that will be helpful—Ebrror. ] 
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Sisson & Lilley’s mill at On- 


tonagon, Mich., is going up, but jin this 


ing the march of improvement 
direction, 


Lumber fer Alexandria. — 


with illus-] The Timber Trades Journal, of 


the foundation is about all that 
has been finished. 
7 * * 


The Record of Redwood.—A 
statement furnished by the sec- 
retary of the Redwood Manu- 
facturers’ Association, for 1881, 
gives the amount of that tim- 
ber received in San Francisco 
Bay at 95,414,556 feet, and that 
shipped direct from the mills 
to other points, domestic and 
foreign, at 35,051,158 feet, mak- 
ing total mill shipments of 
130,465,714 feet. 


New Sawmill Directory. — 
The publishers of this Journal 
are now engaged in the com- 
pilation of a list of all the saw- 
mills in the United States and 
Canada, which will be printed 
in a mammoth extra number of 
the Lumberman, to be issued in 
January, 1883. This number 
will also contain our tenth an- 
nual review of the white pine 
lumber product of the North- 
west, with comparative state- 
ments covering ten years, plans 
for the construction of saw- 
mills, planing mills etc., show- 





trated descriptions of all the 

latest improvements in the way 

of machinery for producing or 

dressing lumber, or manufac- 

turing sash, doors and blinds. 
* e« @ 


P. M. Danaher sold 160 acres 
of pine land in Lake County, 
Michigan, for $12,000 cash 
down. 

ee 2 @ 

The Kirby-Carpenter Co. has 
begun to build a warehouse at 
Crystal Falls, 26x70 feet in 
size, and the Bay Shore Lum- 
ber Co. is also erecting one. 

* *# @ 


A tract of timberland in 
Clinton County, Pennsylvania, 
known as the Fox & Ross tract, 
embracing 2,200 acres, was re- 
cently sold for $60,000. It is 
estimated that there are 16,000,- 
000 feet of white pine, 3,000,000 
feet of yellow pine, besides oak 
and hemlock enough to make 
an aggregate of 25,000,000 feet 
of timber on the tract. About 
4,000,000 feet will be put into 
the Susquehanna the coming 
winter, twenty-five miles above 
Lock Haven. 





London, England, suggests that 
a large amount of lumber will 
be needed at Alexandria, Egypt, 
for the rebuilding of the city, 
since it has been largely de- 
stroyed by Arabi Pasha’s bar- 
barians. 
* *# @ 

New Orleans, Sept. 11, 1882. 
To the Editor: “Samuels & 
West, of this city, have just 
completed and put in operation 
one of the finest, if not the 
finest, sash, door and blind fac- 
tories and planing mills in the 
South. The building covers an 
entire square, bounded by Tou- 
louse, Franklin, Basin and St. 
Louis streets.” 

.- | & 


Muskoka Operations.—Teams 
for lumbering purposes are 
very high, ranging from $300 
to $450 per team. Supplies of 
all kind are also very high. 

a. os 


C. M. Ayer, of McCoy & 
Ayer, Cadillac, Mich., has sold 
his interest in the standing pine 
of the firm, and the mill prop- 
erty, but retains his interest in 
the lumber cut. 
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Expanding __ Industrial 
Payrolls Are Reported 


[F. J. Caulkins] 


Boston, Mass., Sept. 26.—Reports of in- 
creasing activity, and expanding payrolls at the 
industrial centers of New England, continue to 
come daily, and there is a growing conviction 
in business and banking circles that definite and 
important moves toward business recovery 
have been made. Referring specifically to the 
lumber movement, comment is by no means 
uniform. Approximately ninety percent of the 
retail dealers contacted by the writer during 
the last thirty days insist that there has been 
no increase in the volume of business booked, 
that the next six months will bring little if 
any expansion in the call for lumber from home 
builders, but that the spring of 1933 will de- 
velop a definite upward surge in construction 
activities. Building permits issued in August 
in the 39 cities and 16 larger towns in Massa- 
chusetts showed the sharp drop of 49.1 percent 
from the July total, and of 75.7 percent from 


the total reached in August, 1931. Of the 
165 permits for dwellings of all kinds, 157 
were of the one-family type, and 8 for two 


families. It is significant further that while 
the estimated cost of new residential build- 
ings totaled but $828,250, the cost of repairs 
and remodeling was $699,806, showing con- 
tinuing good results from the campaign of 
the yard men to encourage modernizing of 
older homes. 


West Coast Fir and Hemlock.—Deliveries 
of West Coast lumber at Boston piers thus 
far in September, exclusive of the regular 
liners at Commonwealth Pier, totaled 6,578,- 
994 feet, and compares with 3,081,000 feet at 
all piers in the full month of August, which 
was the smallest total in any month in the 
last five years. The amount in storage here 
is well below normal, and has melted rapidly 
of late, and there are very few parcels afloat 
that are not sold well in advance of arrival. 
The West Coast mills hold all of the market 
gains reported in recent weeks. The confer- 





ence freight rate is firmly fixed at $10.25 
plus 3 percent, or $10.56 net, so there is a 


degree of price firmness in the lumber market 


that has not been in evidence for at least 
two years. At the rate of $10.56 for Octo- 
ber, November and December loading, the 


most common base quotation f. o. b. cars or 
docks at Boston is $16 off page 12% of the 
West Coast manual and a 50 cents differen- 
tial for hemlock. Some offices, however, are 
quoting this base for the smaller sizes of 
scantling only; $16.50 off for 2x6- to 12-inch, 


and $17 off for 3-inch and thicker. For a 
good run of bright boards, fir and/or hem- 
lock, the f. o. b. quotations at the Boston 


piers are: No. 1, $17.50; No. 2, $17, and No. 3, 
$15. For the matched boards of either grade, 
add 50 cents. 

Eastern Spruce.—Organization of the manu- 
facturers of spruce lumber located in the 
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eastern Canadian provinces has just been 
effected, following numerous’ conferences. 
A new list has been issued, with a view to 


stabilizing the prices that have ruled since 
the new tariffs on lumber came into force 
on June 21, rather than striving for any ad- 
vances at this time. The base price for di- 
mension, 8 inches and under, and twenty feet 
and under in length, is fixed at $32. For the 
random sizes, prices are: 2x3- and 4-inch, 
$23; 2x6-inch, $23.50; 2x7-inch, $24; 2x8-inch, 
$25.50; 2x10-inch, $31; 2x12-inch, $33. The 
prices quoted above, for delivery at points 
taking the Boston rate of freight, vary only 
slightly from the quotations prevailing prior 
to the effective date of the new $4 tariff June 
21, which would indicate that the shippers 
have not been able to pass along, to the New 
England dealers and consumers, any mate- 
rial proportion of the new tariff charge. The 
call for boards is limited. The 1x5-inch and 
up, random p.1.s. to }$-inch, $23.50; 1x6-inch, 
$24.50; 1x7-inch, $25. For the stock widths 
and lengths, add $1 to the above. Bundled 
furring sells at: 1x2-inch, $21.50; 1x3-inch, $22. 


Hemlock—For good eastern clipped boards, 
demand is light at $21@23, with the Vermont 
10- and 12-foot boards $1 less. Competition 
from the West Coast boards at the Boston 
terminals is keen, though the latter have 
moved back $1 to the $14 level. 


Lath and Shingles—For a standard spruce 


slab lath, the uniform quotation for the 
1%-inch size is $3.75; with the wider size at 


$4.50, though there are offerings as low as 
$4.25. For shingles, the price situation is 
somewhat tense, as the West Coast red 


cedars have registered three advances within 
the month, the 16-inch XXXXX moving up 
to $3.49, and the 18-inch Perfections to $3.89. 
For the waterborne red cedars, f. o. b. the 
local docks, the asking price has moved up 
from the low level of $2.60 per square, to 
$2.80 @2.90. In the eastern white cedars, 
extra grade shows some new price strength, 
now quoted at $4, but the clears and 2nd 
clears continue at the old level, of $3.25 and 

2.50, respectively. 

Maple Heel Stock.—As the active season 
at the shoe factories and wood heel plants 
wanes, the call for maple heel stock is some- 
what less pronounced. The old stocks of 
air dried have melted away under pressure 
of the heaviest demand in recent years. Cur- 
rent production of kiln treated stock is held 
as high as $75 for the top grade, with some 
lots offering as low as $65@70. 

Boxboards—tThere is pressure to move ac- 
cumulations of round edge pine boxboards 
from the mill yards and, while sales volume 
has increased, the price range starts as low 
as $14, with most sales at $16@18. A good 
run of inch square edge sells at a range of 
$23@25, delivered at Boston rate points. 

Advices from Montreal indicate that the 
Province of Quebec will cut at least 650,000,- 
000 feet of logs—mostly spruce, hemlock 
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and cedar—during the winter months, em. 
ploying 20,000 men. This is a Substantial 
increase from last season’s total. 


More Cities Adopting Grade-Marking 

A special meeting of Northeastern Lumber 
Service (Inc.), composed of retail dealers in 
metropolitan Boston, was held at the Hote] 
Somerset on Thursday, Sept. 15, with an at. 
tendance of thirty-five members and guests 
President George -Todd, .of William Curtis’ 
Sons Co., was in the chair, and the building 
commissioners from fifteen nearby cities, jn- 


cluding Commissioner Edward Roemer, of 
Boston, were present as guests. The status 
of the new Boston Building Code, with its 


provision for American Lumber Standards as 
to grades and sizes, and stipulating that 
grade-marked lumber must be used on al] 
new construction jobs in Boston, was dis. 
cussed at length. Mr. Roemer declared that 
this requirement was being adhered to, both 
by his department and by the dealers, with 
practically no friction, and the commission- 
ers from Cambridge, Newton, Waltham and 
Arlington announced that the provision for 
grade-marked lumber would soon be adopted 
by those cities. tecent construction where 
grade-marked lumber had been specified, in- 
cluded the new State Building near the North 
Station, and the new Jordan-Marsh Co. stor- 
age building in Cambridge. Mr. Roemer pre- 
sented several reels of pictures taken by him 
in the forests and mill yards of the North- 
west on a trip there. In this connection it is 


interesting to note that the building com- 
missioner at Hartford, Conn., has recently 
held several conferences with the loca] re- 


tail dealers, and proposes to place in the new 


building code, now being formulated there, 
a stipulation that all building lumber used 
in Hartford must be grade-marked. The 





dealers have been asked to develop plans for 
placing properly grade-marked lumber upon 
their yards, before the new order comes in 
force. 

Association Doings in the Northeast 


At the annual meeting of the Harry L. Fol- 
som Hoo-Hoo Club of Boston, held Monday 
evening, Sept. 12, the following officers were 
chosen for the ensuing year: President, 
John Lamprey, manager of Lawrence (Mass.) 
Lumber Co.; vice president, Thomas Byrd, 
Boston manager Nickey Red Cedar Lumber 
Co., Cambridge; secretary-treasurer, William 
Coveny, with Barney & Carey Lumber Co; 
State counsellor, Vernon Matson, of Water- 
town Lumber Co.; Vicegerent Snark, William 
Hubbard, New England sales manager In- 
sulite Co. Directors include Kenneth Mac- 
kenzie, of Creo-Dipt Shingle Co.; U. M. Carl- 
ton, Dix Lumber Co., Cambridge; Fred Kemp, 
Waltham; Frank W. Whitty, Blacker & 
Shepard Co., and Vernon Matson, Watertown 
Lumber Co. 

A meeting of the officers and directors of 
the Massachusetts Retail Lumber Association 
was held at Springfield, on Friday, Sept. 23, 











WHOLESALE LUMBER 


Established 1889 


Springfield 3-5184 





PLywoop WALLBOARD 
Non-Shrinking—Non-Splitting 
100% USABLE 
The All Wood Wallboard (Douglas Fir ) 


Available in mixed or straight cars or from 
storage at Lynn, Mass., and Springfield, Mass. 


Dust-Proof, Bundled — Regular Wallboard Sizes 


Carlos Ruggles Lumber Co. 


SPRINGFIELD, MASS. 


Telephone your orders and inquiries at our expense 





























“Besks fer Everybody 


We have a complete line of 
books that you need to make 





WRITE TODAY FOR CATALOG 
American Lumberman, 431 So. Dearborn St., Chicago, Ill. 






LOGGERS, WOODSMEN, 
SAWMILL OPERATORS, 
RETAIL LUMBERMEN, 
WOODWORKERS, 
CARPENTERS, 
ETC., ETC. 





















your business profitable. 
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with President U. M. Carlton, of the Dix Lum- 
per Co., Cambridge, in the chair. It was 
yoted that the annual meeting of the asso- 
ciation be held at a Boston hotel on Saturday, 
Dec. 3. Frank W. Whitty, manager of 
Blacker & Shepard Co., Boston, was chosen 
chairman of the convention committee. There 
was also held at the Nyasset Club, Spring- 
field, on Friday, Sept.. 23, a district meeting 
of the Connecticut Valley dealers affiliated 
with the Northeastern Retail Lumbermen’s 
Association. Paul Collier, secretary of the 
latter organization, attended both meetings. 
Announcement comes from A. G Bowler, 
of Manchester, N. H., president of the New 
Hampshire Lumbermen’s Association, of the 
fall meeting of that organization, to be held 
Friday, October 14, at the plant of the Cen- 
tury Wood Preserving Co., in Nashua. At 
the business session, there will be a statisti- 
eal report of stocks on hand at all association 
mills, and a thorough discussion as to the 
market status of native lumber. The entire 
company will inspect this big yard and treat- 
ing plant located on the west bank of the 
Merrimac River. Lunch will be served in 
the company’s club house. An expert con- 
nected with the company will give a tech- 
nical talk on the methods employed, and re- 
sults attained in treating all varieties of 
heart and sap wood, and will offer some valu- 
able advice as to the cutting of hardwood 
railroad ties to insure proper impregnation 
when subjected to creosote treatment. 
The September golf tournament of 
Sliver Club was held Thursday, Sept. 22, at 
the preserves of the Commonwealth Coun- 
try Club in Newton. With favorable weather 
and a good attendance, the morning play was 
devoted to “4 ball-best ball.” First prize 
went to C. S. Nauss, of Gloucester, and W. 
L. Smith, of Lexington, with a “best ball” net 
of 64, while H. B. Lovell, of Brockway-Smith- 
Haigh-Lovell Co., and Fred Wood—both of 
Charlestown, carried off second honors with 
anet of 66. The regular October tournament 
will be held at the Wellesley Country Club on 
Oct. 6. An extra tournament will be held 
later in October, to be followed by a dinner 
and the annual meeting of the club. E. K. 
Ingalls president and Edward (Ted) 
Richardson secretary-treasurer. 


the 


is 


is 
Organize for Government Economy 


The writer has been asked to represent the 
lumber industry in Boston and its suburbs, 
in enrolling every voter male or/and female, 
as member of the National Economy League. 
About eighty trade groups have thus been 
organized, and two luncheons for these lead- 


ers have been held, the first one addressed 
by Admiral Byrd, and the second one, on 
Thursday of last week, with Rear Admiral 


W. S. Sims as the chief speaker. The drive 
for signatures will start late this week, and 
it is urged that every lumberman or em- 
ployee who wants to enter his or her pro- 
test against current extravagance in gov- 
ernment will aid in building up a 100 per- 
cent enrollment of the lumber trade. 

I should refer here also to the annual drive 
by local industry groups for the relief fund 
of the Salvation Army. The writer has been 
asked to handle this canvass in the city 
lumber offices, and J. Edward Downes, of the 
Downes Lumber Co., will contact the retail 
trade. The drive period runs from Oct, 15 
to Nov. 1, inclusive. 

The regional Home Loan Bank will be set 
up at Cambridge, Mass., at a site yet to be 
announced. Franklin K. Fort, chairman of 
the Federal Board, announces that the eleven 
directors to control the affairs of this re- 
gional bank will be named this week, and 
that the bank will be in operation by Oct. 15. 


Notes of New England Trade Changes 


The executive headquarters of Madawaska 
Co., operating a double band spruce mill at 
Van Buren, Me., and the Madawaska Cor- 
Poration (Ltd.), operating spruce mills in 
uebec, have just been transferred from Van 
Buren, Me., to St. John, N. B., where the ad- 
dress will be P. O. Box 1407. A. J. Lacroix, 
former manager of sales at Van Buren, is 
how established at the new office in St. John. 
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UMBER TRADE NEWS 


The selling agent in New England for this 
group of mills is the Perry Whitney Lumber 
Co., at 148 State Street, Boston. 

H. C. Hull, sales manager of the lumber 
department of Oval Wood Dish Corporation, 
Tupper iake, BN. C.. announces that 
Dayton A. Webster has been appointed 
exclusive sales representative in New Eng- 
land for the maple, beech and birch lumber 
product of the Tupper Lake plant, and that 
Carl Wendelstein, of the Chamber of Com- 
merce Building, Boston, will continue to 
handle its flooring product in this territory. 

Fire on Sept. 24 destroyed the sawmill and 
stock of lumber of C. A. Stevens Manufac- 
turing Co., at Cummington, Mass., with a 
loss estimated at $25,000. 

Henry Fales, veteran head of the Fram- 
ingham (Mass.) Lumber Co., received on 
Aug. 4 an anonymous letter in which dis- 
charge of a certain employee was demanded, 
and penalty for failure to remove his name 
from the payroll would be the burning of 
the lumber property. The writing of the 
epistle has been traced to one J. P. Quirk, 
a local Marathon runner, who in the county 
court, on Sept. 23, was held in $1,000 bond for 
trial. 


“Buying Spree'' Features New 


York Lumber Trade 


Lumbermen here are hailing the long awaited 
improvement in conditions, as yards, industrial 
concerns and railroads have entered a buying 
spurt that has doubled volume in this market, 
and caused prices to rise slightly, and inquiries 
indicate continuance of this state of affairs. 
Millmen and wholesalers say that they are hav- 
ing little trouble in getting prices that net them 
a fair profit. This is the third buying spree 
that New York lumber consumers and dis- 
tributors have gone on recently, and it is 
by far the biggest. After each of the first 
two baby booms, there was a little recession 
in volume, but it did not sink as low as it 
had been. There will undoubtedly be another 
recession in a few days, but it should leave 
the market much better off. 

Douglas Fir buyers have been attempting 
to hold back in an effort to break the price 
advances put on by the mills, but they have 
now decided that fir prices have hit bottom 
and started bouncing back again, so a mild 
buyer’s panic is starting in this wood. In 
every case, stock bearing the advance has 
sold for the new prices, and competition for 
orders is not keen. 

Intercoastal shipping conditions remain un- 
certain. No one is sure that the new rate 
will hold, but that they will can be inferred 
from the fact that intercoastal lumber spe- 
cialists feel that they can now sell their 
lumber at a profit without asking for con- 
cessions from the ship lines. 

Western Pines are furnishing a field day 
for the commission men, as stock at the mills 
is so badly broken that representatives can 
not accept orders. Scarcity is beginning to 
send prices up, a long awaited development, 
and yards are making every effort to re- 
plenish their almost empty bins. 

Southern Pine is in the strongest position 
of almost any species, due to the fact that 
the railroads have suddenly realized that they 
have no lumber. One lumberman computed 
that more Reconstruction Finance Corpora- 
tion money will wind up at the lumber mills 


than at any other place except the steel 
plants. Yard and industrial business is hold- 
ing its own and volume was substantial 


before the railroads re-entered the market. 

Hardwood mills are doing a much better 
domestic business, but no export orders have 
been received. Automobile body makers are 
in the market, flooring is selling easier, and 
the cheaper hardwoods, especially poplar, are 
doing very nicely. Without foreign busi- 
ness, however, this is not a very active hard- 
wood market. 





Lumbermen Enroll for 
Economy in Government 


DRY FIR 
OR HEMLOCK 
DIMENSION FOR 


BACK-HAUL 
TERRITORY 


Distributing Yards at 
Philadelphia & Port Newark 


carry complete stock of yard and 
shed items, including Fir Uppers 
and Dimension, White Pine, Red 
Cedar Siding, Natural and Stained 
Shingles, Garage Doors, Wall 
Boards. 


BLANCHARD 
LUMBER CO. 


Main Office: 126 State Street 
BOSTON, MASS. 


New York Office: 450 Seventh Ave. 
Philadelphia Office: Fid.-Phil. Trust Bldg. 
Seattle Office: White Building 
Newark Office: Newark Seaboard Term. 





SPECIALISTS 
IN TROPICAL HARDWOODS 


Genuine Mahogany—Spanish Cedar 
Teak — Philippine Indoako Wood 














INDIANA QUARTERED OAK COMPANY 
47 12th St., Long Island City, N. Y. 





CORTLAND 7-5530 


J. HERBERT BATE CO.,Inc. 
WHOLESALE 
LUMBER 


50 Church St, New York, N. Y. 





CARTER LUMBER CoO. 


Manufacturer's and Wholesaler’s 
HARDWOOD LUMBER 
WHITE BIRCH SQUARES A SPECIALTY 
WOOD TURNINGS OF EVERY 
DESCRIPTION 


Bangor, Maine 





RICE & LOCKWOOD 
LUMBER COMPANY 


YELLOW PINE, WHITE PINE, 
FIR, SPRUCE, CEDAR, SHINGLES, 
OAK FLOORING. 


SPRINGFIELD, MASS. 
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LUMBER MARKET REVIEW 


Northern Pine and Hemlock Quotations Are Firmer 


Northern hemlock mills report a considerable improve- 
ment in sales to Wisconsin and Michigan country yards, as 
compared with those of recent months, though volume is 
only about half last year’s. Prices have been $12 off 
Broughton list, but have been lifted to $11 off. The ad- 
vance was made possible by strengthening of western and 
southern woods, and is well maintained. The mills were 
completely closed in the week ended Sept. 17. Their stocks 
have been considerably reduced, shipments for the first 37 
weeks of the year having been 210 percent of the cut. 

Northern pine sales in the week ended Sept. 17 made 74 
percent of last year’s, and were about double output. For 
the year to date, shipments have been three times the cut, 
and in excess of orders, so order files are low. Prices are 
nearer list than they have been recently, as concessions 
have gradually been withdrawn. Because of mill stock de- 
pletion, orders are a little more difficult to fill, most being 
for mixed lots and rush shipment. 


Western Pine Sales Above Last Year's and Exceed Cut 
by 54 Percent; Scarce Items Stronger 


There was a slight decline in western pine production 
during the two weeks ended Sept. 24, from 23 to 22 percent 
capacity, and a large gain in orders, which exceeded the 
cut by 54 percent and were 7 percent above those for the 
corresponding period of last year. Prices as a whole were 
not any stronger, exceptions being Ponderosa shop, and 
Idaho D selects and 8-inch commons. The mills believe, 
however, that price strength will result from the improve- 
ment in sales. There is no imminent shortage, except of 
shop and D select, of which mill stocks have been depleted, 
this shortage being reflected in the advances noted above. 
Consumers and distributers have been holding off and most 
of them have practically no stock, so that if they continue 
their current efforts to build up assortments, there should 
result an early and decided improvement in the price posi- 
tion of these woods. 


West Coast Mills Report Big Gain in Domestic Cargo 
Orders, and Pick-up in Foreign Markets 


While reports of identical West Coast mills for the two 
weeks ended Sept. 24 show a gain in production accom- 
panied by a decline in bookings, figures for all reporting 
mills give orders as 51 percent in excess of the cut, which 
had increased from 20 to 21 percent capacity. There was a 
considerable decline in export orders and a minor one in 
rail trade, but a big gain in domestic cargo bookings. 


Rail business was seasonally off a little, retailers seeming 
to be hesitant about buying ahead. Sales reports for the 
period ended Sept. 24 show rail prices on the whole a little 
softer, though reports from the mills indicate an increasing 
shortage of uppers, which are expected to show more 
strength. Some believe the farm strike is seriously inter- 
fering with fall demand from rural districts. 


Intercoastal bookings were of large volume, with unfilled 
orders at a high mark, and shipments comparatively small, 
perhaps because of doubts that the ship rate will hold. 
Some eastern reports say that the market has firmed on the 
basis of the $10.56 rate, with Atlantic coast stocks much 
depleted after months of low receipts. Southern California 
stocks have been further reduced, and there are practically 
no items in surplus. 

Foreign bookings were of good volume, but not up to 
the high level of the preceding period. The August water- 
borne report shows Washington-Oregon mills recovering 


Statistics, Pages 38-39—Market Reports, Pages 52-53, 44-47, 57—Prices, Pages 55-56 


a larger percentage of the total, in the China-Japan trade 
with British Columbia sending a big volume to Australia 
Trans-Pacific space is scarcer and rates have firmed. Re. 
cently there has been a marked gain in the volume of 
inquiries and orders from South America. 


Redwood Siding Stronger; Cypress Lowers Soften 


Redwood reports for August showed an increase of about 
30 percent in bookings compared with July. A larger yo}. 
ume came from each of the major divisions of the market 
but the biggest gain was in southern California business 
which was almost double July. Foreign business was bet. 
ter than the year to date average, with shipments heavy. 
Production, however, was only around one-third normal 
and orders nearly doubled it, reaching about 60 percent of 
normal. Sales volume since has been well sustained, and 
inquiry is good, but the only items to show advances were 
A bevel and A bungalow siding, each up $1. 

Recent reports from southern cypress mills indicate that 
higher grades are being held quite firmly, but that keep 
competition has made it necessary for some of the smaller 
producers to mark down lowers. 


Southern Pine Bookings Continue Heavily in Excess of 
Output, With Many Items Scarce 


Southern pine orders were more than 50 percent above 
output in each of the two weeks ended Sept. 24, and in both 
weeks they exceeded shipments. Railroad demand has 
been especially good, and is supplemented by orders for 
river work, so that the mills are well supplied with special 
cutting. The best retail demand has been from the South- 
west, but northern yards have been asking rush shipment 
for jobs to be completed before cold weather. It is difficult 
to match these with mill stocks, now badly depleted, and 
orders for planing mill items have to be delayed. The re. 
sult is that prices are being pretty firmly maintained 
Large mill cut is only 44 percent of 3-year average, and 
while reports say small mills intend to start up, they wil 
not be able to produce much during fall rains. 


North Carolina Pine and Roofer Prices Have Advanced 


Prices of North Carolina pine, as shown by sales reports 
for the period ended Sept. 24, were in practically every 
case appreciably higher than those of two weeks before 
Wanted items are scarce, for small mills have long been 
inactive and large mills have low stocks, and some produt- 
ers are inclined to ask more than the market will so fa 
pay, though actual advances from low level seem moderate 
It is believed that advances on Georgia air dried stock bring 
quotations on this so close to those of kiln dried, that fur 
ther mark-ups will soon be made on the latter. Air dried 
roofers are selling now at $9, with the price tendency stil 
upward. Box-making has been a bit more active, but the 
factories have been able to get along without much buying 
and strongly resist advances. 


Hardwood Production Is at Low Level as Mills Refuse to 
Cut New Stock at Prevailing Prices 


Hardwood mills report some improvement in demané 
especially from Europe. Sales are about double the cut 
which is showing no expansion. The mills are disincline( 
to step up operations, because prices have not yet show! 
the strength that might be expected from the condition @ 
stocks. They are selling old stocks at prevailing level 
but refuse to produce on orders except at advances. Cart 
lina furniture plants are among the leading buyers, am 
some orders are beginning to come from the automotitt 
factories, while low grades are moving well to box makefs 
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HIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. 0. b. mill sales prices on southern pineto the Southern Pine Lumber Ex- 
change, New Orleans, La., for sales made in the period Sept. 16-20, but where prices for this period were not available, prices for the month 
to date have been inserted and distinguished by asterisk: 





West East West East 
Side Side Side Side 
Flooring, Standard Partition, Standard 
Lengths oe Lengths 
3” rift— ozs 
p&better B&better.. 21.75 *18.02 
Shortleaf.. 33.71 36.50|Drop Siding, Standard 
Longleaf.. 33.25 40.25 Lengths, 1x6” 
No. 1— . No. 117 
Shortleaf.. 30.25 ....|B&better.. 17.38 *18.60 
1x3” flat No. 1 eee 16.74 16.00 Hi 
“grain— _|Assorted patterns— 
B&better . $9.28 rey B&better.. 19.14 18.64 
No. 1 — cas et me. © oes Bene FGA 
No. 4 a. - ‘ Plaster Lath 
1x4” rift— 36x11%4", 4’ 
Se No.1 ..... 2.25 2.14 
Shortleaf.. 31.91 *35.12iNG 2 1... 1.46 = 1.47 
No. 1— 
Shortleaf.. 27.83 ....|  Surfaced Finish, 
No. 2 *21.00 10-20 
eer s fees ’ 1B& better 
1x4” flat Inch aed ~— 
rain— ll FS 8S 2. 
Béebetter.. 18.23 18.24] 6” |..... 22.00 19.53 
mb sccs Leet Seen ee... 9215 21.71 
SS eee: © eS) re 25.38 29.56 
on” - 
Ceiling, Standard ~t gg A anig 38.56 
Lengths 90/2 tnhickK— 
4x4"”— 4. 6, 8”... 32.47 33.00 
sebetter.. 18.35 19.36|/5&10” .... 34.31 41.00 
a SE uccees 52.72 44.63 
54x4"”— co ’ 
B&better.. 15.55 15.81|/Inch thick-— tes 
Se 8 23s 2488. T6560 F «ccs e 19.00 18.75 
— ee 20.75 *18.80 
No. 1 Shiplap, 10-20’ | gv 21.00 19.25 
i. weses oR Bey 6). ee 22.50 25.25 
ee xine kes eee  wwh see 33.00 35.25 





Rough Finish, 10-20’ 


Inch thick— 


. Shortleaf— 

Geenéie 42.00 ....J1x8” y 11.73 10.99 

pew cenit fl aoe ae "29 

ee 19.60 18.00)222°" ---- 11-54 21 

S araiatoas *19.50 22.00) Longleaf— 

eee 42.50 ....J]1x8" ..... 12.91 12.90 
1x10” .... 13.07 13.33 


seecee 4 esee 53,00] 1x4 & 6”... 27.36 *27.33 


No. 2 Boards, 1x12” 
Standard Length 


Shortleaf.. 13.48 11.91] B&better— 
Longleaf.. 19.16 22.17|4x%4” 90° . 19.75 


Casing, Base & Jamb |!1x6” 16’ . 25.00 
10-20’ 


B&better, 


i. 51:78 | 8X8” & und. 15.66 12.61 

De O4 31,30] 2X10-10x10"18.00 #22.79 

a6. -901 3x12-12x12"27.42 *30.94 

No. 2 Fencing, Stand-) Shortleaf— ° 
ard Lengths 8x8” & und. 14.40 14.64 
eee 9.27 10.67|3x10-10x10"18.44 15.87 
1x6” & C.M. 10.31 10.45|3x12-12x12"19.52 17.00 


West East West East 
Side Side Side Side 


No. 2 Shiplap and 
Boards, Std. Lgth. 


_... *32.00| Casing & Base 10-20’ 
44.00 *40.00| B&better 


Car Siding, Lining 
and Roofing 


1x6” 18’..*20.00 .... 
1x4” 10-20’ 14.75 18.00 
92 *30.50|No. 1— 

7 30.83)1x6” 10-20’ 17.50 

1x4” 5-20’. 10.33 

0-20’ Timbers, 20’ & 
16.47 Under, No. 1 
17.08] Longleaf— 











West East West East 
Side Side Side Side 
No. 1 Shortleaf No. 1 Longleaf 
Dimension Dimension 
x4” 2x4” 
12 & 14’.. 13.57 13.81112 & 14’ 13.45 13.44 
rr 20.92 EGRSTIS .o cee 15.14 14.75 
2x6” 2x6” 
& 14’ 11.58 12.25112 & 14’ 12.22 11.17 
ceenes 11.88 12.65])16’ ....... 13.18 14.50 
2x8” 2x8” 
& 14’.. 12.40 12.31}12 & 14’ 13.00 12.66 
ree | «as ose *13.76 14.5 
2x10” 2x10” 
BE edna SEBO BSR LES ceccae 16.0 15.60 
Ne cet Spe rae Ske SRO RBE sccese 17.50 16.00 
iw . - SGP TESS .ncces 15.50 18.00 
or -43 *15.00)12 & ’.. 19.86 *22. 
ae 19.38 15.75 + Rad woallen ates ose be 
No. 2 Shortleaf No. 2 Longleaf 
Dimension Dimension 
2x4” 2x4” 
12 & 14’.. 11.66 11.25112 & 14’ 11.76 12.35 
ee ae SE.GE ELDSUIS  ccccc ns 3 12.37 
2x6” 2x6” 
12 & 14’ 9.68 10.23112 & 14’ 9.65 9.88 
a ee Le. 11.06 11.16 
2x8” 2x8” 
12 & 14’ 10.44 10.21)12 & 14’ 9.75 10.04 
hak ewan SE0e BODO TES ivcvcce 10.75 11.50 
x10” 2x10” 
12 & 14’ 11.27 10.89|12 & 14’ 11.50 13.00 
ene E3.08 TO4ETIS oo ccece *13.50 13.00 
2x12” 2x12” 
12 & 14’ 11.95 10.60}12 & 14’.. 13.50 *13.13 
meeere 13.38 10.40 Oe sine wares 15.75 *15.66 





RED CEDAR SHINGLES 


Seattle, Wash., Sept. 24.—Following are av- 
erage prices, direct to the trade, on carload 
or part carload lots, f. o. b. mill, all prices 
being based on four bundles to the square: 


New grades, per square, 
Washington, Oregon and 


Royals, 24” — British Columbia 


2 Fe scateinaa 2.75 $2.45 

PO  ticide hoc awagure 2.20 2.00 

 & See ee 1.50 1.25 
Perfections, 18”, 5/2144" — 

RSE Narco. ngs anno as ove oro 2.25 2.15 

BP ied whens ee ae ae 1.75 1.50 

No. 3 1.50 1.15 
Eurekas— 

No. 1—18” .... , 2.10 2.05 
16"— 

No. 1 2.00 1.90 

No. 2 1.55 1.45 

NS ee eee 1.40 1.20 





WESTERN RED CEDAR . 


Seattle, Wash., Sept. 24.—Prices for red 
cedar siding in mixed cars, new bundling, 8 
to 18 foot, f. o. b. mill, are: 


Beveled Siding, %2-inch 


' Clear —_— “—” 
ND site ctnweina wien $20.00 $16.00 $15.00 
Ec aciacaacdscesletento abe 22.00 18.00 15.00 
a SRE SARE 22.00 19.00 15.00 


Clear Bungalow Siding 
% inch % inch 


BI hai hides Gangieriee $34.00 $25.00 
EE. “Givcnneweciawtadwe aed 43.00 36.00 
eg Ree ter SRS He 55.00 cess 

Finish, B&better S2S or S4S 

or Rou 
er arate al an tren S ewan $4200 
ST IR ethan ns ae aaa aero 55.00 
1x14, DT «od cis oonekeke sak uaed eben 70.00 

EN a is dina ik cla eicalaeaa'ew Amik mene -- 100.00 

1xX22&24” ....., Rader séecediaeanenceeas 105.00 
Ceiling or Flooring 
EE cnstdcuiadabnncws dauceentaaiae’ $ 30.00 
Discount on Moldings 
Made from 1x4” and under...........--- 64% 


ade from other sizeS...........++-++ - 54% 
Additional discount for 10,000 feet o 
More to car 


eee ewe eens re 


EET eee ey ee 
Rianne tate ateb tte cst aikcuerele ani .33 
de eatnaieamneaad “vith piotdrotes "36 


DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 27. 
on actual sales of fir, Sept. 22 to 24, direct 
straight and mixed cars, reported by 
West Coast mills to the Davis Statistical 





F. o. b. mill prices 


were as follows: 


Vertical Grain Flooring 


B&B&btr 4 D 
aaa Ra ee pealeabe ertid $22.00 $16.50 =e 
B&btr Cc D 
se hs deta tal las er at $22.50 
i cectieeanaeaarie 24.00 


Flat Grain Flooring 


Peery ee ee 14.00 $11.50 
iibaneberaskidiat ati ectaie 16.75 14.50 
Mixed Grain Flooring 
ee ee ae , $ 8.50 
Ceilin 
ee ee ee 13.00 9.75 
RE er 15.50 12.50 
Drop Siding, 1x6” 
iki tao arta alee ae i 17.25 13.00 11.00 
eer Ter ee 20.50 14.50 : 
Finish, Kiln Dried and Surfaced 
1x6” 1x8” 1x12” 
ere $27.50 $24.00 $42.00 
Common Boards and Shiplap 
1x6” 1x8” 1x10” 1x18” 
pnt eee ae $9.75 . $12.00 $13.75 $13.00 
= inte ata a 6.50 8.00 7.75 9.00 
SRSA TINE 6.00 5.25 5.25 poaes 
Dimension 
, 2” thick— 

12’ 14’ 16’ 19° 20’ 22&24’ 
chee $10.50 $10.50 $11.50 $12.75 $12.5 ae 
eR 10.25 10.25 11.00 11.50 11.50 $13.00 
paves ts 10.00 10.00 11.25 11.75 12.25 13.75 
ates i 11.25 11.25 11.50 12.00 12.00 14.00 
caetel 11.75 11.50 12.25 13.00 12.75 13.50 

8’, $10.75;10’, $11.50; 2x6”, 10’, $10.50 

Random— 2x4” 2x6” 2x8” 3x10” 3x13” 

Deed $6.00 $6.50 $6.50 $8.75 $7.00 
See 2.5 3.50 sae a 


No. 1 Common Rough &/or Surfaced Timbers 


EO Gea wclavecus sees sion $10.75 
kN ee ere 9.25 
Fir Lath 

Ree. Geta cae n ek erent $2.50 








You Can Sell IT or Buy IT 


Thru a Classified Ad. 





WESTERN PINES 


[Special telegram to American LuMBERMAN] 


Portland, Ore., Sept. 28.—Following f. o. b. 
mill prices on actual sales were reported to 
the Western Pine Association by members 
during the period Sept. 20-26, inclusive. 
Averages include both direct and wholesale 
sales, and are based on specified items only. 
Quotations follow: 

Ponderosa Pine 
5/4x8” 6/4x8” 


SELECT, S2 or 4S— 1x8” & wdr. & war. 
© Beteot Whs..0ss $25.13 $39.82 ‘ea 
D Select BMls...... 24.76 27.25 $24.25 

SHop, S2S— No. 1 No. 2 
Dr ea bowed thin sit tnskwnbdwewe $24.68 $16.54 
i a loi ela ts ia u(ancathd ohacata tan Gilat 23.01 16.95 

Commons, S2 or 4S— No. 2 No. 3 
en ahs ne ee ree an $15.65 $10.03 
EE irs Cain ot. 6 albicg 21.99 10.61 
ee Se Ei oo oa eb oe es ba eens $6.87 

Idaho White Pine 5&6 /4x8” 

SELECT, S2 or 4S— 1x8” & wdr. 
aS eee $37.52 haiete 
SO A SE ees 32.44 $46.37 

Commons, $2 or 4S— No.1 No. 2 No. 3 
| == $30.07 $24.05 $13.25 
+ ga eee 60.00 34.02 17.21 
ee ae eS ee ee Oe re $9.19 


Sugar Pine 
1x8” 5/4x8” 6/4x8” 
SELEcT, S2 or 4S— & wadr. & war. & war. 


B&better RL......$73.75 $68.75 $68.75 
SHop S2S— No. 1 No. 2 No. 3 

OPO. sex ene ne canon $34.02 $25.50 

|, See ee ee 34.75 24.40 

Gre évc0seseaeneee 42.82 28.15 

Larch—Douglas Fir 

Mo. 1 Dimension, B24", FG esescveses ves $11.42 
No. 1 Dimension, 326648", 16°... ..... 0006 7.19 
Vert. gr. flooring, C&beter, 4” RL...... 22.17 





WEST COAST LOGS 


[Special telegram to AMERICAN LuMBERMAN] 

Portland, Ore., Sept. 27.—Log market quo- 
tations: 

Fir, yellow: Ungraded, $10@12. 
Fir, red: Ungraded, $8@9; small, $6. 
Hemlock. Ungraded, $5.50@6. 
Red Cedar: Depending on quality, $9@11. 
Spruce: No. 1, $17; No. 2, $12; No. 3, $8. 


Seattle, Sept. 24.—List prices of logs: 

Fir: No. 1, $14.50@16, No. 2, $10.50@12; No. 
3, $7.50@8. 

Cedar: Shingle -logs, $10.50@12; lumber 
logs, $16@17. ; 

Hemlock: Nos. 2 and 3, $7.50@9. 

Spruce: No. 1, $17; No. 2, $13; No. 3, $8. 





56 


OAK FLOORING 


Following are carlot quotations, Memphis 
basis, on oak flooring: 


t8x2%4"” FEX1%” %x2” %x1” 
62.0 


Clr. qtd. wht....$74.00 $ 0 $57.00 $44.00 
Clr. qtd. red.... 62.00 52.00 9.00 44.00 
Sel. qtd. wht.... 44.00 42.00 37.00 32.00 
Sel. qtd. red.... 42.00 37.00 37.00 34.00 
Clr. pin. wht.... 43.00 42.00 40.00 34.00 
Clr. pin, red.... 41.00 42.00 37.00 34.00 
Sel. pln. wht.... 37.00 30.00 35.00 26.00 
Sel. pln. red.... 37.00 32.00 34.00 28.00 
No. 1 com. wht.. 30.00 24.00 20.00 20.00 
No. 1 com. red... 30.00 24.00 18.00 20.00 
Sf are 14.00 12.00 12.00 12.00 

1x2” %x1l%” fx2” 
OR ee ee $62.00 $62.00 $77.00 
OO eS eee 57.00 57.00 67.00 
EP Sl eee 47.00 47.00 52.00 
Ee eee 47.00 47.00 52.00 
Ce, Me SER ccdcseoanes 44.00 44.00 50.00 
oS SD” Se 42.00 42.00 47.00 
er ee, Ws ceceneeewas 39.00 37.00 41.00 
0 a Se ree 37.00 37.00 38.00 
moe, 5 GOUR... WOE cc ccceees 25.00 22.00 22.00 
Bee B GO, BOG ce csc viscses 25.00 22.00 22.00 
Pe Te cncénenes Suwon 14.00 14.00 12.00 


New York delivered prices may be obtained 
by adding to the above: For }j-inch stock, $9; 
for %-inch, $4.50; for %-inch, $5.50. 

Chicago delivered prices may be obtained 
by adding to the above: For jj-inch stock, $6; 
for %-inch, $3; for %-inch, $3.50. 


WEST COAST SPRUCE 


[Special telegram to Amertcan Lumsenman) 


Portland, Ore., Sept. 27.—The following are 
prices for mixed carlots prevailing today: 








Finish— Factory stock— 
SP ss vesin $39.00  ) Tebkbbbet p+ 
1x4—10 32.00 Bib ceeeeee 19.00 

= aaa ce 22.00 

Bevel siding Sapper geaapee 26.00 
ee. a bai $18.00 bia: 28.00 
%x6”",Flatger. 16.00 Lath .......... 0 


1%x6”, Vert.gr. 20.00 


h 3.00 
Green box.9.50@11.50 





END DRIED WHITE MAPLE 


Prices on end dried white maple, f. o. b. 
mills, lower Michigan: 





FAS No. 1 & sel. 

Dl de bags eia din eae eee $100.00 $ 70.00 
nt ces dewneeunwaneedanue 105.00 75.00 
BE hk aids ts tose hbtareiie acatecm anacacaed 105.00 75.00 
I id gn ar anon i cal oh a 105.00 75.00 
SRY ihc oni ta eustachian 130.00 100.00 
Ee énvcddcurenstenveceees 140.00 110.00 
Michigan and Wisconsin flooring mills 


quote as follows on northern hard maple 


flooring, f. 0. b. cars Cadillac, Mich., basis: 





AMERICAN LUMBERMAN 
WISCONSIN HEMLOCK 


Following are f. o. b. Wausau, Wis., prices: 
No. 1 Hemlock Boards, s1S— 


8 10, 12&14’ 16’ 
OS =f as eee $19.50 $20.50 $21.50 
cma be wae 23.00 24.00 25.50 
i os ase ks ech we atiae SO 24.00 25.00 26.50 
PE - ne pewrheaae ae ae 26.50 27.50 29.00 
Se” cxevudnedvaanawe 27.50 28.50 30.00 
For shiplap or flooring, add 50 cents to 
prices on No. 1 boards. 
No. 1 Hemlock Dimension, S1S1E— 
lg 10’ 12&14’ 16’ 
Sr $24.50 $24.50 $24.50 $25.50 
7 _ as 22.8 23.50 24.00 25.50 
|? ee 23.50 24.50 24.50 25.50 
lll ERE RES 2 23.50 29.50 28.50 28.50 
ee” stsabnbawe 23.50 30.00 29.00 29.50 
For No. 2 dimension, deduct $3.00 from 


price of No. 


NORTH CAROLINA PINE 


Following are typical average f. o. b. Nor- 
folk prices received during the period Sept. 
12 to 24, inclusive, as reported by the North 
Carolina Pine Association: 








Rough: 
Edge 4/4— 
0 are oid <n oR hee OW he maaan $24.20 
Nh oe aa ot tog ie Ral ae we a NT 19.35 
ee ee en ere re 14.05 
Ee = on a bik eke Be Oe Ra RO wed 10.50 
No. 1 No. 2 
B&better No.1 box box 
SS <—pPerre. $23.00 — wuew - 
oS —_—— re 24.00 > Se aia 
2 <a e 24.70 $20.25 $15.60 $12.55 
a ae 27.75 alia ated sas a 
ROME parse waa 26.15 21.90 16.35 13.65 
1x10” 28.05 26.30 17.00 13.75 
Bee” ‘neevaws 40.50 32.65 20.00 14.50 
Bdge B&better— 
ie a cae ewes Oboe eee we $27.00 
ie ed a pediaks manent hake kee 37.00 
bd keh ERS +h AR ME ERROR RIS 42.90 
ar eee a nee eres ee 30.00 
Bark Strips— 
SE: LOTT eee 18.65 
EE Poa and i CRA eRe Ree Ae aS ee eR Ree 9.25 
Dressed: 21%” 3” & 
Flooring— Wide Wider 
CO Ce nce awnwrbale $23.70 $23.00 
2 re Be, ccnaceewe 20.45 20.60 
ek, NE Se aiecee cannes 15.45 15.60 
B&better bark strip partition......... $20.45 
Ox BATH StPING GYONBOE .. 2 cccerecscs 10.45 
No. 2 
Roofers: dressec 
DY Jatcovntcieedsckxe Dbadkdetbakawet en $15.55 
S <~wi ened dekh eek aah d epee bs oleae 15.95 
koh ee aane ee Wie mae neunpninel 16.30 
Cf yl a heer yee eae mee rere 20.10 
Kenya (Arrica) lumber producers have 


formed the East Africa Timber Co-operative 
Society (Ltd.), thus uniting two groups of sell- 
ers—Equator Saw Mills and Associated Mills— 
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JOSHUA D. LOIZEAUX, president of the 


J. D. Loizeaux Lumber Co., of Plainfielq 
N. J., died Sept. 19. He was born in Vinton’ 
Iowa, and in 1898 moved to Plainfield, N. ]’ 


; N, 
where he started the business that has ~ 


come famous among retailers for the up-to. 
date methods employed. He was one of the 
outstanding lumber and building materia] 
dealers of the country, and was prominent 
in association circles. His company hag 
retail plants at both Plainfield and Elizabeth, 
N. J. A new mill had been built at Plain: 
field in 1920, and a new office erected there 
in 1924. Efficiency was the characteristic of 
these plants, methods of handling lumber 
having been the subject of articles in the 
AMERICAN LUMBERMAN. Mr. Loizeaux had q 
keen eye for advertising possibilities; he haq 
the company trucks. painted a brilliant 
yellow, and used the ‘phone number 1776 with 
picture of the Liberty Bell. In the spring 
of 1927 he was elected a director of the New 
Jersey Lumbermen’s Association, and in the 
fall of that’ year addressed the National Re. 
tail convention on unsold cargoes of Pacific 
coast lumber. He was on the convention 
committee of the New Jersey association jy 
the spring of 1928, and that fall spoke before 
the National Retailers on transit service, 


CHARLES R. BREWER, 71, of Battle Creek 
Mich., died Sept 9 at the Sanitarium Hospital 
there, following a seven weeks’ illness. He was 
born in New Marlboro, Mass., and thirty years 
ago came to Battle Creek and established both 
the Battle Creek Lumber Co. and the Kalamazoo 
Lumber Co., for the Mann, Watson Co., Mus. 
kegon wholesaler. Following the liquidation of 
the Mann, Watson Co., Mr. Brewer established 
the C. R. Brewer Lumber Co., incorporated jn 
1909. He was also president of the Elsmar 
Realty Co., organized to hold real estate for 
the parent company, and in 1919 was member 
of a committee that started the Calhoun Say. 
ings & Loan Association, of which he became 
a director. He was also director of the Old 
Merchants National Bank. He was prominent in 
the civic and social life of his community. He 
is survived by his widow, four children—cC. Ray. 
mond of Battle Creek and John Philip of Lans- 
ing, Mrs. M. B. Doty of Chicago and Mrs. L. M 
Swift of Lansing—five grandchildren, a brother 
Elwin S. in Wauchula, Tex., and a sister, Mrs. 
Menry T. Robbins, of Great Barrington, Mass. 
C. Raymond Brewer, jr., has been secretary- 
treasurer of the company acting as manager, 
and will succeed to his father’s position. 


MAURICE W. WILEY, 54, was fatally in- 
jured in an automobile accident on Sept. 3 
at Pennsauken, Pa. He virtually began his 
business career in the lumber industry with 
Charles T. Stran, a Baltimore (Md.) whole- 
saler. After an interval during which he 
operated on his own account, Mr. Wiley 
joined R. Baldwin Homer, now president of 
the R. B. Homer Lumber Co., Baltimore, in 
forming in 1908 the Wiley-Homer _ Lumber 
Co., but after eighteen months Mr. Wiley 





First Second Thira | and will give sales representation to nine manu- coor Laban Gor aul toon a . prt - 
SE” ahietia'e wwacawne $48.00 $35.00 $23.00 facturing companies in Kenya. the staff of the late William M. Burgan of 
Following were average sales prices received for southern hardwoods during the week ended Sept. 20, Chicago basis: 
4/4 5/4 6/4 8/4 4/4 5/4 6/4 8/4 
Rep GumM— Mixep OAK— 
Qtd. SAS.. 54.25@ 58.75 64.75@ 68.25 ............ 59.75@ 72.25 Sd. wormy. 27.50@ 30.75 
No. 1&sel. gaa Garter gate 40.00 42.00@ 400 P . y- S| Mrrrerrerrril TT ae TTTT Tee 
Pin. FAS... 53.75@ 70.50 52.50@ 56.25 60.25@ 61.75 ..........+. og . 
No. 1&sel. 31.25@ 35.50 31.50@ 35.25 31.50@ 38.00 41.50 Pin. FAS... 57.50@ 67.50 .........000 cece ceeeeeee caves 
Sap Gum— Saps .... 38.75 @ eo) i ee 
Qtd. FAS... 35.75@ 38.00 40.50 40.50@ 41.50 40.50@ 43.00 ge yond eet 4 oo ae piatsakennse PP ee ae 
pyre hgh: 27-75@ 28.50 oo oe 28.25@ 33.75 No 2cA 34.75@ 2700 39.00 °°°° ~~ noes 
> n. :) oe 28.50@ 36.00 33.25@ 22 50 34.75¢@ 37.25 39. ” = Ld oe = Bebe ’ . YUU jx — see eee eeeeens sees 
No. 1&scl. 28:75@ 2800 2625@ 2980 27380 3035 Ps SO DOME nvecscdccene seersansveces 24.00 
a ii enn: Soci ati cLk ‘aden eateeoana 23.75@ 26.75 AsSH— 7 
Reser Guaeen | Pare 49.00 Perr er eree 51.25 — 
Qtd. FAS... 36.00  .......... —— No. 1&sel.. 33.75 apne. 43.75@ 57.00 
No. 1&sel. 28:00 Beso TIED ats Brecr— 
DP TRGG Gilestavkies Gaseadesdive. weneviaieace 20.75 No. 2 com. 26.00 (  eaeeeceeeees ceeeeeeeeees 
TUPELO— HickorYy— 
Qtd. No. 1 cima j- £#£ ebttdeeEeee SeEdnee reer 
ee i ee ee = eo Re RR ROREE. S80iRS HEROS Oe 
gh. aR ener ai as 20.00@ 21.00 petite Sided. teh tetas ee ee wciveeedipinan  eanenawarseks 
WHits Oak— as * — nes 
es bites pep enendatos 97.00 _ oe oe LEREDSSS SSeS SADE RH OREN Se 
i cen ec ccka aengsteasece | chewabacawen No. 2 com. ...-++++++++ 16.75 nent eens 
Pin. FAS... 65.25@ 68.25 74.75 a 6=6=”—™—™té~“C—stiC a we CoTTON WOOoD— 
No. 1&sel. 39.25@ 44.75 SeaCCCEROREY PERCRDEREOES wOGHs oee eens 2) ae SEL. DE). SktebeeeGed. aeesoudwances 
ie ee aceeakhbne.+ Uebe eee eeaes “a0 Ce ewevanad ere ——  i$+§s- <«ereereasire a 
ee ee Ee kc dieeed Bethe eDeEe 8 KeUe ROR ae eS MO. B COM. cccccccceser ee 0—i«é«CSn Khe mc eae 
Rep OakK— MAGNOLIA— . , 
le es LE ccbbedecceee Mikeeabeee eee 72.50 ee reseee OE GL séacadosiese 39.50 42.50@ 44.75 
No, 1&sel. 39.00@ 43.75 44.75 44.75 49.25 No. 1&sel 30.75@ 31.50 30.75 30.75@ 31.00 32.75 
a Micis Se Te “cetenascted Stewsrnmews de) | Wacemae Pewee Te. 5 GO. TAO === HS HNedieeeore eedbheveeerns Saya 
Sorr MaPpLe— Hotity— 
No. 1&sel., . er 8 A tie alu a Dieemnstalare 
EE Sc eeees ev eedee “Semeeeeee awk ( ebewele anda 30.75 No, 1&sel | eee cS ee eee Ce ee 
No, 2 com. 24.00 Se ih in: wees ourann 25.25 eS eS S rr rae ee eT 











October 


this cit! 
to ente! 
sequent 
then un 
still la 
his OW 
transfe! 
N. J. 


T. A 
Elliott 
operato 
killed 
py the 
baseme 
was PI 
had be 
lieved © 
against 
He wa 
and ca 
In add 
after t 
Cornw‘* 
py the 
son an 
sister 


WIL 
the W 
quarte: 
at Luk 
mill of 
bullet 
been - 
health, 
curtis, 
the pl: 
ley He 
died. 
sons a 


W. 
N. C., 
He m¢ 
forty 
busine 
about 
ber oO 
Harry 
cently 
busine 
vived 
brothe 
under 


JOH 
Blair, 
Me., a 
14. FE 
wife ¢ 
first € 
two b 
busine 
long <¢ 
Masor 
surviv 
childr 


CL: 
died § 
tired 
Mich. 
engag 
mate! 
of th 
helpe 
porat 
Bluff 
citize 


MR 
presi 
Co., ¢ 
Mem 
hemo 
band 
and | 
Dowe 
Olive 
at th 
inter 


TH 
of h 
figur 
with 
Md., 
at th 
Ville, 
ident 
brotl 


CA 
Palac 
Lum 
of te 
12, 
assoc 
his | 
wido 
five 


E. 
Saler 
an jj 
best 
of tl 
Vive, 
ton, 
Lum 








1, 1939 


of the 
ainfield, 
Vinton 
Se 
has be. 
> UD-to- 
> Of the 
nateria] 
Ominent 
ny had 
izabeth, 
t Plain. 
d there 
ristic of 
lumber 


; he had 
brilliant 
(76 with 
spring 
he New 
1 in the 
nal Re. 
Pacific 
ivention 
ation in 
e before 
‘Vice, 


le Creek, 
Hospital 
He was 
ty years 
hed both 
Llamazoo 
0., Mus- 
lation of 
tablished 
rated in 
Elsmar 
‘tate for 
member 
yun Say- 
became 
the Old- 
ninent in 
nity. He 
—C. Ray- 
of Lans- 
rs. L. M 
. brother 
ter, Mrs. 
n, Mass. 
2cretary- 
manager, 
l. 


ally in- 
Sept. 23 
‘gan his 
ry with 
whole- 
hich he 

Wiley 
ident of 
nore, in 
Lumber 

Wiley 

Wiley- 
place on 
irgan of 





8/4 


@’ 57.00 


@ 44.75 


j 


october 1, 1932 


this city. Later he went to Whiladelphia, Pa., 
to enter the offices of Thomas E. Coale, sub- 
sequently forming another corporation and 
then uniting forces with another young man. 
Still later he again embarked in business on 
his own account in Philadelphia, and later 
transferred his headquarters to Moorestown, 
I. J. 


N 


7. A. CORNWELL, president Larkin & 
Elliott Lumber Co., and a veteran timber 
operator in Clackamas County, Oregon, was 
killed instantly Sunday morning, Sept. 18, 
py the accidental discharge of a rifle in the 
pasement of his home at Oregon City. He 
was preparing for a deer hunt, and as he 
had been subject to fainting spells, it is be- 
lieved by members of his family that he fell 
against the gun and caused it to discharge. 
He was born in Flint, Mich., April 25, 1878, 
and came to Oregon twenty-six years ago. 
In addition to his own operations, he looked 
after the large interests of his brother, E. J. 
Cornwell, of Saginaw, Mich. He is survived 
py the widow, Mrs. Marceline Cornwell, a 
son and a daughter, four brothers and one 
sister in Michigan, 


WILLIAM T. SIEGLER, aged 65, head of 
the Wm. T. Siegler Co. (Inc.), with head- 
quarters at Piedmont, W. Va., and plant also 
at Luke, Md., retailer, contractor and planing 
mill operator, died recently of a self-inflicted 
bullet wound at the Luke plant. He had 
been worrying over the condition of his 
health, and over financial affairs. His son, 
Curtis, found him in the engine room of 
the plant, and took him to the Potomac Val- 
ley Hospital at Keyser, W. Va., where he 
died. He is survived by his widow, two 
sons and a daughter. 


W. S. PATTERSON, 55, of Waynesville, 
N. C., died Sept. 16 after a five-day illness. 
He moved to western North Carolina about 
forty years ago and engaged in the lumber 
business. After locating at Waynesville, 
about fifteen years ago, he was for a num- 
ber of years associated in business with 
Harry Rother. For a number of years re- 
cently he has been carrying on his own 
business near Sunburst, N. C. He is sur- 
vived by his widow, three daughters, three 
brothers and three sisters. Funeral was 
under Masonic auspices. 

JOHN HARRINGTON, 74, passed away at 
Blair, Neb., Sept. 3. He was born at Bucksport, 
Me., and moved to Tekamah, Neb., in 1872, age 
14. He was married in 1883, and brought his 
wife and family to Wayne, Neb., in 1886. He 
first engaged in the mercantile business with 
two brothers, but later went into the lumber 
business at Wayne, in which he continued as 
long as he was active. He was an advanced 
Mason, and prominent in civic affairs. He is 
survived by his widow, his son Paul, two grand- 
children, four brothers and one sister. 





CLAY A DUNNING, 63. of Pine Bluff, Ark., 
died Sept. 17 at his home there. He had re- 
tired in 1930. He was born in Port Huron, 
Mich., and moved to Pine Bluff in 1912, to 
engage in the business of supplying wheel 
materials. In 1921 he became vice president 
of the Superior Oak Flooring Co., and in 1925 
helped organize the Seaman-Dunning Cor- 
poration. In 1927 he was awarded the Pine 
Bluff Citizenship Cup as the most valued 
citizen of that year. 


MRS. CHARLES L. BAXTER, wife of the 
president of the Charles L. Baxter Lumber 
Co., Chicago, died Sept. 26 at the Columbus 
Memorial Hospital, Chicago, of cerebral 
hemorrhage. She is survived by her hus- 
band; a married sister, Mrs. C. W. Bradley, 
and two brothers, W. C. Dowdy and Ray E. 
Dowdy. The deceased’s maiden name was 
Olive D. Dowdy. Funeral services were held 
at the chapel at 2701 North Clark Street, ana 
interment was at Rosehill Cemetery. 


THEOPHILUS TUNIS, age 90, in the days 
of his activity one of the most prominent 
figures in the North Carolina pine business, 
With plants at Norfolk, Va., and Baltimore, 
Md., main office in Baltimore, died Sept. 17 
at the Confederate Veterans’ Home, at Pikes- 
Ville, near Baltimore, Md. He had been pres- 
ident of the Tunis Lumber Co., in which a 
brother also was an important figure. 





CARL F. MAPLES, 51, president of the Ap- 
Palachian Hardwood Flooring Co. and Maples 
4umber Co., of Knoxville, Tenn., after an illness 
of ten days, died suddenly at his home on Sept. 
*. He had taken a keen interest in hardwood 
associational affairs, and also in the affairs of 
his home community. He is survived by his 
widow, a daughter of 14 and a son of 12, and 
five brothers. 

f E. HALL CLANTON, for many years a whole- 
Saler at Shreveport, La., died at his home after 
pn illness of several years. He was one of the 
est Known members of the lumber fraternity 
of the Shreveport section. Mr. Clanton is sur- 
Vived by his widow and one brother, T. C. Clan- 


ton, for many years head of the T. C. Clanton 
Lumber (Co. 








AMERICAN LUMBERMAN 


JOSEPH R. HALSTEAD, of Phoenix, Ariz., 
vice president of the Joseph R. Halstead 
Lumber Co., which operated country retail 
yards with headquarters in Los Angeles, 
Calif., on Sept. 24 was the victim of a fatal 
automobile accident near Phoenix, the car in 
which he was riding having skidded and 
overturned. 


WILLIAM E. SMITH, 71, veteran Pacific 
Northwest lumberman, died Sept. 16 at his 
home on Chamber’s Prairie, near Olympia, 
Wash. Mr. Smith came to Thurston County 
to assume the superintendency of woods 
crews for the Union Mills. Afterward he 
was in the lumber business for himself, mak- 
ing his home at Chamber’s Prairie. 


JOHN McCLELLAN BAIRD, aged 69, who 
had suffered a stroke in May, 1930, and grad- 
ually declined in health, died Aug. 30, at his 
home in Williamsfield, Knox County, Illinois. 
He engaged in the lumber business at Williams- 
field in 1890, and was reputed to be a keen 
business man, always interested in the welfare 
of his community. He is survived by his widow, 
two daughters and four brothers. 


JOHN MARTIN LING, 75, retired buyer for 
the Capital Hardwood Lumber Co., Columbus, 
Ohio, died of arterio sclerosis recently. He had 
been 35 years in the lumber business, and had 
served three terms as both mayor and justice 
of the peace at Killbuck, Ohio. He is survived 
by his widow, two daughters, a son, four grand- 
children and four great-grandchildren. 





ALBERT N. DUNK, 61 for many _ years 
purchasing agent for Brockway-Smith-Haigh- 
Lovell Co., leading millwork distributors, at 
Charlestown, Mass., died Sept. 21 at the hos- 
pital in Medford following an operation 


J. P. CHRISTEN, 69, operator of a sawmill 
and a gin at Cypress, Tex., since 1915, died 
Sept. 6 at his home. He is survived by his 
widow, five sons and six daughters, a brother 
and two sisters, twenty-one grandchildren 
and two great-grandchildren. 


CARL D. MURCHISON, 53, of the Maury 
City Lumber Co., Maury City, Tenn., died 
Sept. 16 at the Fitts-White Clinic at Jack- 
son, Tenn., following a brief critical illness. 
He is survived by his widow, two sons, a 
daughter, three brothers and three sisters. 


WALTER F. PEACOCK, 55, presidertt 
Booth-Kelly Lumber Co., of Eugene, Ore., 
died in a hospital at Portland, Ore., Sept. 17, 
due to a heart attack while playing golf 
during a visit to the Pacific Northwest. The 
deceased was a resident of Pasadena, Calif. 


GEORGE F. KUGLER, head of the George 
F. Kugler & Sons Co., manufacturer of wood 
boxes in Philadelphia, Pa., died Sept. 17, at 
his home in Woodbury, N. J. His father, 
Victor E. Kugler, died on Aug. 4 last. 


BENJAMIN FRANKLIN TOBIN, 42, woods 
superintendent for the Mud Bay Logging 
Co., located near Olympia, Wash., died in an 
Olympia hospital Sept. 17, after an illness 
of but a few days. 





News Letters 


(Birmingham, Ala., Continued from Page 47) 
crease, for portable mills will return to cut- 
ting, and several large mills that were idle 
have signified their intention of starting to 
saw about Oct. 1. 


Baltimore, Md. 


North Carolina Pine.—Quotations remain 
much as they have been here, even though 
reports from mill sections are to the effect 
that at least some have been marked up $1 
to $2.50, with roofers the strongest items. 
In Baltimore, the movement remains quite 
low. The stocks on the wharves are perhaps 
the smallest in the annals of the trade, and 
supplies are brought here only when con- 
tracted for. 

Georgia Longleaf.—The market has shown 
no expansion of consequence, with quotations 
well maintained. 


Cypress.—Producers find it inadvisable to 
revise their lists upward. High grade Gulf 
stocks are held with considerable firmness. 

Hardwoods.—Buyers are actuated by pro- 
nounced caution. Stocks have undergone a 
further reduction, not accompanied by any 
stiffening in the quotations. Export orders 
are coming out more freely, and shipments 
have undergone a material increase. 


Douglas Fir.—Consumption remains re- 
stricted, with the sellers unable to mark up 
their figures, because of competition from 
eastern lumber. 





























f How to Figure Costs for Advertising 
In Classified Department 
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‘ Two comsecutive issues.......... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six cansecutive issues....... $5.40 a line 


Seven words of ordinary length make 
one line. 

Count in the signature. 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 


Heading 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Capy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 














WANTED 











Salesmen 


COMMISSION SALESMEN 


Wanted by Merchandising Organization which is 
supported by manufacturers of Douglas Fir, Sitka 
Spruce, Western Hemlock, Western Red Cedar, 
Ponderosa White and Sugar Pine, and Alder,—who 
make EVERYTHING produced from these woods 
from Structural Timbers to Fabricated chicken 
coops,—everything required by the Retail Lumber- 
man and the Industrial in either STRAIGHT or 
MIXED cars. 
Address “E 77," care American Lumberman. 








COMMISSION MAN WANTED TO SELL 


For large Pacific €oast producer, fir, hemlock, 
cedar. Mixed car trade and factory. Must be 
hustler. 

Address “P. 61," care American Lumberman. 


ON STRAIGHT COMMISSION 


Exclusive territory. Fir, Spruce, Cedar, Pondosa 
Pine. SULLIVAN LUMBER CO., Portland, Oregon. 








Employees 


WANTED BAND SAW WELDER, THOROUGHLY 





Experienced with complete equipment and willing 
References 


to teach a man for cash consideration. 
required. 
Address “P. 59,” care American Lumberman, 





Employment 


FACTORY SUPERINTENDENT AVAILABLE 





Man who has been for past 16 years in charge of 
large factory doing extensive country and city busi- 
ness in stock and special millwork; is competent 
A-l ref, as to character 


estimator and detailer. 
and ability. 
Address “N. 75,”" care American Lumberman. 








YARD MANAGER—AUDITOR 


Eleven years’ experience in retail lumber store 
serving respectively as bookkeeper, yard foreman, 


auditor and manager. Reference Al. 
and married. 


Address “P. 50,” care American Lumberman. 


31 years, 





A CLASSIFIED AD WILL MOVE SLOW STOCK 


ADVERTISE FOR WHAT YOU WANT 
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Employment 





MECH. ENGINEER, WHO IS EXPERT FILER 
Desires position with lumber mill. Wide experi- 
ence in filing, machine design and machine shop 
supervision. Guarantee satisfaction or ask no pay. 

Address “P. 81,"’ care American Lumberman. 





WOODS SUPT. WILL STAKE FIRST MONTH’S 
Salary that I make good. 
ging problems. 

Address “P. 


PART WAGE SECURES WELL TRAINED 
Double track working foreman satisfied anywhere. 


temanufacturing—detail—transit mill. “Nuff Sed.” 
Address “P. 83," care American Lumberman. 


Let me solve your log- 


82," care American Lumberman. 








SAWMILL FOREMAN 


With 18 years’ experience in either hardwood or 
Pine Will go any place. 
Address “P. 72,’ care American Lumberman. 


CAPABLE SUPERINTENDENT, WOODS 
Or yard foreman, lumber inspector; 20 years’ ex- 
perience in the lumber business. Can handle com- 





missary work. Steady, reliable. A-1 references. 
Go anywhere. 
Address “P. 73,"" care American Lumberman. 





MANAGER OR ASST. SAWMILL OPERATION 
15 years’ experience Northern Hardwoods White 
Pine including sales and accounting. 3 years in- 
spector NHLA. Age 40. 

Address “P. 77," care American Lumberman. 





COMMISSION SALESMAN TO LOCATE 
In Delmar, Del., wishes to hear from well rated 
wholesalers of pine lumber, trim, etc., to cover 
Eastern Shore Delaware, Maryland and Virginia. 
Address “P. 69,” care American Lumberman. 





LUMBER OFFICE BOOKKEEPER 


Accountant experienced in line yard general office 
work now open for a position. Eight years’ ex- 
perience Able to take full charge. Available 
at once 


Address ‘“‘P. 71," care American Lumberman. 


MILLWORK ESTIMATOR—SALESMAN 


Of proven ability, also experienced and capable de- 
tailer, biller and supt., of best quality millwork 
for most types and kinds of buildings, both large 
and small; age 34; available soon. 

Address “P. 57,’ care American Lumberman, 








WANTS SUPPLIED 


Large number of wants supplied each 
week through the classified section. 
We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 58. 
Dearborn St., Chicago. 





SUPERINTENDENT AND DRAFTSMAN 


Estimator; 20 yrs.’ experience, 10 yrs. millwork 
superintendent. Have contacted many architects 
and contractors. Age 37. Ref. 

Address “P. 56," care American Lumberman. 


EXPERIENCED LUMBERMAN 


33 yrs. age, good health. 12 yrs. Mfg., Wholesale, 
Retail, Millwork, handle sales, Credits, Collections, 
Accounting, Costs, Yard Management. A-1 refer- 
ence, make bond, report at once. 

Address “‘N. 65,"" care American Lumberman. 


BAND AND CIRCULAR FILER 


25 years’ experience, strictly sober, go anywhere. 
Address ‘‘N. 77,”" care American Lumberman. 


SUPERINTENDENT WANTS POSITION 


Experienced from boiler room to office in novelties 
and furniture, chairs, case, billiard tables, refrig- 
erators, etc. Very active producer. 

A. F. OTTO, 2366 N. 9th St., Milwaukee, Wis 














WANTED POSITION 


Hardwood inspector or yard foreman. Married, 
age 30. References. 
Address “N 66’ care American Lumberman. 





WANTED MANAGEMENT OF A YARD 


Have been successful as to sales, credits and 
profits. Can furnish you with unquestionable 
references. 


Address “L. 79,"" care American Lumberman. 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





Lumber and Dimension 


WANTED—SHIPPING LUMBER 


“Here is your opportunity to secure new an Edger, 
Mill, Trimmer, Nigger, Steam Feed, etc. and pay 
for it with lumber. We manufacture everything 
for turning standing timber into money. 
HAMMOND MACHINERY BUILDERS 
(Formerly Hill-Curtis Co.) 
Kalamazoo, Mich. 








FUEL WOOD WANTED 
Hardwood, carloads 1”x1”, 1”x2”, 1”x3”, 2’ bundled. 
Chicago Wood Products, Inc., 2525 W. 22nd St., 
Chicago, Ill, 





WANTED SAP GUM—NARROW DIMENSION 
Can use 200,000 ft. 5/4—Kiln Dried Sap Gum— 
3% to 7 in. wide. Approximately 8 ft. stock. 
Price must be right. 

Address “P. 55,’ care American Lumberman. 


WANTED TO BUY—FUEL WOOD 


In wholesale quantities for Chicago market. Dry 
Kindling wood, Slab wood, Bakers wood, cord- 
wood. Write fully to 

Address “P. 58,” care American Lumberman. 


WANTED LUMBER ON CONSIGNMENT 


Or extended time. We will pay freight. Lumber 
will be kept under cover. Opportunity to sell a 
good deal of lumber. Nothing but straight and 
honest dealings 

Address “P. 74,’’ care American Lumberman. 











Business Opportunities 


ESTABLISHED COMMISSION FIRM 


With wide acquaintance among yard, industrial 
and factory trade desires to make selling arrange- 
ment with reputable Yellow Pine manufacturers 
for St. Louis, East St. Louis and adjacent terri- 
tory. 

Address “P. 53,’’ 





care American Lumberman. 





HAVE YOU SOMETHING TO SELL. 


Advertise in the Wanted and For Sale de- 
partment when you wart to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN, 431 So. Dearborn St., Chicago, IIl. 





Steel Rails 


WANTED—STEEL RAILS 


1800 tons good steel rails either 25-lb. or 30-Ib. 
for relaying. 
MIDWEST STEEL CORP., 
Box 1816 Charleston, W. Va. 


Second Hand Machinery 


WANTED—GOOD, USED, BAND RESAW 


6’ or 8’ wheel, 6” to 8” face. COMMERCIAL 
LUMBER COMPANY, Warren, Pa. 














WANTED—USED STRIPPER CEMENT 


Block Machine. 
PLATNER LUMBER CO., Omaha, Nebr. 





Trucks and Tractors 


WANTED TO BUY 7 or 25 H. P. 
Caterpillar or Cletrac tractor; 1 
truck; 1 2-ton lumber truck. 
good condition, for cash. 

HOGE LUMBER CO., New Knoxville, O. 





2-ton logging 
Must be late models, 


Retail Lumber Yards 


WANTED—MANAGER WITH $6000.00 


To take one-third interest in retail lumber yard 
in good town near Denver, Colorado. Monthly 
wages and one-third of net profit. Wonderfy) 
permanent investment and jo». P 

Address Box 1932, Denver, Colo. 








Miscellaneous 





CASH PAID FOR CURLY MAPLE LOGS 
E. L. 


BUCHANAN, Jamestown, N. Y. 








~ 

LUMBER AND COAL BUSINESS FOR SALE 
In one of the most progressive cities in Western 
Canada. Fixed investment, land buildings ang 
equipment approximately $16,000. Stock $20,099 
Normal turnover $125,000. :. 
Address “P. 70,” care American Lumberman. 





FOR SALE LUMBER, BUILDING SUPPLIES 
And coal yard. Not a large investment needed 
In a good town; good proposition; worth looking 
into. 

Address ‘“‘P. 78,’’ care American Lumberman. 


LUMBER YARD & BLDG. MATERIAL BUSINESS 


Located in Southern Florida doing a yearly busi- 
ness cf thirty thousand and earning sixteen per- 
cent net. Building permits so far this year exceed 
the three million mark, best of season yet to 
come. Business open to inspection of party mean. 
ing business. 
Address “‘P. 54,” 





care American Lumberman, 


YARD ON MISSISSIPPI GULF COAST 
Located in small town, serves large territory, Up- 
to-date yard—siding and six room dwelling. Will 
sell for cash or suitable terms, $20,000 will handle. 

Address “M 83,’’ care American Lumberman. 


WELL LOCATED TWIN CITY RETAIL 


Yard with trackage. $12,000 will handle. 
Address “P. 80,” care American Lumberman, 











RETAIL LUMBER AND COAL YARD 
In small town in eastern Illinois. Owner wants 
to retire. 
Address “‘P. 51,” care American Lumberman. 
EXCELLENT OPPORTUNITY 
Will sell controlling interest in well established 





retail lumber business at tremendous sacrifice 
Good location Chicago district. Will require 
about $50,000. 


Address “P 65," care American Lumberman. 





Business Opportunities 


COMPLETE SAW MILL PLANT 


In Upper Michigan. Capacity twenty thousand 
feet per day hardwood. Five million feet high 
quality hardwood with plant located near. Priced 
below value of stumpage. Plenty hardwood tim- 
ber near for ten years. Selling account of other 
business. 

Address “P 64,’’ care American Lumberman. 








Lumber and Dimension 


Vv 


WANTED TO CONTRACT WITH WHOLESALER 


Able to handle sale and advance $15 per M. in 
stack Southern Oak output good small mill, junec- 
tion three railroads. Zest of references, ability 
manufacture and will guarantee grades sixty per 
cent common better. Chance for wholesaler wit! 
some faith in future to get lined up with a de 
pendable supply of Oak lumber that can be sold 
cheap and at a profit on today’s market. 
Address “P. 76," care American Lumberman 


— 


100,000 FT. 4/4 SOUND WORMY CHESTNUT 
80,000’ 4/4 No. 1 Com. & Better Chestnut 
1000,000’ 4/4 & 5/4 Lone Run Basswood. 
300,000’ 4/4 to 16/4 White Pine. Virgin Stock. 
Stock is West Virginia, good widths and lengths 
dry. Wéill sort to meet requirements. Attractive 
price to quick buyer, or will accept cash offer 

R, V. WELSH, Long, Md. 








———e 


WE WANT YOUR BUSINESS 


Piling or timbers; rock elm, white oak, Norway 
pine, yellow pine, cypress, maple. No order t0 
small or too big. 
Address “N. 55,"" care American Lumbermant. 
O 








NEW HARDWOOD PLANT 


Eastern maple, white and yellow birch. 
on page 36. Gagnon & Freres, Ltd. 


See ai 
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FOR SALE 





FOR SALE 








FOR SALE | 
Timber and Timber Lands | 


FOR SALE BY OWNER: 15,000 ACRES 
Will cut about thirty million feet long leaf timber 
and around forty crops turpentine located South 
Alabama SOUTH ALABAMA LAND COMPANY, 
Mobile, Alabama, 





HIGH GRADE HARDWOOD TIMBER FOR SALE 


At a bargain. Located in Northern Michigan; 
convenient to railroad; good logging conditions. 
Tract contains 4,000,000 feet very high grade 
timber. Can be purchased now at a very low 
figure. Address DRAWER, 817 Houghton, Mich. 


1% MILLION FEET TIMBER 


Located on U. S. Highway and B. & O. R. R. in 
So. Indiana. 900M oak, balance other native woods. 
Estate desires to sell timber only. 

Address ‘“‘N. 69," care American Lumberman. 


Second Hand Machinery 


WILL TRADE FOR LUMBER OR CASH 


Priced for quick sale—Smith Meyers & Schnier 8’ 
Band mill, left hand, full equipment, six good 
saws. One electric operated derrick, 6 guy wires, 
50 H. P. 70’ mast 60’ boom. Stencilling machine, 
1” letters. Address PERRINE-ARMSTRONG CO., 
Fort Wayne, Indiana. 














COMPLETE ELECTRIFIED MODERN 


Planing Mill, Woods 404-B, Yates and American 
Machines, 54” Ball Pearing Band Mill. At bar- 
gain prices. LIQUIDATION SALES CO., New 
Orleans, La. 





TWO SHOT GUN STEAM FEEDS FOR SALE 


One has a 5” barrel and the other a 6%” barrel; 
both are new but have become a little rusty in 
stock. Will sell at a big discount and give a new 
guarantee with each one. CUNNINGHAM MA- 
CHINERY CORPORATION, Shreveport, La. 


COMPLETE FILER & STOWELL SAWMILL 


Including Corliss and Twin Engines, Water tube 
boilers, Planing mill machinery, Logging and Elec- 
trical Equipment. All installed new in 1920. Priced 
for immediate sale complete or separate units. 

Address HILLYER EDWARDS FULLER, INC., 
Glenmora, Louisiana. 


FOR SALE 


1—20x36 Right Hand Corliss Engine. 

1—22x30 Houston, Stanwood & Gamble Engine 
1—No. 3 Left Hand Wickes Gang Saw. 

1—No, 65 Covel Gang Saw Grinder. 

1—42 Ton Shay Locomotive. 

2—70 Ton Shay Locomotives. 

800 Ton good 60-lb. relaying rails with angte bars. 
FORT SMITH LUMBER CO., Plainview, Arkansas 


FOR SALE ONE JAEGER POWER CEMENT 
Block machine. Will sell for $50.00. 
Address “‘P. 79," care American Lumberman. 














A CLASSIFIED AD WILL MOVE SLOW STOCK 
ADVERTISE FOR WHAT YOU WANT 


a a a 


at attractive prices. 
built motors on hand at all times. 
Stock List and Prices. 


Electric Machinery 





vee 


ELECTRICAL MACHINERY 


V. M. NUSSBAUM & CO., Fort Wayne, Ind. 





Motors and Generators, A. C. and D. C. for sale 
Large stock of New and Re- 
Write for 
Expert Repair Service. 





TALKING TO YOURSELF 


September 29, 1932. 


Remember when you and I were children 
and our parents used to say to us, “Now, 
don’t mind if you hear grandpa or grandma 
talking to themselves. It is just a habit 
that old folks get into. I don’t want you 
to say anything to them that is embarrassing 
or discourteous—just overlook it.” 

Now the facts are that everyone talks to 
himself. Some people talk outloud and some 
don’t, but whenever you are thinking about 
a problem, you are really talking to yourself. 
You are asking yourself if you should do 
this, or if you should do that. What will 
happen if I follow this course? Will it be 
successful, or am I likely to meet with ob- 
stacles? What will folks think about it if I do 
it? Will it improve my social standing or 
will it injure my financial standing? 
When you are listening to the audible voice 
of somebody, you can almost tell from what 
part of the country they come from. There 
are certain expressions, tones of voice and 
characteristics such as dropping “r’s” or 
emphasizing ‘‘a’s.’”’ Conversation also fre- 
quently indicate the temperament of the in- 
dividual. There are a lot of things that 
conversation tells—but what I am interested 
in now is whether or not you are talking to 
yourself in a straightforward manner, 


A good many people fool themselves by tell- 
ing themselves that they think such and 
such is going to happen when really they 
know that it isn’t going to happen—and if 
they told the truth and looked it squarely 
in the face they would say, “‘Now the thing 
for me to do is to meet this thing honestly.” 
A lot of people attempt to evade responsi- 
bility—they keep telling themselves that it 
isn’t their job—or they are not expected to 
do this—or they weren’t hired for this par- 
ticular thing. 


Conscience tells the individual that he should 
continue to stand by his old high ideals. 
Some of those same individuals are trying 
to argue conscience out of it. 
How about you? Are you carrying on a 
good clean conversation with yourself? 
Yours truly, 
JIM. 





Also 30s, 
weights. 


Steel Rails 


RELAYING 4 LB. AND 68 LB. RAILS 
35s, 66s, 70s, 80s, 86s. New rails, 





all 


Switches, frogs, second-hand locomotives. 
ROBINSON & ORR, 248 4th Ave., Pittsburgh, Pa. 


| 
| 


| 


| 
| 
| 
| 





Logging Ry. Equipment 





LOGGING AND RAILROAD EQUIPMENT 


3 12”x12” 3 Truck Shay Locomotives, 180-lb. 
pressure. 
1 19”x26” Schenectady Mogul, 180-lb. pressure. 
1 20”x24” Baldwin Consolidation, 200-lb. pres- 
sure. 
1 18”x24” Baldwin Mogul, 200-lb. pressure. 
48” drivers, 12-ft. rigid wheel base. 
2 Barnhart Log Loaders. 
100 60 m. capacity log cars with steel trucks, 33” 
wheels, air brakes. 
1 Clyde Ground 3 drum skidder. 
200 Kegs (in new kegs) 9/16”x5%” selected 


straight used railroad spikes. 


Miscellaneous equipment of all kinds. 
KAUL LUMBER COMPANY, Tuscaloosa, Alabama. 








Miscellaneous 


OL Nl ll all 


STRAIGHT LUMBER ON ANY EDGER FOR $15.00 


Two front and two rear spur rollers that leads 


every board straight. 


My 1932 Edgers are so 


equipped, from $110 up, some clear its cost every 


30 days, 
J. 


H. MINER, Meridian, Miss. 





Portable corn cribs, silos, and snow fence. 


FOR SALE—WOOD AND WIRE FENCING 
Deliv- 


ered prices gladly quoted. 


STANDARD FENCE CoO., Lufkin, Texas. 





YOUR HOUSE PLAN PROBLEMS SOLVED 


Individual Plan Service at Stock Plan prices. 
plans, 


Full 


details, specifications and material list. 


png Ira S. Finley, 290 Garden Read, Columbus, 
oO. 





Douglas Fir, Cedar, Hemlock. 


$4, 


COLORED TIMBER ENLARGEMENTS 


Special price, 20x30 


until Dec. CRESS, 1330 7th Ave., Seattle. 





CHRISTMAS TREES 


We can supply Christmas trees and will be glad 


to have inquiries. 
Address 


Prices reasonable. 


ae care American Lumberman 


wee 
io, 





HAVE YOU A TRUCK YOU WOULD LIKE TO 


TRADE? ADVERTISE 





SAWS less than z PRICE 


On Trial, must satisfy or to be returned. Up 
to 68’ in cutoff, up to 66” inserted. Let us 


change your saws to SIMONDS inserted. 
Hold their teeth better, cut more lumber. 


J. H. MINER SAW MFG. CO., MERIDIAN, MISS. 











ready for action. 





Get Your Locomotives Ready for Action 


HE long awaited “‘stock-up movement’? now seems to be definitely 
under way. Stocks of lumber are low. Are your locomotives ready for 


increased operating demands? Let us help you get your locomotives 


THE BALDWIN LOCOMOTIVE WORKS, Philadelphia 
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Write for further data 
concerning Shay service- 
ability and economy in 


logging operations. 














The Steel From Which Taylor, Stiles Knives and Cutters 
; Are Made Is Tested, Inspected and Analyzed Frequently. 

That is why you are assured of a grade that never varies. 

[High Speed Steel Knives and Moulding Cutters for the Woodworking Industry.] 


TAYLOR, STILES & COMPANY, :: RIEGELSVILLE, N. J. 


WESTERN AGENTS: Hall & Brown W. W. Machine Co., St. Louis, Missouri 


AMERICAN LUMBERMAN 
Wherever the Logging Operations 
...- Depend upon 
THE PACIFIC COAST TYPE SHAY 


HOUGH logging op- 

erations extend deep 
into the hills or moun- 
tains, The Pacific Coast 
Type Shay can always be relied upon to 
bring heavy loads up the grades. . . around 
the curves .. . over light rail, rough track 
and long runs with a regularity that assures 
the maintenance of consistently economical 
and continuous service. 


The Pacific Coast Type Shay is the out- 
standing modern logging locomotive of to- 
day. Designed and built especially for this 
service, it meets the demand for efficient 
transportation at minimum cost. 


LIMA LOCOMOTIVE WORKS 


Incorporated 
Lima, Ohio 60 East 42nd St., New York, N. Y. 


West Coast Representative Southern Representative 

Hofius Steel & Equipment Co., Woodward Wight & Co., Ltd., 

First Avenue South at Hudson, Howard Ave. at Constance St., 
Seattle, Washington New Orleans, Louisiana 
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continue to do 
the job cheaper 
and better for 
the practical log- 
ger. 





For snaking and 

bunching use 

our Self-Loading 
Skidders. 








LINDSEY WAGON CO. 


Sole Manufacturer LAUREL, MIS8, 








The 


SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but it makes 


a tremendous difference in the 
cut of the mill. 


It's worth investigating. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN 
MISSISSIPPI 
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Johns-Manville............ 
Johnson & Wimsatt.......... 40 
Lawrence & Co., W. W....... 
Leschen & Sons Rope Co., A... 42 
Libbey-Owens- Ford GlassCo. 37 
Lima Locomotive Works, Inc... 60 
Lincoln Paint & Color Co.... 
Lindsey Wagon Company..... 60 
Long-Bell Lumber Sales Corp.. 12 
Long Lake Lumber Co....... 


Lowe Brothers Co., The...... 
Lucas & Co. Inc., John....... 


Lumberman’s Drafting & List- 
a. eee 


(See following two pages for Directory of Products) 


Lumbermen’s Blue Book, Inc.. 48 
Lumbermen’s Credit Association 38 
ee rmen’s Mutual Casualty 


ae Lumber Co., Chas. 


McGoldrick Lumber Company 


Madera Sugar Pine Co......... 31 
Maisey & Dion .... ........ 48 
Majestic Company, The...... 
Martin-Senour Co., The...... 


Mathieu, Limited, J. A....... 
Menominee Indian Mills, The. 6 
oo Building Com- 
Michiens- California Lamber Co. 
Micklin Mfg. Co............. 


ck cag natenacwe 48 
Miner Saw Mfg. Co. J.H..... 59 
Moore Dry Kiln Company..... 
Moore-Keppel & Co......... 


a 
Mumby Lumber & Shingle Co. 


National Dry Kiln Co......... 
National Lumber & Creosoting 


48 

Newman Lumber Co., J. J..... 41 

Northwestern Cooperage & 
Lumber Co 


Oak Flooring Manufacturers 
Association of the U.8...... 


ar, “an Railway & Timber 


44 


Pacific Mutual Door Co....... 9 
Peavy-Wilson Lumber Co...... 5 
Peninsular Paint & Varnish Co 
Pettibone Lumber Co.,F.W.. 47 
Pioneer Lumber Company.... . 10 
Pittsburg Steel Co........... 


Polleys Lumber Co., The...... 44 


ee 


eee 


Rice & Lockwood Lumber Co.. 
Richard Shipping Corp... . 
Ruggles Lumber Co., Carlos. . 


Samson Cordage Works....... 
Schuette Co., Wm............ 


Segelke & Kohlhaus Co.. 


Sewall, James W.............. 
Sherwin-Williams Co., The... 


Silver Lake Company.... 


Sinclair Refining Co.......... 


Sisalkraft Company, The. 


eeeee 


Soule Steam Feed Works. ..... 
— Lumber & Supply 


SE Gide necenseevans 
Spain & Co., H. M....... 


eeeee 


Spokane Pine Products Co... 
Starks Stained Shingle Co.. 
Stewart Inso Board Capes 


Sumter Lumber Company, Inc. 


Taylor, Stiles & Company 


Tremont Lumber Company .. 


Von Platen-Fox Company..... 





52 


46 


47 
10 


Washington Manufacturing Co 16 
Webster Lumber Co., H. E. ... 


Wells Lumber Co., J. W. 


White River Lumber Company 


eeeee 


Wier Long Leaf Lumber Co... . 


Willamette-Ersted Company. . 


Willson Brothers Lumber 
Winton Lumber Sales Co 


Wisconsin Land & Lumber Co. 


Wood Conversion Company. . . 
Wood Preserving Corp., The.. 


Wooster Brush Co., The. 


40 
34 


49 
42 
40 

4 
16 
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AMERICAN LUMBERMAN 


Directory of Products Advertised in the American Lumberman 


For page number, refer to Advertisers’ Alphabetical Index on preceding page. If the page number 


October 1, 1939 


does not appear in the Index, the display advertisement will be found in some previous issue. 


SOFTWOOD LUMBER 


A—Northern Pine 
B—Northern Spruce 
Bl—West Virginia Spruce 
C—Nerthern Hemlock 
Cl—West Virginia Hemlock 
D—Northern Cedar 


Blanchard Lumber Co.bjkim 


Cherry River Boom & 
Lumber Co. ....... -+-biel 


Emporium Forestry Co...abc 

Hines Hardwood & Hem- 
lock Co., Edward 

Hines Lbr. Co., Edw. and 
Affiliated Interests.....acej 


Mathieu, Ltd., J. A...... abk 
Menominee Indian Mills 
BESO cocecccecece ccccee O08 


Northwestern Cooperage & 
Lbr. Co., The 

Rice & Lockwood Lumber 
GO, ccccccccccccccce QUEER 

Von-Platen-Fox Co. 


éecees ac 
Wisconsin Land & Ltr. Co. 
ccccccccocece coccccccce OE 
E—Southern Yellow Pine 
F—Cypress 
Alger-Sullivan Lbr. Co..... * 
Ayer & Lord Tie Co...... ej 
Burton-Swartz Cypress Co..f 
Camp Mfg. Co........ ceed 


\ 


Dibert, Stark & Brown 
Cypress Co., Ltd.........f 
Frost Lbr. Industries, Inc..e 
Ferguson Lumber Co., W. T. 
cocccecoesocesoocoose efjlm 
Florida Louisiana Red Cy- 
BEGGS GO. cccocccceneen tec? 
Hines Lbr. Co., Edward 
and Affiliated Interests. .e 


Homochitto Lbr. Co.......@ 
Long Bell Lbr. Sales Cor- 
poration ...........-.ejmt 


Newman Lbr. Co., J. J....@ 
Peavy-Wlilson Lbr. Co......@ 
Pioneer Lumber Co........@ 
Rice & Lockwood Lumber 
GO; cocccccccccccccc cMQQRD 
Ruggles Lbr. Co., Carlos. .efj 
Sumter Lumber Co., Inc....¢e 
Tremont ‘Lumber Co cocves ef 
Wier Long Leaf Lbr. Co...e 


G—Arkansas Soft Pine 


Arkansas Soft Pine Bureau.g 

Bradley Lbr. Co. of Ark..gh 

Southern Lumber & —— 
GE. cososccecesecascs coool 


H—Aromatic Red Cedar 


Bradley Lbr. Co. of Ark..gh 
Brown & Co., Geo. C......- h 


I—North Carolina Pine 


Camp Mfg. Co...... cooceell 
Johnson & Wimeatt........1 
Schuette Co., Wm......... als 


Willson Bros, Lumber Co...ai 


J—Fir 

K—Spruce (Western) 
L—Western Red Cedar 
M—Western Hemlock 
N—Port Orford Cedur 


Anaconda Copper Mining 
GE s0stevecseceseoesees it 


Ayer & Lord Tie Co......eJ 
B C Spruce Mills, Ltd..... k 
Blanchard Lumber Co.bjklm 
Booth-Kelly Lbr. Co........J 
Bratlie Bros. Mill Co...... 1 
Collins Lbr. Co., John D.jlm 
ae tte Lumber Co., W. T. 
cepwodveccvicccscocaces efjlm 
Griswold Lbr. Co., The. ..23 
Hammond Cedar Co........1 
Hammond Lumber Co., Inc. 


00600¢6600¢e000000008 ee 
Hines Lbr. Co., Edw., and 
Affiliated Interests ...acej 


Long-Bell Lbr. Sales Cor- 


poration ............ejmt 
Mathieu, Ltd., J. A...... abk 
McCormick Lumber Co., C. 

R. eoecccccccooscecs jimo 
Miller. Ga, Pat cccosccsse k 


aanied Lbr. & Shingle Co. 
.-Jim 


HARDWOOD LUMBER 








BD. acecsssccestons eceeees a PREUERD cccccccccccccces k 
rere b Magnolia ........+...- coeeess 
BEE cd escseccececescencedl e Maple (Hard and Soft) -m 
PP a Oak .. ceseoes eeeeeces +.B 
GRO ccccccccecces covccee® BeERP cccccccccccscce covee® 
DE. secusdceessous ee SGN cc ceccsvecocecss oD 
CNN cccccceccceeced 4 MEGED cccccsoes ° cocecG 
BD cccccccccccccceccceces h WUD cccccccocvceseccess r 
GD - ccccesocvoceesess coves Foreign Woods ........+... ~ 
DE  éavtenensceeeseses i SE cavendecssavereed t 
Alger-Sullivan Lumber Co.ino Dibert, Stark & Brown 
Cypress Co., Ltd....... --@ 


Bradley Lbr. Co. of Ark.cin 
Brown & Co., Geo. C..ahjin 
Camp Mfg. Co....... -.-aing 
Carter Lumber Co........- a4 


Cherry River Boom & Lbr. 
GO. cccccccccces abcdefmno 


Cisar Brothers...... adhimnaq 


Emperium Forestry Co...... 
Ferguson Lumber Co., W. T. 
Frost Lumber Industries, 
BBG. cocccccccccce cme 
Hines Hardwood & Hem- 
lock Co., Edward ..abdhm 
Hines Lbr. Co., Edw., and 
Affillated Interests. .abdhm 


MILLWORK, FRAMES, 


SASH, DOORS, COLUMNS, 
MILLWORK 


Collins Lbr. Co., John D. 

Curtis Companies Service 
Bureau : 

Hammond Lumber Co., Inc. * 

Long-Bell Lbr. Sales Corp. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Sullivan Lumber Co. 

Washington Manufacturing 
Company 


TRELLIS, LAWN AND 
GARDEN FURNITURE 


Curtis Companies Service 
Bureau 





Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 


WINDOW AND 
DOOR FRAMES 


Biles-Coleman Lbr. Co., 
Collins Lbr. Co., John D. 


Curtis Companies Service 
Bureau 


Hammond Lumber Co., Inc. 
Long-Bell Lbr. Sales Corp. 
Pacific Mutual Door Co. 
Red River Lbr. Co. 
Segelke & Kohlhaus Co. 


Inc. 





Holt Lumber Co..... e 


Homochitto Lbr. Co....... 
$¢subeeseeoes -+--acijmnopq 


Indiana Quartered Oak Co.kst 


Long-Bell Lumber Sales 
Corporation .........ilnoq 


Maisey & Dion..... adhimnq 

Menominee Indian Mills, 
TRO coccccccees ». abdhmn 

Moore-Keppel & Co.bcdefmno 


Newman Lumber Co., J. J. 
cocccccaccece ---acijmnopq 


Peavy-Wilson Lumber Co..in 
Tremont Lumber Co..chijnqg 
Von-Platen-Fox Co....abhim 
Willson Bros. Lbr. Co....mn 


Wisconsin Land & Lbr. Co. 
-+..edm 


Neils Lumber Co., J....jrstu 
Northwest Spruce Co..... .k 


Ostrander Railway & Tim- 
Wer CO ceccccccccccceoss j 


Pacific Mutual Door Co....j 


Pettibone Lumber Co., 
F, W. 


Rice & Lockwood Lumber 
GR ceccccocceececey ED 


Ruggles Lbr. Co., Carlos. .efj 


Sullivan Lumber Co....jkimr ‘ 
Washington Manufacturing 
Th. sdtsavasnensdeeceawn J 


White River Lumber Co.jkim 
Winton Lumber Sales Co..ks 


O—California Pine 
P—California Sugar Pine 
Q—Redwood 


Algoma Lumber Co........ ° 
Feather River Lumber Co..o 
Hammond Lbr. Co., Inc... 
sacenane téetenesce nce 
Madera Sugar Pine Co....pt 
Michigan-California Lum- 


Red River Lumber Co... .op 
Shevlin Pine Sales Co... .ay 


R—Pondosa Pine 
S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 


Anaconda Copper Mining 
CO. ccccce cccccccccccccdtt 
Biles-Coleman Lbr. Co., Inet 
Hines Western Pine Com- 
pany, Bdward ..........t 
Long-Bell Lbr. Sales Cor- 
poration .............ejmt 
Long Lake Lumber Co....st 
Madera Sugar Pine Co....pt 


McGoldrick Lbr. Co..... cot 
Michigan-California Lum- 
ber CO. cccces ccccccccede 
Neils Lumber Co., J....jrstu 
Polleys Lumber Co.......tt 
Schuette Co., Wm..... ++ -tls 


Spokane Pine Products Co..t 
Sullivan Lumber Co... .jkimr 
Winton Lumber Sales Co..ks 


HARDWOOD 
FLOORING 





ber Co, ......- evecoceees pt 
Beoehs .cccccscccce eovceves a 
Miwa ccccccs beveeeaneeuete b 
GE ccccescs eccccecseceges © 
Maple .. sevcesoceseces d 
Oak ..... cocce ° ooee® 





Bradley Lumber Co. of Ark.e 


Cherry River Boom & 
Lumber Co. .......+++..4e@ 


Frost Lumber Industries...e 
Holt Hardwood Co.......bde 


Long-Bell Lumber Sales 
Corporation .cccccccccces e 


Moratz, Paul O.... 
Northwestern Cooperage & 
Lumber Co., The...... abd 
Oak Flooring Manufactur- 
ers Association of the U. 
esccecceenesoetoeees oof 
Rice & Lockwood Lumber 
CO. ccccccccccccccecesse® 
Southern Oak Flooring In- 
Gustries cccccccccecs ecceeel 
Tremont Lumber Co.....+# 
Ward Bros. 
Webster Lumber Co., H. B..¢ 
Wells Lumber Co., J. W..bd 
Wisconsin Land & Lbr. Co. 


SHINGLES, PACKAGE TRIM, ETC. 


Spokane Pine Products Co. 
Washington Manufacturing 
Company 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 


Wisconsin Land & Lbr. Co. 


PACKAGE TRIM 


Biles-Coleman Lhbr. Co. 
Bradley Lumber Co. of Ark. 
Frost Lumber Industries, Inc. 
Long-Bell Lbr. Sales Corp. 


SHINGLES 


Blanchard Lumber Co.....b 
Bratlie Bros. Mill Co......b 
Collins Lbr. Co., John D...b 
Hammond Cedar Co., Ltd..b 
Hammond Lbr. Co., Inc....¢ 
Hines Lbr. Co., Edw., and 
Affiliated Intereste .....ab 
Holt Lumber Co...........& 
Mumby Lbr. & Shingle Co..b 
Northwestern Cooperage & 
Lumber Co., The...... a 
er - & Lockwood Lumber 


Sullivan Lumber Co.......-3 
Starks Stained Shingle Co..b 
White River Lbr. Co......0 
Willson Bros. Lbr. Co.....+-# 
Wisconsin Land & Lbr. Co.& 


CEDAR POSTS AND POLES 


Holt Lumber Co. 

Long-Bell Lbr. Sales Corp. 

McCormick Lumber Co., C. B. 

Northwestern Cooperage & 
Lbr. Co., The 


YELLOW PINE POSTS 
AND POLES (Creosoted) 


Ayer & Lord Tie Cao. 











puUBLIS 
WHOLE 














